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Automotive Magic 
Studebaker Swings Up 
Sugar Coated College 
Borg-Warner Banquet 

Pilot J. G. Vincent 


ser 


By 
Chris Sinsabaugh 


HE LATE HARRY KELLER 


was a world-famous magician; 


he pulled rabbits out of a hat 
with the greatest of ease. Mebbe 
George Keller, vice-president in 
charge of 
Studebaker 
sales, is no kin, 
but just the 
same, he, too, is 
pulling rabbits 
out of the hat 


this year for| 


the new admin- 
istration at 
South Bend. By 
the end of June, 
he opines, the 


George D. Keller "€COrds will 


show that fac-| 


tory sales to dealers will have 


reached the big count over 45,000 | 
units, and that '36—from January | 


to January—will show over 80,000. 
Which, if his crystal-gazing is 
trustworthy, will prove Stude- 
baker to have done an outstand- 
ing job. 
* cd 
KELLER TALKS cold turkey 
when you ask him how Stude- 
baker is going this year. He 
turns to his books and he tells 
you that in the first six months 
following announcement of new 
models his factory sales total was 
higher than for the same period 
in any previous period since that 
great boom year of 1929. For the 
first four months the 31,303 count 
for both cars and trucks was 31.6 
per cent higher than any similar 
period back to 1929, which was 
39,760. His April of 10,101 is the 
best month since June, ’29. His 
domestic retail deliveries for the 
first four months of '36 show a 64 
per cent increase over the cor- 
responding period in °’35. And 
check this—car stocks, according 
to Keller, as of April 30, 1936, 
were only 9.3 per cent over the 
same date last year. 
* * * 


STILL QUOTING Keller, I find 
his domestic car sales from an- 
nouncement time in November, 
1935, to May 1, this year, total 
35,608 units, an increase of 45 per 
cent over the ’35 model stretch 
from December, '34, to June, ’36, 
when the count was 24,556. The 
January-April of ’35 was 15,470, 
and of ’36, 24,312, a gain of 57.2 
per cent. 

In export Studebaker also has 
been moving fast. For six months 
cars show an increase of 8.7 per 
cent and jn the January-April 
stretch 28.1. Truck exports show 
for four months a gain of 122.4 


(Continued on Page 21, Col. 1) 


Innovations Feature Race 


Speedway Tests| 


Advanced Designs 
For Parts Makers 


The contribution of parts and 
accessory manufacturers to the 
success and safety of the Indian- 
apolis 500-mile race and the bene- 
fits which the industry and motor- 
dom as a whole receive from this 
race is told here for the first time 
by Chester Ricker, director of 
timing and scoring at the raee, and 
also technical adviser of McCann- 
Erickson, Inc. The editors feel that 
Ricker’s account answers the often 
asked question of what good rac- 
ing does for the motorist. It also 
shows how parts and accessory 
manufacturers and oil companies 
have taken over the speedway for 
their outdoor laboratory for test- 
ing their products by putting them 
to actual tests under the severe 
conditions provided by the 
itself. They are the ones whose 
financing and support make pos- 
sible the continuance of the classic, 
that car 


race 


manufacturers have 
this competition 


nou 


withdrawn from 


By CHESTER 8S. RICKER 
INDIANAPOLIS. To Louis 
| Meyer, the winner of the 1936 
| 500-mile race at the Indianapolis 
Motor Speedway, driving a Ring 
Free Special, sponsored by the 
McMillan Oil Co. of Los Angeles, 
goes the distinction of breaking 
the track record at 109.069 miles 
per hour, and also being the first 
driver to ever win the race three 
times. 
When Pop Meyers congratu- | 
lated Louie at the driver’s ban- 
quet, following the race, on hav- | 
ing this distinction, and asked | 
him if he expected to try again, 
he said, “Pop, I have won two} 
(Continued on Page 4, Col. 1) 


Olds Hits New 
All-Time Highs, 
Says D. E. Ralston 








LANSING, — Oldsmobile estab- 
lished new sales and production 
records during May, declares 
D. E. Ralston, vice-president and 
general sales manager of Olds- 
mobile. 

“Retail sales for the last 10 days 
of May totaled 9,407 cars, which | 
is the largest 10-day period 
Oldsmobile history.” Total 
for May were 24,057 units. Sales 
for the first five months of 1936, 
January through May, were 839,- 


cent over the corresponding period 
a year ago. 

“New production records were 
also established during the past 
month. The total production was | 
23 per cent greater than for the 
same month in 1935. On May 28, 
more new Oldsmobiles were pro- 
duced in a single day than ever 
before in the company’s history. 


in ||| 
sales ||| 


019 cars, a gain of over 27 per ||| 








On that date 1,121 cars rolled off 
the Oldsmobile assembly line.” 





PRESENTATION of the $10,000 Bendix Trophy to Louis Meyer, 
winner of the Indianapolis 500-mile race. 
starter, right, and Fred Lockwood, left, 


representing the Borg-Warner Corp., donor of the big cup which 


center; Seth Klein, race 


stands five and a half feet high. 


New Packard Labor Policy 


Provides Paid Vacations 


DETROIT.—New labor policies 
were announced this week by Al- 
van Macauley, president of the 
Packard Motor Car Co. 

Employes on an hourly wage 
rate basis with a year or more of 
continuous service prior to June 
1, 1936, will receive, beginning this 


| summer, a week’s vacation with 


pay at their hourly rate. This is 
based on an accumulation of 
monthly vacation credits amount- 
ing to one-half day’s (four hours’) 
vacation for each full month of 
continuous service during the 
year, or a total of 48 work hours’ 





| The Top Ten | 
Passenger Cars | 


First Ten in Registrations 
for January-February, 48 
States for March and 48 
States for April As Re- 
ported in ADN Today. 


1936 — 1935 
Pos. Make Pos. 
1—313,311 Chev. 185,864— 
2—247,981 Ford 309,030— 
3—148,950 Plym. 127,797— 
4— 75,091 Dodge 57,489— 
5— 62,510 Olds. 45,553— 
6— 51,143 Pont. 43,552— 
7J— 47,148 Buick 19,915— 
8— 31,988 Huds.* 23,720— 
9— 20,349 Stude. 12,440— 
10— 17,954 Chrys. 13,922— 

*Includes Terraplane. 
Total All Makes 
1,079,760 879,290 


| 
| 

| See Total Registrations to Date, 1936- 
| 1935, pages 24 and 25, this issue. 
L a 


| Chicago and surrounding towns 


| every May since 1929. 
\}|}as against 13,184 for April; 9,703 


||| time high of 14,263 for May, 1929. 


| totaled 53,065 units in the county. 


| and was close to the five months 





Shown here are Meyer, 


of 





(one week) vacation for the year. 
Over 7,000 Packard workers, it 
is estimated, are entitled to vaca- | 
tions this summer. Those with the | 
company less than one year will 


| accumulate vacation credits start- | 


ing June 1, this year; those em- 
ployed thereafter,’ starting with | 
the first day of the month follow- 
ing their employment. 

The action is said to be the first 
instance of an automobile com- 
pany granting vacations with pay 
to factory workers since the de- 
pression. 


Unique in the industry is a 





(Continued on Page 5, Col. 1) 


Chicago Registrations 
In May Best Since ’29 
CHICAGO.—If there’s any such 
thing as a seasonal decline in 
sales during May the dealers of 


have not experienced it. The sta- 
tistics in the case, just released 
by the Bureau of Motor Advice, 
show that last month topped 


The May total was 13,867 units 


for May of last year and the all- 


Registrations of new cars for 
the first five months of this year 


This compares with 42,568 for the 
corresponding period last year 





total of 54,715 in 1929. 
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Hoffman Cites 
Safety Efforts 


In Engineering 


Car of Future Opens 


Wide Discussion At 
White Sulphur 


(Special to ADN) 


WHITE SULPHUR 
SPRINGS, W. Va.—A sum- 
mer assembly said to be the 
most successful of its kind 


that has ever been held un- 
der the auspices of the Society 
of Automotive Engineers, has been 
in progress here this week. Dur- 
ing the five days of sessions, reg- 
istration of members reached a 
high total of 800, which was said 
to be a record. 

The program arranged by John 
A. C. Warner, general manager, 
and those associated with him, en- 
listed the attendance of a larger 
number of “big shot” executives 
from the factories than for many 
years past. It also marked a new 
basis of liaison between the en- 
gineering organization and the 
Automobile Manufacturers’ Assn. 
in the common cause of safety 
promotion. 

The meeting was the occasion 

a deliverance from Paul G. 
Hoffman, head of the traffic com- 


| mittee of the AMA and president 


of the Studebaker Corp., in which 
critics of the modern automobile 
from the standpoint of safety in 
design and operation were an- 
swered. 

Dealt with also as a major issue 
Col. 1) 


(Continued on Page 2, 


FTC Probes Into 
Tire Retailing 
At Chicago Meet 


CHICAGO.—With close to 400 
representatives of tire dealer, 
petroleum and automotive jobber 
associations present, the Federal 
Trade Commission hearing pre- 
sided over by Robert E. Freer at 
the Stevens Hotel, Thursday, re- 
ceived a list of alleged abuses 
and proposed corrections in re- 
tail tire merchandising. 

George J. Burger, secretary and 
general manager of the National 
Assn. of Independent Tire Deal- 
ers, submitted rules of fair trade 
practice, said to have been agreed 
upon by the protesting organiza- 
tions. It was recommended that 
the code become legally binding 
upon the industry as a whole 
upon acceptance by a majority. 

Selling below cost, false adver- 
tising, secret rebates, price dis- 
crimination, incomplete tire 
branding, and price guarantees 
beyond 30 days were condemned 
at the conference. 

The attack upon price discrimi- 
nation in the matter of types of 
outlets was based upon the con- 
tention that it lessens competi- 
tion and tends to create monop- 


(Continued on Page 19, Col. 1) 
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Soffman Outlines Safety Efforts in Car Engineering 


Car of Future Discussed 


At SAE Summer Meeting 


(Continued from 


was the subject of radical car de-, 
| stop in 41 feet. 


sign upon which other critics have 


been harping for numerous years. | | 
This was assigned by the SAE 


passenger activity to Walter T. 
Fishleigh, Detroit engineer, and 
his brother, Clarence T. Fishleigh. 
Fishleigh himself has been an ad- 
vocate of changes which he out- 
lined before the SAE four years 
ago. In this instance, however, 
he took the position that the car 


of the future must pay its own| 


way with due regard for the 
economic factors of production 
and distribution which demand 
profit rather than theorizing. 


Major importance naturally at- | 


tached to the Hoffman speech. 


At the meeting where it was 
delivered, W. J. Davidson, of the 
General Motors headquarters’ 
staff, acted as chairman. David- 
son also is chairman of a special 
committee on safety which has 
been chosen by the SAE. 


Defends Industry 
Defending the automotive in- 
dustry, Hoffman enumerated the 
efforts on the part of engineers 
to produce safer cars by means 


of design changes during the past | 


three decades. 


On the subject of car perform: | 
| 37,000 traffic deaths 


ance as of the present, Hoffman 
said some critics had attacked 
the improvements made since 1906 
as one of the prime contributions 
to highway accidents. 

“There can be no denying,” he 
said, “that higher speeds have in- 








1) 
condition, at 30 miles an hour, can 


Page 


Tires—Wear and failure have 
been decreased to a degree 
where one can now drive with 
security from coast to coast with 
only one spare tire where he 
formerly had to carry a large 
supply of spare casings and 
tubes for a 500-mile trip. 


Wheels. Wooden wheels of 

the artillery type have been 
replaced by wire wheels of metal, 
steel artillery wheels and steel 
disc wheels. 


oH 


Steering is much easier. 
Parking of a car is easier 
with vibration and wheel “fight” 
reduced. Cars now steer with a 
feather touch and are responsive 
to the slightest effort of a driver. 


Safety Glass— Accidents in 
which there would have been 
no mortality had safety glass 
been used, have been fatal, due 
to shattering ordinary plate glass, 
which is now a thing of the past. 


Other factors of developed 
safety Hoffman spoke of included 
all-steel bodies; electricity for 
headlights, windshield wipers and 
ventilation systems. 


“In 1935,” he stated, “there were 
1,250,000 accidents resulting in| 
a tragic situ- 
ation—but if it had not been for a | 
high degree of safety which is 
built into modern motor cars, the | 


| 1,250,000 accidents would have in- 


| 100,000 fatalities. 


creased highway hazards, although | 


90 per cent of all highway acci- 
dents occur at speeds below 
miles an hour. Our critics forget 


50 | 
| hold of a greater opportunity. 


that with higher speeds have come | 


greatly improved acceleration, 
which is a vital safety factor, 
freedom from stalling and greatly 
improved braking and handling.” 
Also as contributions toward 
safety Hoffman listed: 


Steels and alloys of steel with 

heat treatment worked out 
and specifications standardized to 
prevent breakage of parts. 


Gasoline tanks. Cars of 1906 

had the tanks under the seat 
or the cowl. Since then tanks 
have been removed from 
dangerous position and placed in 
the rear. 


Brakes. 1906 
bile that had a 
braking deceleration of 10 or 12 


In an automo- 


|}and H. M. Crane, 


maximum | 


feet per second was considered | 


to have excellent brakes. 
the improvement of four-wheel 
brakes, cars can now obtain 
maximum deceleration of 24 feet 
per second. Where a car former- 


With | 


a| automobiles? 2. 
| “economy” 


this| Of the Chrysler Corp.; 





volved perhaps an_ additional 


See Safer Cars 

“Transportation by private auto- 
mobile stands today on the thres- | 
If | 
we can build still safer cars; if 
we can give impetus to moderni- | 
zation of our highways and if we 
can make it smart to drive safely 
it won't be long before our motor- 
ists will be safer in their cars 
than they are in their homes.” 

A third general session of 
timely interest was devoted to the 
question of what, if anything, is 
wrong with present-day automo- 
biles. This was an “off the 
record” meeting which had as co- 
chairmen K. T. Keller, president 
Paul G.| 
Studebaker president, | 
assistant to the 
president of General Motors. 

The outline of subjects 
cussed follows: 

1. Have we the proper balance 
between safety, convenience, com- 
fort and styling in present-day | 
Is the so-called 
European type 

in America? 


Hoffman, 


dis- | 


small 


of car practical 


ly at 30 miles an hour required| 3. Has the time come when we 


stopping distance of 100 feet, to-| 
day a car with brakes in good 


should rearrange the mechanical 


(Continued on Page 12, Col. 1) 
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LOOKING ’EM OVER ON THE LINKS at White Sulphur Springs 


Ww. 


are: 


J. Davidson, left, General Motors, and Col. J. G. Vincent, 





Packard, at the Society of Automotive Engineers meeting this week. 








ALFRED REEVES, vice-president and general manager of the 
Automobile Manufacturers Assn., discusses car designs with K. T. 
Keller, president of the Chrysler Corp. on the golf links at White 
Sulphur during the summer meeting of the SAE this week. 


Radio Service Department 


Organized by Chevrolet Co. 


DETROIT.—The number of ra- 
dio sets in automobiles in the 


United States has been increasing | 
by leaps and bounds during the | 


past year, and is now estimated 
|} at more than 3,000,000. 


ficials, 


| central 
| throughout the field, to co-operate | 


In the opinion of Chevrolet of- | with dealers in setting up radio 
ownership of car radios | service facilities on the same high | 


has reached the point where mo- | 


|tor car manufacturers are under 
|an obligation to provide service | 


facilities for equipment of this 
type, 
satisfaction which the motorist 
derives from his radio is part and 


| parcel of the pleasure he derives 


from the car itself. 


Acting on this recognition, the 


Graham Dealers 
Meet in Detroit 
For Driveaways 


DETROIT.—Exactly 101 dealers | 
'and distributors for the Graham- | 
representing | 
all principal cities in Ohio, Indi- | 


Paige Motors Corp., 


| ana, West Virginia and Michigan, 


were in Detroit, Friday, for the 
first of a series of June Home 
Coming and Gold Medal drive- 


aways to be held throughout the | 


month. 

With the dealers and distribu- 
tors are several groups of retail 
and wholesale salesmen, winners 


in the Gold Medal Sweepstakes | 
sales contest, and a number of | 


recent purchasers of Graham 
Superchargers and other Graham 
models who are taking advantage 
of a free trip to Detroit for an 
inspection of the Graham plants 
offered by the Graham organiza- 
tion to retail purchasers during 
the month of June. 

The Home Coming activities 
started at 10 a.m., Friday, with a 
welcome by Robert C. Graham, 
executive vice-president, and a 
tour of the factory buildings and 
the body plant at Wayne. 

At noon a luncheon was given 
at the Detroit Golf Club, followed 
by a series of meetings in the ex- 
perimental and testing laborator- 
ies during the afternoon. 


The driveaway for the 
group starts this evening. 

There will be five more meet- 
ings similar to the one which 
opened this morning, all during 
June, during which numerous sec- 
tions of the United States will be 
represented by Graham dealers, 
salesmen and recent purchasers 
of new Graham cars, 


first 


on the principle that the/| 


Chevrolet Motor Co. is pioneer- 
ing in this new field. It Has 
created a radio service depart- 
ment with headquarters 
office and _ personnel 


plane as the rest of the service 
organization. 


by M. R. Stoecker, whom several 
years’ experience with one of the 
leading radio manufacturers qual 


ifies for the work. Stoecker has | 
nine regional radio service man- | 


agers operating under his direc- 


| tion. The program is already well 


| explained, 


under way, more than 300 Chev- 
rolet dealers having complied with 
the requirements outlined by 


| Chevrolet. 


These requirements, 

are all aimed 
objective 
dio service comparable in quality 


with Chevrolet’s general service | 
| operations. They have to do mainly 


with three factors: proper equip- 
ment, expert personnel, and ade- 
quate radio parts’ inventories. 
The regional radio service men 


|advise dealers on the equipment 





| required, and supervise the train- 
|ing of personnel in this special- 


ized work. An important phase of 
the program is the maintenance 
of close contact with all makers 


| of car and household radios, so 


as to keep abreast of develop- 
ments in this fast-moving field. 


IN LIEU 


in the} 








To Make Bantam 


Car in Former 
Austin Factory 


BUTLER, Pa.—Officials of the 
American Bantam Car Co., owner 
of the plant and assets of the 
defunct American Austin Car 
Co. of this city, announce reor- 
ganization and plans for the pro- 
duction of improved models of 
the Bantam, to include a small 
commercial delivery truck and a 
two-passenger sports speedster. 

R. S. Evans of Atlanta, Ga., 
president, who has been in Butler 
for several months, announces the 
personnel of the management, as 
follows: 

Harry A. Miller of New York 
City, vice-president in charge of 
engineering. He constructed mo- 
tors of the first eight cars to 
finish in the Memorial Day races 
in Indianapolis this year. He is 
also a designer of motors for 
speed boats. 

Thomas L. Hibbard of New 
York City, vice-president in 
charge of body designing. He is 
experienced in building bodies for 
White, Locomobile, Packard and 
Marmon. For a number of years 
he was in Paris as a member of 
the firm of Hibbard & Darrin. He 
returned to serve General Motors 
as body designer in charge of the 
Cadillac and LaSalle programs. 

Martin Tow, treasurer and chair- 
man of the board of directors, is 
a retired capitalist of Buenos 
Aires, Argentina. 

Peter Beasley, secretary, presi- 
dent of the Detroit Aircraft Corp. 

Another member of the board 
of directors is Gilbert W. Klinck 


| of Buffalo, N. Y., president of the 


The new department is headed | Gilbert W. 


Klinck Brewing Co., 
who is a former automobile dis- 
tributor in western New York 
and northwestern Pennsylvania. 
President Evans says that the 
average price for the various 
units will approximate $300, vary- 
ing according to style. “When we 
get into production employment 
at the start will be about 300,” 
Evans said, adding that he hoped 
to build up the organization to 


| over 700. 
Stoecker | 
at one | 
the maintenance of ra- | 


Evans and others purchased the 
Austin plant at a trustees’ sale on 
Aug. 21, 1935. At the meeting to- 
day the formal transfer was made 
to the directors of the Bantam 
company. It was announced that 
changes would be made in the 
plant and that some new machin- 
ery would be installed. 

Bantam officials announced 
that the issue of convertible pre- 
ference stock had been under- 
written by Dingwall & Co. and 
Tooker & Co., of New York City. 
The new corporation has author- 
ity to issue 100,000 shares of $10 
par convertible preference stock 
and additional common stock. 
Both issues are full voting. 


OF POLO, Karl M. Wise, Bendix Aviation Corp., 


left, recommended a little ball-peening to W. S. James, chief engineer 
of Studebaker, at the SAE summer meeting at White Sulphur Springs 


this week. 





Used Car Lift is Expected 


ADN’s 
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Dealers Divided on Effect of Bonus on Sales 
Much Money Already Spent; pein 


Inquiring Reporter This Week Asked 
The Following 


Questions: 


Do you anticipate any increase in sales due to the pay- 


ment of soldiers’ bonuses this 
such sales to date? 


month? Have you made many 


If the Inquiring Reporter’s Query did not get around to you, 
your comment would be appreciated. Please write us your 


views on these questions. 


Considerable difference of opin- | 


ion exists among dealers as to the 


anticipated sales boost to come} 


with the pay- 
ment of the 
soldiers’ bonus. 
Some sales have 
already been 
made, with pay- 


ments to come} 
While it | 
is expected} 


later. 


there will be 
some sales at- 
tributed to the 
bonus, many 


a 
PPEDORTES 


have already been spent. 
* * oe 
Alex Dannenberg, Riviera Motor 
Sales, Inc., Chrysler-Plymouth, 
Chicago: 


that a great 


the stimulus of the forthcoming | 


soldiers’ bonus payments, particu- 


larly in the matter of used cars, | 
of which we have sold around 30 | 
to ex-service men. These men got | 


loans for the most part on the 
outside, thereby financing their 
down payments and taking the| 
cars out. I think most of the 
sales to be made to former serv- 
ice men will be of used rather 
than new cars. We have found a 


remarkable situation, due largely | 
to the bonus, whereby '33 models | 
are bringing as high prices to-| 


day as they did a year ago.” 
* oe * 
Thomas J. Hay, Thomas J. Hay, 
Inc., Reo, Chicago: “Some busi- 
ness, accompanied by substantial 


down payments, has already come | 
in to us from the ex-service men. | 
They are the class who are now} 


regularly employed and who look 


upon the bonus as plus money. | 


I don’t think an exact estimate 
can be placed upon the amount 


of business that will be done in| 


Chicago or elsewhere with the 
ex-service men. I expect, 


be the largest of the year and that 
the bonus payments will be an 
important factor in point of both 
new and used car orders.” 

* * * 


William J. Dean, Clayton-Dean 
Co., Chevrolet, Chicago: “In my 
opinion, 75 per cent of the bonus 
money has already been spent or 
commitments made for the bonds 
and cash. We must not lose sight 
of the fact that most of this 
money will be used by the vet- 
erans to pay bills. This proced- 
ure will help the automobile busi- 
ness because it will put money in 
circulation and that is always a 
stimulus to car sales, even though 
the men responsible for circu- 
lating the money don’t make di- 
rect purchases of motor cars in 
all cases. In many instances, of 
course, there will be a tendency 
to over-buy, but we must remem- 
ber that thousands of former serv- 
ice men are without steady em- 
ployment and have borrowed 
money. At the same time, I feel 
that the bonus payments will go 
a long way in taking up the slack 
of what otherwise might prove a 
lull during July and August. Used 
car sales should benefit along with 


those of new cars.” 
ok * * 


Meyer M. Lasker, secretary Mab 
Motors, Plymouth and Dodge, 
New York City: “So far we have 
had a total of 20 definite orders 


dealers believe | 


deal of the com- | 
ing payments| 


“We have already felt | 


how- | 
ever, that our sales in June will | 


for cars from ex-service men. We 
| had expected more. On the basis 
of recent inquiries I think there 
will be quite a lot of business 
right after the bonus is paid. How 
good a prophet I am and how 
| good sales will be remains to be 
seen.” 
* * * 

Ted Southworth, president of 
Kings County Buick, Inc., Brook- 
lyn, N. Y.: “I don’t anticipate any 
great number of sales as a result 
of the payment of the bonus. We 
are not counting on the bonus to 
move our cars; we have to do a 
selling job in other respects. There 
is terrific competition for that 
bonus money. So far we have 
not made many sales to men re- 
ceiving the bonus—just how many 
| we don’t know but we do know of 
about a dozen new Buicks and 
| a dozen used cars sold to those 
| who have arranged payments in 
| connection with receipt of the 





| bonus.” 
ok cod Bd 


Charles Dinsmore, 
ager, Steiner Automobile 
Pontiac dealer, St. — Mo.: 
“T would estimate that 5 per cent 
of our business over the 


| many cases and plan to complete 
| their payments on the receipt of 
their bonus money. I would esti- 
mate the increased business due 
to the bonus bonds at 10 per 
cent. This should materialize im- 
mediately on receipt of the bonds. 
A number of veterans have de- 
|clared their intention of making 
down payments on cars as soon 
as they have received their bonds.” 
* * cg 
Sydney Weber, Sydney Weber, 


Inc., Plymouth, St. Louis, 
“About 1 per cent of our business 


| during the past three months has} 


been sales to veterans with the 


would be paid at the time they 
get their bonus bonds. These 
sales have been financed 
| regular way, by a third and in 
some cases a half down. The bal- 





sales man-| 


Co.., | 


| 
past | few sales made in advance to ex- 


month has been with veterans. | : 
| service men. 


These men have selected cars in| 


Mo.: | 


understanding that the big check | 
| is any particular buying from this 


in the} 


3 





FACING THE ESPLANADE OF STATE and the 700-foot Reflecting Pool, this entire wing of the 
huge Transportation Bldg. at the Texas Centennial Exposition in Dallas is Chrysler Motors Hall, where 


decorators are rushing to completion a jewel box setting for products of the company. 
with daily puppet shows, and outdoor concerts in the landscaped gardens on the 


a “Hall of Celebrities” 


other side of the building. 


ance is to be paid over a 12- 
month period. I expect increased 
sales immediately following the 
mailing of the bonus bonds.” 

* * eS 

Central Chevrolet Co., St. Louis, 
Mo.: “A number of cars have 
been sold to veterans who see 
their way to pay out because of 
the bonus. These sales have not 
been segregated and it would re- 
quire time to compile the exact 
number. We anticipate increased 
sales on account of the bonus.” 

t * * 

Harold Jonas, general manager 
Kroger-Jonas, Inc., Ford and 
Lincoln-Zephyr, New York City: 
“There have positively been very 


In the great major- 
ity of cases automobile dealers 


| cannot do business with those re- 
| ceiving the bonus until they actu- 


ally have their money. However, 


|a certain type of used car dealer 


with a certain class of used cars 
has taken chances on deals in 
anticipation of payment. Indeed, 
I think much of the bonus money 
has already been spent, a fair 
amount of it for furniture and 
other things for the home, with 
credit extended in a way impos- 
sible in the conduct of an auto- 
mobile dealer’s business. I do 
not anticipate any great amount 
of money going into cars upon 
receipt of bonus bonds. If there 


source, it will be delayed for a 
month or two after the bonds 
have reached the hands of the 
ex-service men.” 











Plans include 


Hall of Celebrities Feature 
AtChrysler Centennial Show 


Hall. 


DETROIT.—Animated news of 
the day, and an electric catalogue 
of highspot events for the con- 
venience of visitors, will be im- 
portant features of the Chrysler 
Corp. exhibit at the Texas Cen- 
tennial Exposition in Dallas, June 
6 to Nov. 29. 

At the Chrysler Motors Hall of 
Celebrities, a specially constructed 
theater seating 250 persons, spe- 
cially created marionettes will 
enact, in march-of-time fashion, 
the roles of personalities in the 
day’s news. 


in puppet casts made up from 
day to day. 
ties 
showings of sound pictures. 


foot-high translux electric ribbon 
over one of the main entrances to 
the display salon will 
constant, running news report of 
the exposition’s day, listing the 
principal special events on each 
day’s calendar. 

The Chrysler Corp. 
cupies an entire wing of the 
Transportation Building, at the 
end directly facing the Court of 
Honor and the Texas Hall of 


exhibit oc- 


State, which is the central point | 


of the $25,000,000 exposition. 
This entire wing of the Trans- 
portation building, with three en- 
trances leading from the Esplan- 
ade of State, is Chrysler Motors 


GOVERNOR JAMES V. ALLRED, of Texas greets D. E. Ralston, Oldsmobile vice-president and gen- | 
eral sales manager, as the Oldsmobile goodwill caravan to Texas arrives in Dallas. Ralston is leading 
the caravan in “Old Scout,” winner of the first transcontinental road race in 1905. 


Notables of each day’s exposi- | CO"P-, 
tion visitor list will be presented | 


Its interior is richly deco- 
rated to provide a jewel box set- 
ting for the products of all di- 
visions of the company. 

In addition to the indoor dis- 
play, landscaped gardens include 
space for a shady lawn theater, 
seating 1,200 persons. This theater 
is equipped with a concert stage 
to accommodate orchestras and 
bands up to 75 pieces. 

A giant air-conditioning system 
has been installed by Airtemp, 
Inc., subsidiary of the Chrysler 
for the comfort of exposi- 
tion visitors. The equipment is 
set up behind walls of glass so 





The Hall of Celebri- | 
also is equipped for regular | 


For the convenience of visitors | the 


at the Chrysler Motors exhibit, a} 


carry a} 


| 20 m.p.h. 


the actual process of temperature 
control may be watched. 

Just inside an entrance from 
Esplanade is a ceiling-high 
map of the United States, with 
colored lights marking the loca- 
tion of Plymouth, De Soto, Dodge 
and Chrysler dealers throughout 
the country. In front of the map 
are teletype machines and opera- 
turs, to demonstrate how a visitor 
can buy a car at the exposition 
with his old one back home being 
taken in trade by means of tele- 
graphed aounaeee. 


Cadillac Test 
Shows Advance 


In Car Brakes 


DETROIT. The driving re- 
actions of the average motorist 
have not kept pace with the vast 
improvements in braking effici- 
ency achieved during recent years, 
it is indicated by comparative data 
compiled by Don E. Ahrens, gen- 
eral sales manager of the Cadil- 
lac Motor Car Co. 

The startling advance in the ef- 
ficiency of automotive braking 
systems is shown in the following 
table which compares the time 
and distance required to stop a 
1922 Cadillac V-8, which employed 
two-wheel brakes, and a 1936 Cad- 
illac series 60 V-8, which has 
hydraulic four-wheel brakes. 
1922 Cadillac V-8 

Time to Stop Distance to Stop 
2.44 sec. 36 ft. 
3.67 sec. 81 ft. 
40 m.p.h. 4.90 sec. 144 ft. 
50 m.p.h. 6.11 sec. 224 ft. 
1936 Cadillac Series 60 V-8 

Speed Time to Stop Distance to Stop 
1.17 sec. 17 ft. 
1.76 sec. 38 ft. 
40 m.p.h. 2.34 sec. 68 ft. 
50 m.p.h. 2.93 sec. 107 ft. 

The above figures do not include 
the “reaction time” of the driver, 
| the period during which he is re- 
| sponding to a signal to use the 
brakes and is actually placing 


Speed 
20 m.p.h. 
30 m.p.h. 


30 m.p.h. 





them in operation. 
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Speedway Tests New Methods for Parts Makers 


is Paramount 


Under Fuel Limitation 


(Continued from Page 


and [ 


500-mile races, before this 
expected to win a third, but this 
one was only an economy trial.” 


This year the fuel limitation of | 


37.5 gallons for the 500 miles 
made it an ecenomy as well as a| 
speed test. 

Never before in the history of 
the race was there such a shake- 
up of the leaders as took place 
in the last 50 miles. Floyd Rob- | 
erts, driving the Burd Piston | 
Ring Special, was running in 
fifth place at 450 miles. Three laps 
later he ran out of gasoline and 
was eliminated. Lou Moore, in 
another Burd Piston Ring Special 
followed him two laps later. After 
the 470 mile mark, the gasoline 
toll made itself felt still further. 
First, Rex Mays, running in sixth 
place, ran out of gasoline on the 
192nd lap, 20 miles from the 
finish. Next came the car driven 





by Doc Williams, then Shorty 
Cantlon, who was running in 
fourth place. He was quickly fol- 
lowed in a couple of more laps by 
Harry McQuinn, in a Sampson 
Radio Special, who, at the time 
he went out was in eighth place. 


On the other hand, mechanical 
troubles beset Wilbur Shaw, who 
was considered the most likely 
winner of the race. Shaw had one 
of the most perfectly streamlined 
cars, and one of the most effic- 
iently worked-out power plants. 
It was well-known before the 
race, that he could easily drive 


at 117 to 120 miles an hour, and} 


still have gasoline enough to fin- | 
ish. Six stops totaling 19 minutes, 
and 18 seconds, were required by 
Shaw to repair the hood to his 
car, which apparently was made 
of too light metal to stand the} 
terrific pressure and vibration. 
Despite these 19 minutes in the 
pits, he finished only 12 minutes 
and 45 seconds behind the winner 
in 7th place and had four gallons 
of gasoline left. 

Start Flashing 
in my memory 


Never of the 


races at Indianapolis has there | 


been a more flashing start than 
this year. The pole position was 
held again by Rex Mays, 


over the wire in the lead at the} 
end of the first lap, at an average | 
speed of 115.98 miles per hour, 
but in the next lap he widened the 
gap between him and the next 
ear, which was the Pirrung Spec- | 
ial driven by “Babe” Stapp by a 
wider margin. His average for the 
two first laps, was 118.07 miles an | 
hour, but the second lap was 
covered at an average speed of 
120.2 miles per hour. 


Of the winners it was interest- 
ing to note that in the first 11, 
four were individually owned cars, 
two of which were supported by 
sponsors, namely, the winner, 
owned by Louie Meyer, and spon- 
sored by Ring Free Oil Co., and 
Ray Pixley’s car, sponsored by the 
Fink Auto Co., a local automobile 
dealer. The Gilmore Oil Co. of 
California, finished three of its 
four cars, taking third, seventh 
and 11th places, The Boyle Prod- 
ucts Corp., makers of automobile 
accessories and valves, finished 
two cars of their four taking 
fifth and ninth places respectively. 
Harry Hartz’s entry, driven by 
Ted Horn, finished in the usual 
Hartz position, second place. Har- 
ry told the writer after the race 
that Ted Horn implicitly followed 
pit instructions, and while he 
might have won the race, was so 
sure of winning second, that no 
attempt was made to better it. 

Four-Wheel Drive 

The F.W.D. (four wheel drive) 
entry, piloted by Mauri Rose, fin- 
ished in fourth place, losing third 
place by 29 seconds, because his 
pit attendants thought that he 
was at least three laps ahead of 
the car driven by “Doc” McKenzie 


| tonville, Wis. 


| evidenced by 


| Speedway, 


this | 
year. His Gilmore Special flashed | 


| identified with 





1) 
and so secure that they slowed 
him down toward the finish. 
When the 500-mile race, and the 
Indianapolis Motor Speedway 
were founded, Carl G. Fisher with 
his three associates, James A. Al- 
|lison, Frank Wheeler, and A. C. 
Newby, their purpose was to pro- 


| vide a great laboratory for the 


automotive industry. Since the 
introduction of the proving 
grounds now owned by the Gen- 
eral Motors Corp., the Packard 
Motor Car Co., and the Stude- 
baker Corp., the Speedway has 
become less and less a proving 
ground for the motor car manu- 
facturer, but the greatest testing 
laboratory for the oil industry, 
accessory and parts makers that 
has ever been available. That this 
is a valuable asset to them is in- 
dicated by the number of entries 
that are either supported or spon- 
sored by parts manufacturers. The 
Gilmore Oil Co., for instance, sup- 
ported four entries; the Boyle 
Products Corp. of Chicago, manu- 
facturers of valves and other au- 
tomotive accessories, sponsored 
four cars, three of which were 
personally owned by Mike Boyle, 
president of that corporation. 
Bowes Seal-fast sponsored two 
more, and the Burd Piston Ring 
Co., four cars. The latter would 


have made a very good showing | 


if they had not run out of gaso- 


line the latter part of the race. | 


The Elgin Piston Ring Special 


was a single entrant and another | 
was owned and financed by the | 
of | 


F.W.D. Co., 
four-wheel drive trucks 


manufacturers 
in Clin- 


supported by local automobile 
| dealers, two by the Superior 
| Trailer Co. of Indianapolis, and 


one by Art Rose, one of the large 
| tire distributors in Indiana. 


Engineers Study Cars 


That the race is a laboratory 
for accessory manufacturers was 
the keen interest 
and thought given both 
prize money, and by the days 
which their engineers spent at the 
studying racing car 
problems and learning the les- 
sons which these intensive tests 
bring out. 


Some of those prominently 
this work are 
Waldo Stein who represents the 
Firestone Tire and Rubber Co., 
a product found on every car in 


(Continued on Page 22, Col. 1) 
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y | drivers 
Four entries were | 


| of the simple 


| under given circumstances. 


in cash | 





IN THIS CONAH!!! as Joe Humphreys would say, we have 
“Baby” Casadonte, winner in the 112-pound class in the General 
Motors boxing tournament held this week in the State Fair Coliseum 


at Detroit. 


The “Baby” works in the Chevrolet Flint plant. 


Here we 


see C. E. Wetherald, vice-president in charge of manufacturing, and 
M. E. Coyle, Chevrolet president, felicitating the little scrapper. 





Series of Driving Lessons 


Urged by Auburn Chieftain 


AUBURN, Ind.—One way of | 
reducing traffic accidents in the} 
United States is for motorists to| 
make a scientific study of driv-| 
ing, according to Roy H. Faulk- 
ner, president of Auburn. 


The Auburn executive said that 
tests and surveys made with} 
in various parts of the 
country showed that a certain 
percentage of them displayed an 
amazing inability to handle a car 
properly and a lack of knowledge 
fundamentals of 
and what not to do 
Some 
people just pick up driving, he 
said, depending on instinct to get 
them out of an emergency. 

“For instance, all of us know 
drivers who cannot start a car 
on a hill without coasting back 
from inches to feet before get- 
ting underway and who have 
never. taken the trouble to find 
out how to avoid this,” Faulkner 
said. “Again, a certain number 
of people do not know whether 
the gears should be left in low or 
reverse when parking a car on a 
hill. Others do not know what to 


what to do 


do to take a car out of a skid. 


Many drivers do not know 
whether to apply their brakes or 
let the car roll ahead when a tire 
blows out. Because of this lack of 


knowledge the good driver is en- 


dangered.” 

The Auburn executive set forth 
a program which he said would 
materially add to safety of the 
highways and in the cities: 

1. Publicized courses on driv- 
ing in newspapers and over the 


| air. 


2. Motor club and police in- 
structions on traffic regulations. 
of 
cars 


dangerous, 
from the 


3. Elimination 
old dilapidated 
highways. 

4. Strict drivers’ licenses, 
which drivers are checked for 
physical and mental qualifica- 
tions and past records. 

5. Free driving lessons by the | 
dealer who sells the automobile. 

Faulkner stated that it was his 
belief that only a small portion 
of automobile drivers were in the 
“poor sport” category and sug- 
gested that this type be dealt 
with harshly by the authorities. 





LEADS SAFETY PARADE. This white Cord is being used by the Indiana state police in safety 
educational work and will visit practically every city and town in the state carrying on this phase of 


the program. 


ing the parade through a safety lane. 


Before being put into service the Cord was carefully checked and is shown above lead- 


in | 








| 
| 


|} an 





Sales by Hudson 
Up 40 Per Cent 
Over May, 1935 


DETROIT—Retail sales of Hud- 
sons and Terraplanes for May, 
1936, continued to break all 
monthly records since 1930, it is 
reported. 

For the country generally the 
Hudson Motor Car Co. reports a 
gain in retail sales of over 40 per 
cent, comparing May, 1936, with 
May, 1935, sales for May, 1936, 
totaled 14000 cars, as compared 
with 10,658 for the same month 
of last year. 


Packard Breaks 
All-Time High 


For Deliveries 


DETROIT. — Packard Motor 
Car Co. passed its all-time 
monthly peak of car deliveries in 
May. 

“Over 7,200 cars were delivered 
by the company in May,” M. M. 
Gilman, vice-president and gen- 
eral manager announced this 
week. “This makes new history 
for Packard. The previous high 
was recorded at the height of the 
prosperity era, in August, 1929. 
Then Packard delivered 7,190 cars, 
a figure which itself was substan- 
tially above any previous or sub- 
sequent monthly mark until 
recently. 

“That May deliveries would ex- 
ceed April, much less break Pack- 
ard’s old record, was thought im- 
probable as it mean the third 
successive month of increased 
sales. Moreover, it was thought 
the industry’s trend for the month 
would show a decrease from April 
as it has for the last two years. 
Final figures are not yet avail- 
able but authorities estimate a 
decrease. Not only were Packard 
deliveries sustained in increased 
volume, but there is no perceptible 
falling off for June. I believe 
Packard will have as good a 
month in June—perhaps better. 

“May deliveries of over 7,200 
cars compare with 7,042 in April. 
As against 5,057 cars delivered by 
Packard in May, 1935, they show 
increase of 43 per cent. An 
|important gain in Packard’s sen- 
ior line of cars contributed to 
this figure. Packard deliveries in 
the five months’ period this year 
total over 27,000 cars, against 12,- 
230 cars in the corresponding pe- 
riod last year, an increase of over 
122 per cent. 

“A total of 6,177 cars was pro- 
duced in May, against 5,571 in 
May, 1935, an increase of 11 per 
cent. Sales for May exceeded pro- 
duction and shipments by 17 per 
cent.” 


Name Bevington 


To Buick Office 


FLINT.—C. D. Bevington has 
been appointed manager of the 
Buick business management de- 
partment. 

Bevington, who comes from the 
St. Louis zone of the company 
where he acted in similar capac- 
ity, succeeds M. P. Tomlinson. He 
has been associated with General 
Motors for the past seven years, 
joining the auditing division in 
1929. He became a member of the 
Buick organization when the St. 
Louis zone office was formed. 

Tomlinson goes to the Detroit 
office of General Motors Holding 
Corp., as assistant regional man- 
ager. 


Tax Bill Passes 


HARRISBURG (UTPS). The 
Pennsylvania House of Representa- 
tives voted 131 to 66 in favor of the 
Haluska-Andrews bill placing a half- 
cent tax on each gallon of fuel oil 
at a session on Monday night, June 1. 

The bill, primarily intended to 
raise money for unemployment re- 
lief, was passed by the House after 
a long session. 











Wisconsin in Supreme C Courtto Rule on Code Question 
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Will Determine if State 
May Assess tor Code Cost 


MADISON, Wis. 
court agreed June 2 to grant the 
petition of the state trade prac- 
tice commission to take original 
jurisdiction with the object of 
ruling on the validity of that por- 
tion of the 1935 Wisconsin Re- 
covery Act under which the state 
budgets the expense of the code 
administration costs and collects 
the fees. 

In granting the petition of the 
state, which asked the court to 
issue a declaratory judgment to 
determine whether the _ state 
agency in place of the code au- 
thorities has the right to make 
assessments and distribute the 
administrative costs, the court set 
June 18 as the time for hearing 
arguments. 

State officials are anxious to 
have the matter settled so that 
they can proceed with promulgat- 
ing additional codes, including 
one for automobile dealers, 11 of 
which have been re-enacted since 
the court held the WRA of 1935 
constitutional. 

The former act was ruled out 
because it delegated legislative 
and executive powers to the code 
authorities. The new act delegates 
it to the governor and the state 
trade practice commission was re- 
cently delegated by him to act as 
his agent in the matter. 


Home Town Leads 
In Buick Sales 


FLINT.—Never in the history 
of the company, according to E. 
S. Lunt, manager of the factory 
operated Retail Branch, have the 
residents of Buick’s home town 
bought new Buicks in as heavy a 
volume as this year. Sales during 
May had piled up a total of 1,337 
new cars delivered at retail in the 
city since the introduction of the 
new models last fall, the largest 
volume here in the history of the 
company, it is reported. 

The record, achieved in slightly 
over eight months, compares with 
1,227 Buicks delivered during the 
entire year, 1927, the former rec- 
ord. 


The supreme 








in a month this year as was done 
in the entire year of 1933,” 
said. 
came off the 
fall, 
more than three times 
new cars as they did 


assembly line last | 


as many 
in all of 


1934. In 1929 they bought 1,109 | 


cars, 228 fewer than the privately 
owned 1936 models now running 
on Flint streets.” 


May Deliveries 
Third Highest, 
Reports Pontiac 


PONTIAC.—Retail deliveries of 
Pontiac cars in the United States 
last month were the third largest 
of any May in the company’s his- 
tory. They represent more de- 
liveries than in any month since 
1929. 

Total Pontiac deliveries for the 
month were 21,278 compared with 
19,481 for April and 16,209 for May 
of 1935. The last 10-day period 
of May, with 8,294 deliveries, was 
more than 50 per cent of the en- 
tire month a year ago. 

The only two Mays in Pontiac 
history when more cars were de- 
livered were 1928 and ’29. 

104,997 of the 1936 model cars 
have been delivered up to June 1, 
compared with 66,985 of the 1935 
models one year ago. 


a Dealers hemes 


To Drive Away 121 Cars| 


DETROIT.—Chrysler dealers 
from the New York region, cover- 
ing territory in New York and 
New Jersey outside the metro- 
politan area of Greater New York, 
will arrive in Detroit Monday 
morning for a 
the factory. The party will num- 


Lunt | 
“Since the first 1936 Buicks | 


Flint people have purchased | 


two-day visit to| 


| Inc., 





ONE-HUNDRED-THOUSAND NAMES of Oldsmobile owners and 
members of the Oldsmobile organization are contained in this huge 
scroll being presented to the citizens of Texas by D. E. Ralston, 
vice-president and general sales manager of Oldsmobile at the Texas 
Centennial at Dallas last week. Left to right, are: G. R. Browder, Olds 


sales department; 


Walter Woodul, 


lieutenant governor of Texas; 


Ralston; J. R. Austin, Olds Dallas zone manager, and L, J. Blunden, 


southwest regional manager. 





‘“‘Bosses”’ Collect Dividends 
On Personal Supervision 


CHICAGO. — Rewards in the 
form of more business and profits 
are coming to automobile dealer- 
ships whose owners are tending 
closely to their “knitting” and su- 
pervising all departments per- 
sonally, according to J. R. Histed, 
who has just returned from a 
west coast trip. 

Histed, a former president of 
the National Automobile Dealers 
Assn., and now head of the Na- 
tional Used Car Market Report, 
Blue Book and Red Book 
publishers, gave his observations 
on the dealer situation in the 





ber 148 persons and at the con-| 


clusion of the trip will drive 


away 121 Chrysler cars. 


The program for Monday com- | 


prises an_ inspection of 
Chrysler engineering building, 
Plymouth plant, motor parts de- 


the | 


partment and forge department, | 
“We are doing as much business | followed by a dinner. 





New Packard Labor Policy 


Includes Paid Vacations 


(Continued from 


plan, also announced, granting 
“separation” pay to hourly-rate 
employes cleared from the payroll 
due to lack of work or a reduc- 
tion in force. After June 1, 1936, 
they will get as separation pay 
their vacation credits, accumu- 
lated up to the time of their lay- 
off. Under prevailing practice 
when there is enforced factory 
curtailment employes are given 
no additional compensation on re- 
ceiving notice of lay off. 

For hourly-rate employes 65 
years of age or over with long 
service records, retirement pay is 
stipulated in the announcement. 
Employes with 15 or more years 
of service will receive $25 for 


each year of past service if they | 
separate from the company be- | 


cause of inability to continue 
work or for any reason, If con- 
tinuing in service, they will be 
entitled to retirement pay at the 
time af actual separation. 

The vacation-with-pay plan has 
considerably more scope than the 
one Packard had in force from 
1918 through 1930. Only employes 
with five years’ or more continu- 
ous service were eligible under 
the formerly existing plan. 

Commenting on _ the 
Macauley said: 

“Due to the seasonal character 
of the industry there are enforced 
periods of factory curtailment 
which neccessitate at times the lay- 


action, 








1) 

ing off of a number of employes. 
Throughout the industry efforts 
are being made to reduce these 
periods, and much progress is be- 
ing made. Regarding the separa- 
tion pay plan, it is an attempt on 
our part to meet, within economic 
bounds, one phase of this difficult 
problem. Hereafter, under the 
terms of the plan a man laid off 
in the Packard factory gets some- 
thing—the accumulated amount 
represented by his vacation cred- 
its—to tide him over the imme- 
diate period when he encounters 


Page 


| an abrupt stoppage of his income. 


“As to the vacation-with-pay 
plan, there are the quite obvious 
benefits having to do with its 
wholesome effect upon our factory 
employes. Workers who have been 
with us continuously over the last 
12 months can immediately plan 
vacations this summer with their 
families. The employe knows 
when he does take his vacation 
that he has full pay coming for 
that week, a consideration which 
should contribute to his well-be- 
ing, contentment and efficiency, 
and therefore, one which I believe 


| fully justifies the cost to the com- 


pany. 

“The granting of retirement 
pay, under the announced plan, 
is in keeping with the company’s 
long-established policies recog- 
nizing faithful service.” 








| analyzed 


course of an interview. 
He declared that he found mo- 
tor car dealers more optimistic 


NASFC Analyzes Habits 
Of Canadian Car Buyers 
CHICAGO. Buying habits of 

Canadian motorists have just been 

and the results made 

known by the National Assn. of 

Sales Finance Cos. Among the 

findings are that 214 used cars 

were financed in Canada as 


| against 134 in the United States 


for every 100 new cars in 1935; 
that 47.2 per cent of the new cars 
were sold on the installment plan, 
while the indicated ratio in the 
United States was 63.6 per cent, 
and that the low point of the de- 
pression, based upon number of 
cars financed and amount of 


money used, came in Canada in 
1933 and in the United States in 
1932. 


than at any time during the past 
six years. Continuing, he said: 

“I attribute this greater opti- 
mism largely to the fact dealers 
generally are paying closer at- 
tention to their business, By this, 
I mean they are watching all 
their operations and supervising 
all phases personally. Certain it 
is that those who are doing so 
are experiencing beneficial re- 
sults. 

“The move by dealers to put 
their ‘houses in order’ is due un- 
doubtedly to lessons they have 
learned in the past. Loose trading 
methods and too high allowances 
on used cars, coupled with failure 
to capitalize fully on potential 


service volume, caused heavy 
losses in many instances last 
year.” 


Chevrolet Makes 
136,319 Units in 
May Operation 


DETROIT. May production 
of cars and trucks by Chevrolet 
was 136,319, the company an- 
nounced this week, as compared 
with 68,693 in May, 1935. 

Total production for the first 
five months of 1936 is 608,518, as 
compared with 429,254 for the 
same period of last year. 

The May total includes 121,616 
units made for sale in the United 
States, 8003 units made in the 
United States for shipment over- 
seas, and 6,700 units made in 
Canada. 





FINAL BEFORE-OPENING 


PLANS for the Texas Centennial 
Exposition at Dallas were discussed by officials of the Chrysler Corp. 
and the exposition, prior to the June 6 opening of the $25,000,000 
World’s Fair of 1936. Shown above are: B. E. Hutchinson, Chrysler 
finance chairman; Chrysler President K. T. Keller and exposition 
General Manager W. A. Webb. 


5 


‘Texans Greet 
Olds Caravan 


At Centennial 


| 
| 


DALLAS, Tex. Gov. James 
|V. Allred, Lieut. Gov. Walter 

Woodul and Mayor George Ser- 
| geant of Dallas took active part 
in greeting the Oldsmobile good 
will caravan on its arrival in Dal- 
las to take part in the Centennial 
exposition. 

On behalf of 100,000 Oldsmobile 
owners and members of the Olds- 
mobile organization, D. E. Ral- 
ston, vice-president and general 
sales manager, presented a huge 
scroll, wishing the people of Texas, 
continued prosperity and a bril- 
liant Centennial celebration. This 
scroll will be placed in the Texas 
State Museum. 

He presented Gov. Allred with 
a bound book of letters of con- 
gratulations from other govern- 
ors and to Mayor Sergeant gave a 
special scroll signed by the mayors 
of 50 cities visited by the caravan 
enroute. 

The caravan was greeted in 
Dallas by a police escort and 
paraded to the Centennial exposi- 
tion where the presentations were 
made. Included in the good will 
cars were two ancient Oldsmo- 
biles. One, “Old Scout” was the 
winner of the first trans-contin- 
ental race in 1905. Another was 
the famous Oldsmobile Limited, 
built in 1910. 

Five Oldsmobile Voice of Safety 
cars also were included in the 
entourage. These cars are to be 
turned over to the state police 
for use in handling the heavy 
traffic expected during the fair. 

On Saturday, 16 Oldsmobiles, 
equipped with loud speakers were 
used along the line of march in 
the opening parade to tell visitors 
| the significance of each of the 
historical units as it passed. Law 
students from Southern Methodist 
University did the announcing. 








Two Are Named 
Zone Managers — 


In Pontiac Shift 


PONTIAC. — Field changes by 
the Pontiac Motor Co. are headed 
by the appointment of two new 
zone managers. 

J. S. Evenson, recently assist- 
ant zone manager at Kansas 
City, has been promoted to man- 
ager of the zone at Memphis, 
Tenn., replacing W. J. Conners, 





G. E. Finney 


J.S. Evenson 


resigned, while G. E. Finney, 
formerly assistant at Cleveland, 
goes to Charlotte, N. C., as head 
of the zone formerly managed by 
R. H. Fussell, resigned. 

Changes contingent upon nam- 
ing of the new managers take 
A. J. Ressel from the central of- 
fice sales promotion department 
to Kansas City to replace Even- 
son, while H. F. Elder is pro- 
moted from district manager in 
the Pontiac zone to assistant 
zone manager at Cleveland. 


To Open CIT Branch 


NEW YORK. CIT Corp., in 
order to give localized sales financ- 
ing service to dealers and purchasers 
in the territory surrounding West 
Palm Beach, will open an office there 
June 15. J. K. Albury from the CIT 
office in Miami, is to be in charge. 
Associated with Albury will be K. 
C. Campbell, who has been located 
in West Palm Beach for the past 
few months as a local representa- 
tive of the CIT office in Miami. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(ADN 6-10-1933) 


Ra 
10 TH. YEAR 
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Safety With Speed 
ORROBORATION of recent ADN statements that 
safety on our highways lies, to a good extent, in im- 
provement and redesigning of our highways, we believe 
may be found to a degree in the performance last week at 
Indianapolis Speedway. 








in the way of speed and elimination of serious accidents. 


Only one accident marred a splendid day of racing and_| 


there were no fatalities. 
Competent observers, following the race, attributed the 
increased speed and freedom from accidents directly to 


the improvements made in the surface of the track and, 


changes made in the guard rails, which eliminated a 
mental hazard from which drivers suffered in past events. 


Naturally, the rigid scientific inspections to which the| 
| soldiers’ bonus money this month 


cars were subjected before the race also played a part. 


This, too, is in line with ADN suggestions in the past. | 
Given good highways which would match the development | 


of the present day car, a uniform system of traffic signals 
which would not create doubt in the driver’s mind, and 
properly maintained vehicles, we believe our present 
death toll could be halved at least. And when we con- 


sider that close to $142,000,000 highway tax funds were | 
diverted from highway construction to other purposes last | 


year, its about time we did something about it. 
Packard’s Paid Vacation 

hourly employes at the time of enforced layoffs an- 

nounced this week by the Packard Motor Car Co., are 

steps which should further cement the bonds of friendly 

relations between this company and its workers. 


labor year to year. 


layoffs at certain periods of the year are unavoidable. The 


“separation” pay plan, under which cash payments will | 


be made to workers when such layoffs occur, should dc 
much to soften the blow. The paid vacations, which will 
permit workers to get away from the humdrum of produc- 


tion once a year, should put them in much better physical | 


and mental condition to tackle their jobs for the ensuing 
year. From a labor relation standpoint, the Packard 
move should be a splendid antidote for discontent. From 
a broader standpoint, it permits the families of some 7,000 
workers to spend their vacations free from the worries of 
how they are to meet the bill. 


A New Record, Mebbe? 


aye PASSENGER car registrations during the first 
four months of this year, with the returns for Con- 
necticut still missing for March and April, show a total of 
1,079,760. This compares with 1,314,827 in the first four 
months of 1929, with Connecticut reports included. In 
1929 the peak sales month was in April. This year it may 
be May, or even, possibly, June. The two years are now 
separated by a margin of only 230,000 units. It is reason- 
able to assume that sales will hold up well this month and 
during July. Following the fall announcements the up- 
turn may carry us above the 1929 total. 





There, before a record breaking | 
crowd, the leading lead-foots of the nation set new records | 





| up 


ACATIONS with pay and a “separation wage” to) 


| adapted to the 
Packard | 
for years has been outstanding in its friendliness toward | 
its employes and this is reflected in a low turn-over of | 





By the Publisher 


Harlow Curtice had no 
need for either his 10- 


FLAIR 
FOR 


FAIRS gallon hat or his boots-| 


and-saddles to prove that 
he had just returned from 10 days 
in the pan-handle state of Texas. 
His cheeks, bronzed by the sun 
and sand of 300 to 500 miles a day 
over “fine highways across the 
plains” would give his friends, we 
thought when we talked to him 
in Flint yesterday, all the more 
reason to call him “Red.” And 


apparently there had not been a | 


in the sky of the great 
either figuratively or 
for Buick’s president 


cloud 
southwest, 
actually, 


could not help but show his op- | 
for the continuation of | 


timism 
record sales of motor vehicles in 
that section, nor his enthusiasm 
for the prospects of the Centen- 
nial expositions with which Dallas, 
Fort Worth and a score of other 
Texas towns will celebrate this 
year. 
* * ok 

“THE DALLAS FAIR opens 
Saturday of this week,” said Cur- 
tice, “and while it was in about 
the same shape that most fairs 
are just prior to the opening date, 
I am confident that they will be 
ready. From every indication it 
will be a motorized celebration, 
not only because of the fine ex- 


hibition buildings which General | 
Motors as well as the other manu- | 
facturers are putting up, but be- | 
cause a very large percentage of | 


the people who attend will come 
via automobile. 


come from every state in the 
union, bringing their families 
along and leaving 
Texas but all along the route a 
golden stream of tourist dollars. 
This extra money, 
recent rains, the distribution of 
and the natural Texas optimism, 
makes one’s visit there 
genuine tonic.” 
* * 4 


cago three years ago and San 
Diego last year, the 
industry is sponsoring the major 
part of the show. According to 
“Time,” Ford’s exhibit here will 
cost $2,250,000, General Motors’ 
$950,000 and Chrysler’s 
with only five million more split 
among the hundred and one 
other commercial exhibitors. It 
is evident that the motor car man- 
ufacturers now believe these na- 
tional fairs to be particularly 
display of their 
wares. So convincing was the 
argument at Chicago that Ford, 
after missing entirely the first 
and largest attendance year of 


: f | the Chicago Fair, stomached his 
Due to the seasonal character of automobile production | 


pride and erected for the second 
year an elaborate building and ex- 
hibit which easily matched any- 
thing shown the first year. At 
San Diego, last year, Ford was 
not to be caught napping again 
and was the first to sign-up. Two 
years from now at San Francisco 
(celebrating the opening of the 
Golden Gate Bridge) and in New 
York in 1940 (celebrating we don’t 
know what) other great fairs are 
to be held and with the swing 
back to prosperity and the com- 
petition among motor car manu- 
facturers, it is likely that visitors 
will not be allowed to forget their 
first love, the automobile. 
* *” * 


TO THOSE who hope (as we 
do) to sometime this year help 
the Texans celebrate their first 
hundred years, we must add the 
solemn warning that Billy (French 
Casino) Rose of New York, is 
handling the Fort Worth show 
and handing out the suggestive 
slogan, “Dallas for Education, 
Fort Worth for Entertainment!” 
Our present plan is to stop at 
Dallas first, but we shall see.— 
G. M. S. 


They are expect- | 
|ing several million people and I} 
| have no doubt but what they will 


not only in|} 


coupled with | 


automotive | 


$500,000, | 





| 





The Hard-Pressed Champion; 
1929 Records Fall? 


In This 


Corner 


The views expressed in this column are those of our readers 


are invited to use this space for voicing their opinions or 
and do not necessarily coincide with those of the editors. 


ideas. 
Readers 


Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


\New Title Plan 
now a| 
|ods of showing ownership of cars 
|in the various states are more or 
AGAIN AT DALLAS, as at Chi- | 
|}asmuch as an automobile can so 


In my opinion the present meth- 


less effective in each state but in- 


readily be taken from one state 
to another the whole structure of 
titles is a fallacy inasmuch as 81 
per cent or more of the automo- 
biles are sold on the instalment 
plan on chattel mortgage or some 
other lien all of which have the 
proviso that it is a criminal 
offense to take the car out of the 
state without the consent of the 
mortgagee; in fact, in this state 
it invalidates the mortgage to take 
the car out of the county in which 
it is filed. I think the whole struc- 
ture of titles is obsolete and does 
not cover the intents of any of 
the parties concerned. 

In regard to the theft of auto- 
mobiles, it is a very simple mat- 
ter to take a car from one state 
to another where the title laws 
are less strict and dispose of it; in 
fact, there is only one state in the 
union, to my knowledge, that real- 
ly has an effective title law and 
that is California. 

If an effective national title 
law were enacted I am willing to 
wager that we can get an experi- 
mental 10 per cent cut at least 
in the theft rates and I am con- 
fident it would cause an eventual 
reduction in theft rates of better 
than 25 per cent, as the average 
crook does not like to tamper with 
the United States government. 
The Dyer Act was a move by the 
government to take a hand in the 
heavy theft losses on automobiles. 
In my opinion you can get this 
large reduction in theft rates to- 
gether with a very simple and 
effective manner of making auto- 
mobile loans. The government 
would issue all titles for automo- 
biles at various post offices. This 
title could be issued in duplicate 
to the owner and if he wishes to 
buy a car on time or borrow 
money on a car he hypothecates 





the original and notice is sent to 
the place where the title was 
issued of the mortgage thereon. 
Even if the system of notification 
on the hypothecated title is not 
carried out it would still be effec- 
tive with the exception that this 
notification or stamping of the 
title by the original issuer would 
prevent the owner from asking 
(Continued on Page 19, Col. 4) 


AS OTHERS 
SEE IT 


Are You One of These? 

St. Louis traffic court judges, 
who handle annually 50,000 traffic 
violation cases, are said to be 
unanimous in listing the 10 great- 
est public traffic enemies as: 

Bluffing road hog. 

Impatient driver. 

Careless pedestrian. 

Driver who insists on being at 
the head of the pack. 

Driver who won't signal. 

Double parker. 

Driver who won’t dim his lights. 

Driver who turns in the middle 
of the street. 

Driver who weaves in and out 
of traffic. 

Horn blower. 

Add the drunken driver — and 
you have a list by* which all 
drivers may profitably check 
their weaknesses, 

One of the St. Louis judges be- 
lieves that “plain, garden-variety 
rudeness bears more blame for 
automobile accidents than any 
other cause.” 

Another of them says: “The 
average motorist’s short temper 
at traffic situations is very often 
translated into recklessness.” 

And the third remarks: “A per- 
sistent traffic discourtesy is sim- 
ply an accident looking for a 
good place to happen.” 

Courtesy makes for safety. 

—Detroit Free Press. 


b 
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WHERE 
ARE THE PAPERS? 


WHY 
THEY’RE AT 
WORK, TOO 


THE FORD PAPER MILL 


Dirt and waste. are cousins—and Henry Ford 
dislikes them both. To him they spell inefh- 
ciency. That explains the presence of a good- 
sized paper mill in the Ford Rouge Plant at 
Dearborn—an industry within an industry. 

Thousands of containers, millions of parts, 
arrive lined or wrapped in paper. Waste and 
cloths outlive their first usefulness. Chips and 
blocks too small for use as wood come from 
many sources. 

All these things find their way to the 
paper mill—to begin a new use- 


fulness. Made into cardboard and 


corrugated paper, they protect the millions of 
outgoing shipments from the Rouge Plant to 
branches and every port in the civilized world. 
With added ingredients, materials are made 
to insulate new cars against heat and sound. 
Lowered packing and supply costs release 
more dollars for building added value into 
Ford cars. The paper mill is just one link in 
a long chain of efhciencies helping Ford set 
the standard of value in the industry. 
With Ford, cleanliness and thrift go hand 
in hand—and each is translated into 


better automobile value. 


F O R OD MO TO R c O M P A N Y 
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Vets Will | Spend $108,561,859 of Bonus for Cars 


American Legion Survey 


Shows Rich Sales Field 


DETROIT.— The purchase of 
automobiles, trucks and automo- 
tive accessories will rank fifth on 
the shopping lists of 3,518,191 
veterans who are to receive 
$1,988,391,182 in settlement of 
their Adjusted Compensation 
Certificates June 15. 

In an extensive study of the 
survey recently made by the 
American Legion Monthly, the 
New York Daily Investment News 
shows that the veterans can be 
expected, in the order named, to 
pay old bills and debts; build or 
repair their homes; refurnish 
their homes; buy new clothes for 
their wives, children and them- 


| 





selves and then buy something in| 


the automotive line. 


It is estimated that in the auto- 
323,922 veterans or | 
9.21 per cent, will buy passenger | 


motive field, 


a_ total 
purchase _ trucks, 
44,868 veterans will spend $14,- 
154,571. The survey’ estimates 
that 170,943 recipients of bonus | 
money will buy tires for cars 
they now own. For these tires 
they will spend $5,353,600.84 and 
new batteries will be bought by 
52,814 veterans who will spend 
$513,032.98. 

With the remainder of their 
bonus money they will purchase 


cars, spending 
561,859.75. To 


of $108,- | 


) farm implements; invest either in 
their own businesses or in stocks 
and bonds; buy additional insur- 
ance; continue their education 
| and those of their families; and 
| add to their savings accounts. 
The Daily 
| continues: 
“The American Legion 
has made a very interesting dol- 
lar comparative breakdown of 


Investment News 


| his money. Let us pick 
accountants who took those 42,500 
questionnaires 
| into somewhere near a compre- 


| hensive survey. It reads: 
“For each $1 spent by World 
| War veterans upon clothing for 
themselves they will spend: 
“$12.09 for payments of debts 
and old bills; $5.03 for construc- 
tion of new homes or repair and 





WHEN THIS COMES 
INTO YOUR SHO 


“TWO-STAR” LACQUER 


HEN those new Ford or Plymouth 
cars come in for repairs, owners 


will want fast service. 


Don’t let the paint job slow you up. 
Two-Star Lacquer is designed espe- 
cially for repairing damage to those 
new baked synthetic enamel jobs. No 
long waits for material to dry. 
to handle and rub out within a few 


minutes after spraying. 


Tests have proven its weathering and 
Will retain its 


non-fading qualities. 


DITZLER COLOR COMPANY, DETROIT, 


lustre and brilliance with the best type 
of finish. Color change positively fol- 


lows surrounding enamel on exposure. 


lacquer base 
repair jobs 


Ready tomer. 


be used for 


complete car. 


A new type of material, with a 100% 


that will speed up the 
and give you a better 


chance to satisfy the impatient cus- 
Get a few cans of the more 
popular colors and be prepared to 
promptly service the rush jobs. 


It can 
touch-up or finishing a 


MICHIGAN 


survey | 


just how the veteran will spend | 
it up, | 
verbatim, from the report of the} 


and made them| 











MOTOR TEST CAR. This is one of Tide Water Oil Co.’s new test 
cars, outfitted with complete equipment to test the engine of a truck. 


painting of present homes; $4.42 
for acquisition of new homes, 
lots for themselves and farms; 
$2.58 for investment in own busi- 
ness; $2.49 for automobiles, trucks 
and automotive accessories; $2.26 
for furniture and house furnish- 
ings; $1.71 for clothing for wife 
and children; $1.55 for miscel- 
laneous items; $1.53 for savings; 
$1.30 for insurance; 85 cents for 
farm implements; 76 cents for 
mechanical home equipment; 42 
cents for purchase of stocks and 
bonds, and 14 cents for self- 
education. 

“Reports from all business or- 
ganizations and associations seem 
to bear out this census by the 
American Legion Monthly. All 
state that they expect record 
sales this summer as soon as the 
bonus payments are received. At 
least half of the bonus payments 
are expected to be spent at once 
so that industry and retail trade 
should have a busy summer. 

“The bonus payments will also 
further help industrial payrolls 
for the veterans’ demands will 
have to be met with goods, and 
the buying will not be seasonal, 
thus where employes might ordi- 
narily be laid off at this time of 
year they will more 
kept at work because of the new 
buying. 

“The veteran will have 
20. Many of them have already 
placed orders for merchandise on 
the strength of the 
When the postman brings 
bonds he has so much cash 
hand, and it is then that Mr. 


his 
in 


long anticipated suit, 


hand car. 


“The largest bonus payments 


| are in New York, with a total of | 
| $221,373,427.96. 
| second, with $155,594,459.25; 
| nois 


is 
Tlli- 
third, with $141,427,589.16; 
California fourth with $122,833,- 
011.86, and Ohio fifth, with $106,- 
061,344.03.” 


Pennsylvania 


Frazer Expects 
Bonus to Help 
Sales of Autos 


DETROIT.—Automobile dealers 
will benefit to a considerable ex- 
tent from the payment of the 
soldier bonus this month, in the 
opinion of Joseph W. Frazer, 
vice-president of the Chrysler 
Sales division of the Chrysler 
Corp. At the same time, Frazer 
does not believe that the veter- 
ans are going to spend a dispro- 
portionate amount of their newly 
acquired cash for any one item 
but will apportion it carefully ac- 
cording to their individual needs 
and preferences. 


“The payment of the soldiers’ 
bonus releases over $2,000,000,000,” 
said Frazer. “With any great 
amount of money put into circu- 
lation suddenly, some of it always 
finds its way into automobile 
salesrooms. 


“There are undoubtedly ex-sol- 
diers who will receive this bonus 
who are now driving inadequate 
cars—some without cars. It is 





likely be} 


his | 
money between June 15 and June | 


payment. | 


and | 
| Mrs. Veteran will step out to buy 
| the dress | 
| or shoes, call in the contractor or 
| plumber or buy a new or second 


only natural that a percentage of 
these individuals will, in our opin- 
|}ion, utilize this bonus money in 
purchasing better automobiles or 
newer used cars. 


“I do not anticipate there will 
be any mad rush of recipients of 
the bonus to automobile sales- 
rooms to turn this money into 
individual transportation, but we 
do feel that we should expect 
|some stimulation in business due 
to so large a payment of cash.” 


ies s 40 Diadii 


RICHMOND, Va. (UTPS). — 
purchase of 40 streamlined buses 
| from General Motors Corp. at a 
| cost of approximately $400,000 was 
| announced at Roanoke by officials 
| of the Atlantic Greyhound Bus Lines. 
The buses are to be delivered and 
put into service on or about July 1. 


- The 


MORE PROFITABLE SERVICE with 


URTIS 


Complete Accessibility 
Handle All Cars 
Drop-Away Wheel Guides 


CURTIS 


LIFTS 


me 
eae ttt 
bth tot) Tt fe 
ro Py bu 
> 7. rs 


Baker-Miller, Inc, 
Ford Dealer 
Fort Wayne, Ind. 


Self-Leveling Platform 
4-Ton Capacity 
Oil Locked 


AIR COMPRESSORS—CAR 
WASHERS—ROTATING LIFTS 


CURTIS PNEUMATIC MACHINERY CO. 


1993 Kienlen Avenue 


ST. LOUIS, MO. 


NEW YORK CHICAGO SAN FRANCISCO 


{ | 
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TUDEBAKER sales are hitting spectacular new highs in 


Illinois as every month of 


1936 goes by. 


From Lake Michigan’s shores clear down to “Egypt” and from the Missis- 
sippi River to the Indiana line, Studebaker dealers in the Prairie State are 
doing a big and prospering business on this stand-out style car of all the new 
cars that has an official A. A. A. economy record of 24.27 miles per gallon 
as just one of its dozens of buying appeals. 


The world’s only car with the automatic hill holder . . . one of the few 
cars with the automatic gas-saving overdrive . . . it’s small wonder that the 
new Studebaker’s sensational welcome in IIlinois is being echoed in every 
State of the Union! More than 400 sound, solid, new dealers, convinced of 
the real opportunity there is with Studebaker, have climbed on the band- 


wagon since January! If you are inter- 
ested, there’s a money-making Studebaker 
spot waiting for you and a dealer-built 
franchise that includes a complete line of 
trucks. Write or wire me in confidence. 


"We told you this 1936 car would double 
our business—and it has!” 


R. H. KEELING, V. P. 
Studebaker Sales Company 
of Chicago 


Headed by Henry R. Levy, this famous 
firm has distributed Studebakers for 20 
years and is admittedly one of the most 
successful motor car marketing organiza- 
tions in America. Mr. Keeling says: ‘‘The 
amount of effort required to double our 
business this year was far less than we antic- 
ipated. That’s because the new Studebaker 
is 100% right in every way. It’s a pleasure 
to have a Studebaker franchise today.” 


7 


‘Are we happy... 100% ahead of last 
year up to date!” 
TOM WARREN 
Warren Motors, Inc. 
Oak Park, Ill. 


“This wonderful car plus the factory’s 
merchandising program has_ increased 
our sales way beyond expectations,’”’ Mr. 
Warren comments. “In lines and con- 
tours it’s the envy of all competition— 
and as for its mechanical soundness, well, 
just ask any of my owners!” 


“hii Ly Vit 
PRESIDENT 


THE STUDEBAKER CORPORATION 
South Bend, Ind. 


“We're 155% ahead of the first 4 
months of 1935!” 


G. J. KAEMMERLING 
Kaemmerling Motor Co. 
Peoria, Ill. 


“I’ve stopped marveling at the in- 
crease in business the new Studebaker 
line is giving us,’’ states Mr. Kaem- 
merling. “Both the Dictator and 
President sell so easily I’ve begun to 
look on record-breaking months as a 
matter of course!’’ 
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"Selling faster and easier than at any 
time for 13 years!” 
WALTER SCHROEDER 
Walter Schroeder Motor Sales 


Berwyn, Ill. 


“Sold ten cars first nine days of May— 
four of them Presidents,’’ Mr. Schroeder 
reports. “‘My sales now are nearly equal 


to the whole year of 1935.’ 


ILLINOIS TRUCK SALES UP 


New Cab-Forward Truck Design— Takes Stude- 
baker out of competition! Saves money for oper- 


“Every sale brings in more 
prospects!” 

ED. A. SOLBRIG, Solbrig 
Bros. Motors Sales, Chicago 
“Our business has been good, 
and looks great for the future. 
We have made money every 
month, and at the present time 
we see a better opportunity for 
success with the new Stude- 
bakers than at any other time.” 


“4 

Pecan pain or’ ‘our months of 
1936 exceed all of 1935!” 

JOHN DRABEK 

Central Motor Sales, Cicero 

“Our retail deliveries of Stude- 
bakers in this territory, in the 
first four months of 1936, ex- 
ceeded those of the entire year 
1935; thus showing an increase 
over the same period of more 
than 1000% for 1936.” 


“Every Studebaker Dealer 
should show a substantial in- 
crease in sales!” 
Ss. P. BRADLEY 

S.P. Bradley Motor Co., Pontiac 
**We’ve always had our share 
of the business. But with the 
beauty, performance and price 
of our 1936 Studebaker, every 
Studebaker Dealer should show 
a substantial increase in sales.’’ 


A 


JOHN DEE 


WwW. M. CONWELL 
A car that has everything and one that any man can sell!” 


JOHN DEE, Dee-Conwell Motor Sales, Rock Island 
“We asked our prospects to go to all of our competitors then 


“Studebaker is the greatest car 
value offered!” 


R. E. HICKS 
Peoria Motor Co., Peoria 


“This—together with its un- 
usual performance, dependabil- 
ity, and beauty, helps us to 
trebel our sales, and put Stude- 
baker over—like it has never 
been put over before.”’ 


"Sales gain 183%!” 


1. B. CLARKE 

The Avenue Garage, Glen Eliyn 
“During my fifteen years with 
Studebaker these 1936 cars are 
the easiest to sell—our deliv- 
eries of the first four months of 
1936 compared with the same 
period in 1935 show an increase 
of 183 % and this is only a start 
in Glen Ellyn.” 


“First 3 months of 1936 are 
300% greater than 1935!” 


JOHN GOEDEN 
Goeden Motors, East Moline 


“I have sold Studebaker cars 
for the past ten years, but the 
1936 models ‘tops’ them all! I 
have never seen a car receive 
such great public acceptance as 
the current Studebakers.”’ 


se 


ae P, 
“Studebaker is destined to be 
the fastest selling linel’’ 

K. S. WILCOX, Pres., Wilcox 
Motor Sales, inc., Chicago 
“The 1936 Studebaker intro- 
duced me as a motor car dealer. 
We have maintained a con- 
sistently mountingsales record. I 
feel only with Studebaker could 
I have overcome the difficulties 
of establishing a new agency.” 


“Our greatest recommenda- 
tions come from owners!” 

F. J. TUCKER, Pres., So. Sub- 
urban Motors, Chicago Heights 
“Prior to our connection with 
Studebaker we sold a popular 
competitive car. We find the 
majority of our previous cus- 
tomers who now drive a Stude- 
baker acknowledge the Stude- 
baker as the better automobile.” 


"Sales increased 400% in the 
first quarter!” 

JAMES A. SAWYER 
Sawyer Motor Sales, De Kalb 
“Our customers appreciate the 
fact that we have the most 
beautiful car and our biggest 
asset is a demonstration. The 
ride, the perfect balance and 
ease of handling makes selling 

easy.” 


"Studebaker is head and shoulders 
above the field!” 
CHARLES HUDGENS, Hucgens Motor 


Sales, Carbondale 


“This year Studebaker is head and 
shouldersabove the field. I have handled 
two other makes of cars but Studbaker 
gives much less service trouble.” 


return to us before placing their orders. We were easily able to 
compare specifications and show them all that Studebaker offers 
a lot more than they could get in any competitive car any- 
where near our price.” 


Mgr de 147-08 


ators! Makes money for dealers! Studebaker’s 
Biggest Truck Year is a foretaste of profits to 
be made with Studebaker’s Dual Franchise. 
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Subsidy for Fre reight Cars, 
Truck Haul Limit Opposed 


By WILLIAM ULLMAN 


WASHINGTON. — Vigilance of 
the motor trucking industry and 
observers for automotive inter- 
ests to combat 
any govern- 
mental moves 
which might 
prove harmful 
to their com- 
mon welfare 
was heightened 
this week by 
two important 
developments. 
They served to 
stiffen the de- 
termination of 
motor carriers 
to resist all official steps which 
might operate to the advantage 
of the railroads of the country at 
the expense of the truckers, and, 
quite directly, the motor industry. 

One development was revela- 
tion of a plan for the federal 
government to sponsor the out- 
lay of $1,000,000,000 to provide 
the railroads with new freight 
cars. The other was indication of 
the belief of Federal Co-ordina- 
tor of Transportation Joseph B. 
Eastman that the proper sphere 
of the motor truck is short dis- 
tance hauling. This, of course, is 
in direct collision with the truck- 
ers’ idea of competing with the 
rails at all distances. 

The first plan, also prepared by 
Eastman, has as its ostensible 
object stimulation of the heavy 
industries. Actually it would be- 
come a governmental subsidy to 
the railroads to help them repel 


Bill Ullman 





* 


Progress set-up. 


the invasion of motor trucks in 
the freight field, the truckers 
believe. 

The plan calls for the replace- 
ment of ‘more than 600,000 old 
freight cars with 358,800 modern 
cars over a_ four-year period. 
Originally it provided for private 
financing through equipment 
trusts but administration advis- 
ors now favor making it a federal 
project through the Reconstruc- 
tion Finance Corp. or a Works 
Delivery would 
be through lease or sale on the 
installment plan. 

The objection of the truckers, 
of course, is that it gives “aid and 
comfort to the enemy,” providing 
the rails with the financial 
sinews of war and compelling 
their competitor to find his own 
financing for new equipment. 


But the survey leading up to 
Eastman’s proposal was enlight- 
ening as to the plight of the 
railroads in respect to freight 
equipment and should tend to 
hearten the truckers in their 
drives for this business. Of 
more than 2,000,000 freight cars 
now in operation, the survey dis- 
closed, more than 600,000 have 
passed the age of 21 years. Aver- 
age cost of maintaining a freight 
car in the first 10 years of its 
life is $71, compared with an 
average maintenance cost of 
$233 for cars more than 20 years 
old. 

The second development agitat- 
ing trucking interests was sub- 


Trucking | Interests Resist U. S. Aid to Railroads 





STAINLESS STEEL trailer, said to be the first of its kind, delivered by the Budd Mfg. Co., Phila- 
delphia, to the Davidson Transfer & Storage Co., Baltimore, for use as a refrigerated trailer. 





mission of Eastman’s conclusions 
upon reports on merchandise 
traffic made separately by his 
own experts and a special com- 
mittee of railroad officers. East- 
man strongly supported his ex- 
perts’ suggestion of pooling by 
railroads to solve their freight 
handling problem, made more 
than two years ago. The rail- 
roads, however, objected to the 
scheme as a proposition involving 
“grave national policy and possi- 
ble nationalization of the rails.” 

The part of Eastman’s con- 
clusion which aroused motor car- 
rier apprehension was in refer- 
ence to his experts’ report, when 
he said: 

“Tt was found that, while at 
present highway transportation 
of merchandise is relatively more 
economical than rail transporta- 
tion for all distances, possible 
improvements in rail service and 


* 


Iho Benefits from 
PROFITLESS Volume? 


* 


T Is, of course, an obligation of the 
volume for the 


factory to build 


dealer. But it is a more 


ligation to insure the dealer 
quate profit on the cars he sells. 
dealer can survive on profitless volume, 
even though the factory 


The Nash-LaFayette 


based on a continuing belief that the 
dealer, as our representative, is entitled 
not only to an exclusive territory large 


enough to insure satisfa 


but to an adequate gross 


* * * 


car sold. 


important ob- 
an ade- 


No 


themselves. 


may prosper. 


Franchise is 


ctory volume, 
profit on each 


And we have found, over a 
long period of years, that under this 
policy registration figures take care of 


You may be interested in learning 
further details about a franchise which 
offers you in advance a clear-cut under- 
standing on major policies of this kind. 
If so, a letter or wire to C. H. Bliss, 
Vice-President in charge of sales, the 
Nash Motors 
Wisconsin, will bring an official repre- 
sentative to discuss them with you. 


Company, Kenosha, 


THE NASH-LaFAYETTE 


Qui Lo Wen America 


FRANCHISE 


‘* 





methods could make rail trans- 
portation generally the more eco- 
nomical for distances over 150 
miles. The indications were, 
however, that highway transpor- 
tation would continue to hold its 
advantage for distances less than 
75 miles.” 

The implication of this, it is 
held, is that motor. trucking 
might well be confined to the 
short haul, reducing the business 
of the truckers to the status of 
local cartage. At a time when 
the truckers are making large 
expenditures of money and effort 
to extend their operations into 
the distance hauling field the 
suggestion of restricting them 
does not set well. 

Compensatory comfort, how- 
ever, was found in other sections 
of Eastman’s conclusions, par- 
ticularly when he said: 

“The volume of merchandise 
handled by highway in 1932 was 
found to be over twice that car- 
ried in rail less - than - carload 
service. The motor vehicle was 
found generally superior in speed 
to the freight train, and faster 
than rail express service for dis- 
tances under 150 miles. Collec- 
tion and,delivery service was also 
found to have been a large factor 
in the growth of highway trans- 
portation, as well as the conveni- 
ence arising from the flexibility 
of motor vehicle’ service’ in 
general.” 

Eastman’s experts also found 
that diversion of merchandise 
traffic from the rails had also 
been caused by complex rail 
classifications and tariffs, burden- 
some packing requirements, in- 
complete transportation, higher 
rates and the rigidity as well as 
the structure of the rail rate 
systems. 


Create 3 Boards 
For Carrier Act 


WASHINGTON. — Creation of 
three more joint boards to hear 
matters arising under the Motor 
Carrier Act was announced this 
week by the Interstate Commerce 
commission. 

The new boards are as follows: 

No. 37, consisting of Cliff Clay- 
pool, Ky., and E. J. Hopple, O. 

No. 38, consisting of J. C. Pin- 
nix, Ark., and Porter Dunlap, 
Tenn. 

No. 39, consisting of Ernest E. 
Blincoe, Kan., and C. B. Bee, Okla. 

Several substitutions on joint 
boards were announced as fol- 
lows: 

Nos. 15 and 16—C. V. Terrell of 
Tex., replacing Ernest O. Thomp- 
son. 

No. 30—J. G. Hunter, of Cailif., 
replacing Warren K. Brown. 


Takes Over Werra 


WAUKESHA, Wis. — The General 
Malleable Corp., here has taken over 
the Werra Aluminum Corp. and the 
Claffey Casting Co., the latter spe- 
cializing in small cylinders and au- 
tomotive castings. Bernard M. Claf- 
fey, president and founder of the 
Claffey company, will continue active 
management of the gray iron divi- 
sion, which will be moved into the 
Werra plant. 


Farmers’ Trucks 


Are Given Break 


HARTFORD, Conn. — Rulings 
which clear up the status of the 
truck-operating farmer under the 
state truck regulation law and 
the Federal Motor Carrier Act 
have been issued by the Connecti- 
cut Public Utilities Commission, 
definitely classifying types of op- 
eration which come under regu- 
lation and those which do not. 

A farmer may transport his 
own products without regulation, 
and presumably may transport 
for neighbors if he does not make 
a regular business of it. However, 
the farmer who carries his own 
products and those of neighbors 
and charges the latter for his 
regular service, is subject to P. 
U. C. jurisdiction. 

Regulations applying to farmers 
will be liberal, the commission 
states, but those who make a reg- 
ular business of carrying prod- 
ucts for hire will be required to 
show financial responsibility. 
Farmers transporting for others 
outside the state come under jur- 
isdiction of the Interstate Com- 
merce Commission to a limited 
extent if they carry livestock, 
fish, or agricultural products, not 
in manufactured state. Those car- 
rying other products must also 
file application with the state 
body. 

Farm co-operative associations 
operating trucks must file appli- 
cation with the P.U.C. in the 
regular way, but would not ordi- 
narily be subject to I.C.C. regu- 
lation even if its trucks went out 
of the state. The individual farm- 
er who collects eggs, butter and 
milk from neighboring communi- 
ties in his own truck and car- 
ries them out of state would also 
be exempt from federal regula- 
tion. 


Rhode Island Truckers 


Elect New Officials 
PROVIDENCE, R. I.—At the 
fifth annual meeting of the Rhode 
Island Truck Owners Assn., the 
following officers and members 
of the board of directors were 
elected: 

President, William R. Harrall; 
vice-president, F. C. Sutherland; 
treasurer, John A Creamer and 
secretary, Roger E. Hard, all of 
Providence, 

The board of directors includes: 

George E. Bennett, H. L. Burn- 
side, W. J. Halloran, Albin S. 
Lans, and Thomas J. Sullivan, all 
of Providence; J. Leo Delaney, 
and Herbert E. Phillips of Paw- 
tucket; E. W. Cowie, East Provi- 
dence; John Leon, Cranston; Wil- 
ly St. Germain, Woonsocket; G. 
Alden Winter, Warwick. 


Pattengill to Fight 


For Truck Bill in ’37 
WASHINGTON. — Representa- 
tive Samuel B. Pattengill (D. 
Ind.), sponsor of the bill to re- 
peal the long-and-short haul 
clause of the Interstate Commerce 
Act, declared this week that he 
would reintroduce the measure 
next January in the new session 
of Congress. 
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Retail Finance Volume Up 61% Over April, 1935 


Dollar Total Increases 


24. Per Cent Above March 


WASHINGTON .—Dollar volume 
of retail financing of new passen- 
ger automobiles for April this 
year shows an increase of 61 per 
cent as compared with April, 1935, 
and an increase of 90 per cent 
compared with April, 1934, accord- 
ing to preliminary estimates by 
the Department of Commerce. As 
compared with March, 1936, there 
was an increase of 24 per cent. 


The aggregate volume for the 
first four months of this year was 
49 per cent above the first four 
months of 1935 and 107 per cent 
higher than for the correspond- 
ing period of 1934. 

All percentages presented are 
based on daily average figures 
with each business day of the 
week weighed according to the 
relative volume of business as 
determined by experience in the 
trade. Comparison of April 1936 
with the same month of previous 
years and the percentage changes 
from March to April in past years 
are shown below: 

Comparisons of April, 1936 With 
the Same Month of Previous 
Years 


April, 1936, was: 
pet. higher than April, 
pet. higher than April, 
pet. higher than April, 
pet. higher than April, 
pet. higher than April, 
pet. higher than April, 
pet. higher than April, 
March-April Changes 
Percentage Change From March 
April, 

April, 
April, 
April, 
April, 
April, 
April, 
April, 

The above estimates are based 
upon figures reported to the Bur- 
eau of the Census by a sample 
group of large finance companies 
that have been in continuous op- 
eration since 1929. The dollar vol- 
ume of these organizations repre- 
sents over three-fourths of the 
automobile finance business writ- 
ten by all finance companies re- 
porting to the Bureau of the Cen- 
sus, it is stated. 


1935 
1934 
1933 
1932 
1931 
1930 
1929 


60.7 
90.5 
311.9 
278.9 
69.1 
27.0 
4.2 


Farm Income 


At 6-Year Peak, 
U.S. Bureau Says 


WASHINGTON. — Cash income 
of farmers thus far this year has 
reached a six-year high, it was 
reported by the Bureau of Agri- 
cultural Economics, which stated 
that income to date is the largest 
since 1930, “with further gains in 
prospect.” 

The total from sales of products 
plus government benefit payments 
was $2,079,000,000 in the first four 
months compared with $1,970,000,- 
000 in the corresponding period 
of 1935. 

Larger marketings this month 
have tended to offset lower prices 
of wheat, cattle, hogs, butterfat 
and wool, it was stated. 

“Farm income in the second 
half of 1936 will depend to some 
extent on the new crop yields,” 
the bureau said, “but it is prob- 
able that if industrial activity is 
maintained at the levels now in 
prospect, income will continue to 
exceed that of a year ago.” 

The total for the first four 
months includes $2,017,000,000 
from marketings, and $62,000,000 
in government rental and benefit 
payments. This compares with 
$1,749,000,000 from marketings last 
year, and $221,000,000 from rentals 
and benefits. 

“Government payments during 
the remainder of 1936 are likely 
to exceed the payments in the 


same months of 1935,” it was 
pointed out, “if the rental and 
benefit payments still due on the 
1935 contracts are paid in the 
next few months and if large pay- 
ments under the 1936 soil conser- 
vation program are begun in the 
Iatter part of the your. 


MEWA Chart Out 


CHICAGO.—M otor and Equip- 
ment Wholesalers’ Assn. has 
issued a new edition for 1936 of its 
MEWA distribution chart. Numer- 
ous improvements over former an- 
nual publications of its kind, in addi- 
tion to an increased number of 
pages, are incorporated. The United 
States and Canada are divided into 
24 regional areas. 


|hextuu-anedle Highway 


Work is Being Pushed 
WASHINGTON. — Work is be- 
ing pushed with all possible speed 
to complete the Mexico-Laredo 
highway, according to consular 
advices from Mexico City made 
public this week by the Commerce 
Department. A force of 12,000 
workmen is now employed in 
three-hour shifts along the moun- 
tainous part of the road which is 
still in poor condition for all- 
weather travel. 

All signals required by a good 
road, as well as guard rails on 
dangerous curves, are being in- 
stalled so that the greatest degree 
of safety may be guaranteed. 
Tourists camps equipped with 
modern conveniences are being 
constructed at various points along 
the new highway, the report 
states. 





Auto Death List 
Shows Reduction 
From Last Year 


WASHINGTON. Automobile 
deaths in 86 principal cities dur- 
ing the first 22 weeks of this year 
totaled 2,955 compared with 3,416 
during the corresponding period 
last year, it was announced this 
week by the Bureau of the Cen- 
sus. 

Deaths during the week ended 
May 30 totaled 145 compared with 
143 the previous week and 156 in 
the same week of 1935. Forty- 
eight of the 86 cities reported no 
fatalities last week. 

Chicago, with 18 deaths com- 
pared with 14 the week previous, 


led all major cities in totals last 
week. The records of other lead- 
ing cities, compared with those 
of the previous week, were: New 
York 13 against 19; Cincinnati 
3 against 4; Cleveland 2 against 
3; Detroit 4 against 4; Los Angeles 
7 against 6; Philadelphia 10 
against 5; Pittsburgh 2 against 0; 
St. Louis 0 against 2. 


Business Steady 

MILWAUKEE Business con- 
tinues at a steady pace for the 
Eclipse Moulded Products Co., cast- 
ing, among other things, automobile 
distributor heads and coil boxes, and 
the firm is installing new machinery 
to take care of orders. The company 
was organized in January, 1935, and 
has been operating on a 24-hour 
schedule ever since. The firm is said 
to be the only industrial trade 
moulder of a full range of plastics 
in Wisconsin. 


Time payments available through 
our own Y.M.A.C. 6% plan 


eral motors TTUCKS afD ThAlLers 


GENERAL MOTORS TRUCK COMPANY e 


PONTIAC, 


MICHIGAN 
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Hoffman Outlines Safety Efforts in Car Engineering 


Car of Future Discussed 


At SAE Summer Meeting 


(Continued from Page 2) 


units of the car to secure a more 
satisfactory automobile? 4. What 
remains to be done with the pres- 
ent conventional car to make it 
more satisfactory? 

First heard was William B. 
Stout, president of the Stout 
Motor Car Co., which has under- 
taken production of a radically 
designed rear-engined car. Stout 
reiterated previous arguments fa- 
voring wide departure from previ- 
ous design. He was followed by 
Leo Williams, body designer; Col. 
J. G. Vincent, vice-president of 
the Packard Motor Car Co.; 
Austin M. Wolf, a New York en- 
gineer, and others. 

Because it was virtually the 
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voice of the SAE passenger car 
activity in answer to the pro- 
ponents of radical type cars and 
particularly those that prescribe 
rear-engine mounting as a “cure- 
all” for present problems of mo- 
toring, W. T. Fishleigh’s talk at 
the opening Sunday night session 
attracted a large audience. 
“Some critics who are more 
emotional than _ practical,” he 
pointed out, “cry out that the car 
of the future must be ‘entirely 
different. They could not do 
worse had they suddenly been 
blinded to beauty and symmetry 
and color harmony and styling, 
or suddenly become deaf to the 
hum of production activity and 
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Topeinn, or suddenly forgotten that 
after all, the success of automo- 
tive engineering is reflected in 
the balance sheet. 

“Revolution will not bring suc- 
cess in the automotive field. The 
style eye of Mr. and Mrs. Public 
can be changed only slowly. From 
the economic view-point of the 
owner, style depreciation is the 
biggest single influence in obso- 
leting any new car. The control 
and general operation of the pub- 
lic’s cars must be changed only 
slowly and carefully and safely.” 

As high spots of the car of the 
future, Fishleigh listed points that 
follow: 

1 “Power plants will develop 
more horsepower per pound 
of weight, and will be more com- 
pact, 
“Superchargers are here. 
More of them will appear in 
the near future. 
3 “Moving the engine to the 
rear is a major change pre- 
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IN BRIEF 


AMERICA'S 


MOST COVETED MOTOR MARKET 


NOW !—the Two Sunday Examiners—Los Angeles 
and SanFrancisco, offer a family coverage of 963,517*. 


An increase over golden 1929 of more than 137,000 


copies! 


Already the highest circulations in California with the 
lowest milline rates, NOW the circulations are higher, 
and the milline rates LOWER! 


No wonder motor makers consider 
the twin Sunday Examiners their 
base buy on the Pacific Coast— 


And year after year make these two 
influential newspapers FIRST and 
SECOND in New Passenger Car 
Advertising among ALL of Amer- 


ica’s Sunday media! 


*Publishers’ statements, six 
months ending March 31, 
1936. 
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Angeles Sunday 


have been 
making California mo- 
tor - conscious through 
fine 
for 
of 

and today publish the 
best of this 
type in newspaperdom. 


their automobile 


sections over a 
quarter century, 


sections 


FRANCISCO 


EXAMINERS 


REPRESENTED NATIONALLY BY HEARST INTERNATIONAL ADVERTISING SERVICE 


RODNEY E. BOONE, GENERAL MANAGER 








MEBBE IT’S SCORE DOCTORING, but W. T. Fishleigh, Detroit, 
left, and W. C. Keys, U. S. Rubber Co., engineer, seem much interested 
in their totals at the SAE White Sulphur Summer meeting this week. 


senting a new problem in chassis 
engineering, tool equipment, pro- 
duction costs and car styling. 
4, “Rear - engined streamlined 
cars will give clear vision re- 
sulting from removing the engine 
unit from the front end; elimina- 
tion of noise, vibration and odors 
from the engine; trussed unit 
body construction with chassis 
frame eliminated, improved riding 
comfort; low cost from simplified 
structure; beauty and grace due 
to streamlining, and twice as 
many miles per gallon while tour- 
ing because of reduced wind re- 
sistance.” 

Fishleigh added, however, that 
rear engine cars will not be popu- 
larly accepted until they have 
been developed to such extent as 
to be demonstrably superior to 
present front engine designs. He 
believes more over-drive trans- 
missions will appear in 1937. 

“The possibilities of developing 
a fully automatic transmission, 
completely free from driver con- 
trol and driver head-work, are 
very remote. 

“Streamlining scientifically ap- 
plied and attractively styled is 
coming. 

Like Wheel Enclosures 

“Rear wheel enclosures are 
here, although improvement in 
present designs will come in 1937. 
The public likes them—the kids 
speak of them as “pants”—and 
Dad will pay for them. 

“Front wheel enclosure is desir- 
able to prevent throw of mud and 
gravel. 'vhere are difficulties, how- 
ever, in enclosing the front wheels 
without increasing the overall 
width of the front end of the car 
and without a resulting grotesque 
appearance. No design has as yet 
appeared on the road which satis- 
factorily solves this problem.” 

At the close of his talk, Fish- 
leigh said a look far ahead en- 
visioned an “aero-amphibian” au- 
tomobile that could run on the 
highways, fly at the will of the 
driver or take to the water and 
like it. 

On Monday, a summary of the 
existing situation on safety as 
covering both fleet and individual 
owner operation was presented 
by J. M. Orr, general manager of 
the Equitable Auto Co., of Pitts- 
burgh. Orr spoke from experience 
as head of his concern which 
operates fleets of motor vehicles 
for three large industrial con- 
cerns in Pennsylvania. 

Lighting Improvement Needed 

“While the lighting situation 
has been improved some by the 
design of headlights, reflectors 
and car or cab design in recent 
years, means and methods of 
further improvement should be 
aggressively sought after,” he 
declared. 

“Special glasses for windshields 
and windows may assist in the 
solution of the problem, The 


further suggestion is made that 
spectacles equipped with glare-re- 
ducing lenses would provide a 
simple manner of making night 
driving safer. Susceptibility to 
glare varies with individual 
drivers, many of whom dread 
night driving for this reason.” 

Orr cited statistics indicating 
that night driving is four times 
as dangerous as day driving. He 
said 56 per cent of fatal accidents 
occur during the night, and this 
proportion has been increasing 
steadily during the last five years, 
while fatal accidents during the 
daylight hours have been decreas- 
ing. 

“Over Drive” Headlights 

“The increase in night accidents 
is due to drivers ‘over driving’ 
their headlights,’ Orr added. 
High speed driving requires bet- 
ter road lighting than we now 
have. Most of us ‘over drive’ our 
lights at night. We prefer tilting 
both the right and left beams 
rather than only the left beam as 
seems to be customary in some 
of the new cars. 

“The reason for this is that at 
night, oncoming vehicles invari- 
ably flick their lights as a signal 
to dim when only the left beam 
has been depressed. There is 
room for the development of a 
suitable road light to be mounted 
beneath the right headlight to il- 
luminate the edge of the road, 
and to provide good illumination 
at a low enough level so that it 
will not interfere with oncoming 
vehicles.” 

Interesting comment on cylin- 
der wear and temperature condi- 
tions was provided by Macy O. 
Teetor, of the Perfect Circle Co. 
Pistons and rings, he explained, 
of course are designed to operate 
in round cylinders. 

Discuss Cylinders 

“When a temperature differen- 
tial is set up in a cylinder barrel 
it changes shape due to the dif- 
ference in expansion between the 
hot spots and colder portions. The 
hot areas usually expand beyond 
the original cylinder contour. 
When this expansion takes place, 
less expansion of some other di- 
mension must compensate for the 
change in shape. When the cylin- 
der changes shape more pressure 
is exerted by the piston rings on 
some areas of the barrel than 
others. The piston rings are go- 
ing to operate in a round cylin- 
der if at all possible and im- 
mediately start the process of 
wearing off the high spots. Under 
normal conditions conventional 
rings rotate on the piston. The 
piston reciprocating in the cylin- 
der with the rings rotating in the 
ring grooves make a very efficient 
tool for producing a round cylin- 
der. 

“Proof that this actually hap- 
pens is obtained by analysis of 

(Continued on Page 23, Col. 2) 
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20,658 Units in Month; 
Up 13 Per Cent Over +35! 


MONTREAL. - 
hicle sales in Canada for April 
reached a record high since the 
inception of these statistics in 
1932, the Dominion Bureau of 
Statistics reports. There were 
20,658 vehicles sold, a gain of 
2,491, or 13 per cent over April, 
1935. As compared with March, 
1936, there was an increase of 
9,058, or 78 per cent. 


Sales for the year to date were 
43,214 vehicles at $44,077,732 as 
compared with 39,831 at $39,666,- 
415 for the same period of 1935, 
and 26,967 at $27,524,418 for the 
first four months of 1934. 


New passenger car sales for 
April numbered 17,264 units as 
against 9,451 for March, 1936, and 
15,401 for April, 1935. Increases 
over April, 1935, were registered 
in all provinces except Ontario 
and Manitoba, The Maritime 
Provinces reported an increase of 
55 per cent in number of vehicles 
sold; Quebec, 45 per cent; British 
Columbia, 19; Alberta 19, and 
Saskatchewan 11 per cent. 


The four-month total for new 





Export Demand 


For U. S. Cars Up 


WASHINGTON.—Motor vehicle 
exports are cited by the U. S. 
Chamber of Commerce as showing 
a steadily increasing world de- 
mand for “typically American 
products.” Cotton, automobiles, 
machinery and petroleum prod- 
ucts are foremost on the list. Con- 
cerning motor vehicles the analy- 
sis says: 

“Bleven per cent of all the pas- 
senger automobiles produced in 
this country in 1935 and 24 per 
cent of our motor truck and bus 
production were exports, concrete 
evidence of the importance of 
foreign trade to the automotive 
industry. Our exports of 173,681 
passenger cars were the highest 
for any year since 1929, being 
19.7 per cent larger than in 1934 
and 78.5 per cent above the 1930- 
1934 average. Sales abroad of 
motor trucks and buses totaled 
99,080, also the high mark since 
1929, exceeding the 1934 figure 
by 6.9 per cent and the five- -year 
average by 68.5 per cent.” 





GM School for Teachers 


Attracts Many Students 
DETROIT.—Applications re- 


ceived for the fourth annual sum- | 


mer school for teachers of auto- 
motive mechanics at the General 
Motors Institute in Flint, Mich., 
indicate a record breaking at- 
tendance, according to 
Albert Sobey, director. 


Two identical sessions of four | 


weeks each are being scheduled 
so that the maximum number can 
be accommodated. The first class 
opens June 29 and continues 
through July 24. 
opens on July 27 and closes on 
Aug. 21. 
remain in both classes. 

Teachers of automotive 
chanics in high schools or col- 
leges are eligible for enrollment 
when designated by school of- 
ficials or General Motors repre- 
sentatives as qualified, 
Sobey said. Tuition for the four 
weeks is $25. Teachers from 25 
states and Canada attended the 
school last year. 





Permite Names Arnold 


CINCINNATI. — W. E. Arnold 
has been appointed district sales rep- 
resentative with headquarters in De- 
troit, for Aluminum Industries, Inc., 
maker of Permite products. Arnold’s 
territory will comprise all of north- 
western Ohio and southern Michigan. 


Major 


The second | 


Major | 





New motor ve- | 








Only a few vacancies | 


me- | 








passenger cars was 35,744, 
of 2,264 over a year ago. Of this 
number, 16,758 cars or 46 per cent 
went to Ontario, while 8,637 cars 
or 24 per cent of the total, were 
sold in Quebec. The remainder, 
totalling 10,349 cars or 29 per cent 


a gain 


of the Dominion total, were dis- 
posed of as follows: Maritimes 
2,760; Manitoba, 1,348; Saskatche- | 


wan 1,099; Alberta 2,097, 
British Columbia 3,045. 






and | 


1SAE Plans Oct. ‘lasing 


NEW YORK. — The first tech- 
| nical meeting on production prob- 
| lems ever held by the aircraft in- 
| dustry will take place next Octo- 
ber in Los Angeles, 
sponsorship of the Society of Au- 
| tomotive Engineers, Inc., the na- 
tional 
and engineering executives cover- 
ing every field of motorized trans- 
portation, John A. C. Warner, sec- 
retary and general manager, has 
| announced. 

Carleton E. Stryker, 
gineer, 


chief en- 


Calif., has been appointed general 








On Aircraft Problems | 


under the} 


organization of engineers | 


Curtiss-Wright Technical | 
| Institute of Aeronautics, Glendale, | 


chairman of the three- -day meet- 


|}ing, plans for which have been | 
|made under the auspices of the 
society, 
Stearman Aircraft Co., is vice- 
president representing aircraft en- 
| gine interests, and Opie Cheno- 
weth, U. S. Army Air Corps, is 
| vice - president representing 
craft engine activities. 


| most important figures are mem- 


bers of the advisory committee. 
Plans for the meeting were laid 
recently by Ralph R. Teetor, 
| president of the society, during a 
| trip to the Pacific coast. 
Co-operating with the SAE are 





Many of the aircraft industry’s | 


air- | 


the Aeronautical Chamber of Com- | 


| merce of America and the Air} 


Transport Assn. of America. 


| the 
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Canadian n April — Are Highest On Record 


'Youngstown Dealers See 


of which Mac Short,| Bonus Money Sales Jump 


YOUNGSTOWN, O. Youngs- 
town used car dealers anticipate 
a big jump in sales next month 
when the veterans get their 
bonus, but they are not piling up 
special stocks. 


One major dealer reported hav- 
ing sold more than 100 cars to 
veterans who are drawing on 
their bonus. Due to the fact that 
bonds are not negotiable, 
loans are being made directly on 
them. 


Dealers says that a large pro- 
portion of the soldiers will want 


to purchase new cars, 
many will buy used ones. 


although 


NEW AND IN 


A VIRGIN FIELD 


“165 


LIST PRICE 
AT DETROIT 








AS A LUGGAGE CARRIER—Takes the 


ity of car for Passengers. 


MERCHANDISE OR SAMPLES—Gives ‘61 cubic feet of space. 
Will hold all the boxes shown in p 


ROOM TO SLEEP TWO—Canvas extensions with zipper doors 


extra load. Leaves full “~ 


there. 


screens provide sleeping room for two. 


FoR THIS TRALETTE anpb 
BIG PROFITS WAITING 


Here’s a type of trailer that doesn’t follow old ideas. A smart, pressed- 
steel, stream-lined, dust and water proof one-wheel trailer of astonish- 
: ing capacity and many uses. Harmonizes with finest cars. 


Amazing wheel design. Reduces shock. Does away with sidesway. 
Trailer leans the way the car turns. Runs so easy you hardly know it’s 


Sell it to tourists, sportsmen, salesmen, campers, contractors, delivery 
concerns—for any package delivery. All-year business. No used car or 
trade-in problem. Cash business. Big discounts. 


Get our liberal franchise plan. Dealers are being appointed now. Cash 
in on the fast-growing trailer boom. Don’t wait. Get the information, 
then decide. 


PENINSULAR METAL PRODUCTS CORPORATION 
TRALETTE DIVISION 


Mail Address: 3163 Union Guardian Bldg. 


Detroit, Michigan 


TRALETTE 
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Manhattan Men of Motors See Indianapolis Race 
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Industry’s ‘Brass Hats’ Visit 
Queen Mary at New York Pier 


By 


NEW YORK.—It’s been quite a 
week, what with Manhattan men of 
motors in Indianapolis seeing Lou 


Meyer make ita 


triple in winning 
the 500 (miles) 
> = ' ° 
ae 


plus the 35,000 

(dollars) and 

with motor men 

here from De- 

troit and other 

\ points to see the 
Queen Mary. 

Among the 

‘brass hats” 

(copyrighted by 

Chris Sinsa- 

baugh) in our 


Bob Mountsier 





BOB MOUNTSIER 


lantic Coast region, and P. R. 
Letts, zone manager, have been 
and still are busy in field and of- 
fice. On Tuesday Horton held a 
meeting of managers from the 
New York, Tarrytown and Phila- 
delphia zones. 

In connection with plans for 
the first Soap Box Derby contests 
in the metropolitan area, meet- 
ings of Chevrolet dealers in Man- 
hattan, Newark and Long Island 
took place this week. 

A good-will “social get-together” 
of executives associated with the 
parts and accessories department 
of the Ford Motor Co. and inde- 


© 


| 


ae” 
| ham Motor Sales. 


. — ——— 


held the other night under the 


| sponsorship of the four parts dis- 


tributors in these two boroughs 
Kroger-Jonas, the Caswell Motor 
Luce Motor Sales and Ford- 


Ralph Horgan, 
Kroger-Jonas, was master of 
ceremonies, and he introduced as 
speakers C. A, Esslinger, manager 
of the Edgewater branch; E. H. 
Martin, manager of the parts and 
accessories department in Dear- 
born, and J. R. L. Gibbons, parts 
and accessories manager at Edge- 
water. About 2,000 people were 
present, among them quite a 
number of wives and girl friends. 
Twenty-five door prizes were 
given. These ranged from a labor- 
atory test set to wrist watches 
and hand bags. Entertainment 
was provided by an orchestra and 
by a professional group which 
staged “The Ford Varieties of 
1936.” 


vice-president of | 


its fourth annual “Motoring to 
Canada” luncheon to town on 
Wednesday from the Royal York 
Hotel in Toronto, so to speak. 
The very enjoyable repast was 
prepared in the McAlpin kitchens 
by Henri Odiau, chef de cuisine 
of the Royal York. 

The speakers were A. A. Dysart, 
premier of New Brunswick; J. 
Johnson, manager of the Royal 
York; H. F. Mathews, general 
manager of the Canadian Pacific’s 
chain of hotels, and G. B. Mitchell 
and W. W. Hubbard of Albert 
Frank-Gunther. Law, Inc. 

The British speedster, Capt. 
George Eyston and his assisting 
driver may at any time now stage 
their attempt for all world rec- 
ords from 10 miles to 24 hours 
and perhaps 48 hours, if all goes 
well—at the wheel of the gasoline 
engined Speed of the Wind, with 
which he annexed quite a few 


| following 





Youngstown Plans Show 


In November or December 


YOUNGSTOWN, O. Youngs- 
town’s annual automobile show, 
the precedent estab- 
lished in 1935, will be held this 
year in the fall, at some period 
between Nov. 14 and Dec. 5, local 
automobile managers agreed fol- 
lowing a conference with Ohio 
State show managers at Cleve- 
land. 

In the period named there will 
be 14 automobile shows held 
throughout the state. 

Alec Molinsky, as president of 
the Mahoning County Automotive 
Assn., will be general chairman 
of the local show with Andrew 
Maguire in charge of advertising 
and publicity. L. M. Donnell, in 
charge of decorations, Eugene 
Hopper, chairman of entertain- 
ment, and Andrew Marino in 
charge of the auditorium and car 





pendent garage and repair men 


New York midst have been 
in Manhattan and the Bronx was 


Charles E. Sorenson, general 
manager of the Ford Motor Co., 
who came in from Europe on the 
Europa Thursday; William E. 
Holler, vice-president and general 
sales manager of Chevrolet, who 
flew into and out of town in a 
plane; Roger S. Firestone of Ak- 
ron and the Firestone tire family, 
who is at the Ambassador; W. F. 
Hufstader, Buick’s general sales 
manager, and George Slocum, also 
known as the commodore of the 
Grosse Pointe Yacht Club. 


Best Race Yet 

The success of the Indianapolis 
motor classic, with the biggest 
crowd ever, has put real pep into 
the racing situation. Pop Myers’ 
big meeting ground seemed to 
have everybody in the middle 
west therein on Memorial Day. 
Among those present were Edsel 
Ford and one-time racing drivers 
George Robertson, Bert Dingley, 
Louis Chevrolet, Joe Dawson and 
Ray Harroun. These last agreed 
that Lou Meyer is a damn good 
driver and a hard-working stu- 
dent of racing stuff deserved to 
win a third time. 


The best known drivers who 
appeared at Indianapolis, with 
the notable exception of Al Miller 
—his hip was broken when his 
front axle let go—not his ampu- 
tated leg, as reports had it—are 
appearing at a string of races. 
Roby, near Chicago, today; Go- 
shen, N. Y., next Saturday; then, 
Langhorne, Pa. 


Ira Vail, organizer of the Go- 
shen card, and William H. Cane, 
the noted trotting horse supporter 
who is sponsoring the Goshen 
horsepower meet, has signed up 
Lou Meyer, Ted Horn, Mauri 
Rose, Doc Mackenzie and Chet 
Miller, the 1, 2, 3, 4, 5 men of the 
Indianapolis sweepstakes. About 
15 others are reported to have 
entered for the Goshen champion- 
ship grind of 100 miles on the re- 
vamped Good Time horse race 
track. A bunch of box stalls by 
the way, have been made over 
into garages for the hosspower 
boys. 


records last year. arrangement. 





The Canadian Pacific brought 





own words... 


In America’s 
“Pontiac dealers 


ANUFACTURING organizations invariably get the kind of 

retail representation they deserve. Builders of fine prod- 

ucts, for example, who operate on the basis of winning and 
holding public confidence, automatically acquire able, conscien- 
tious dealers who know the value of fostering customer goodwill. 
Judging solely from the letters written by a grateful public, 
this is an accurate description of the Pontiac dealer body. As 
one Pontiac owner puts it, “the car, the manufacturer, and the 


Seek Paving 
And thousands of 


George Robertson, now the big 
boss of the Roosevelt Raceway, 
which is in process of construc- 
tion over on Long Island, tells me 
that all contracts have been let 
except for the actual surfacing | 
of the four-mile course. Ten dif- | 
ferent samples of road surface | 
have been laid for experimental 
surface, and it will soon be de-| 
cided which is most suitable for 
the 400 or 500 mile race to be 
held on the completed course | 
next October. 


It is interesting to note that the 
stretches of new surfacing put in 
the Indianapolis Speedway stood 
up well. This surface of Kentucky | 
rock asphalt developed no ruts or | 
holes from the grind of the 33 
racing cars, and its sharp silica 
sand provided a good non-skid 
surface for them. 

As a part of Chevrolet’s na- 
tional used car sales activities, H. 
L. Horton, manager of the At- 


dealer make a matchless combination.” 
letters like those printed here echo the same thought. 

This gratifying attitude is having a double-barreled result. 
Year after year, the sales figures of established Pontiac dealers 
reach new highs. And additions to the Pontiac dealer body 
find themselves accepted as fine organizations with which to do 
business before they have ever had the time or the opportunity 


to prove it with deeds, 


PONTIAC MOTOR COMPANY, PONTIAC, MICHIGAN 








Coast Dealers to Appeal Decisio 


Will Carry Fight Direct | 
To Supreme | Court Judges 


By SLIM BARNARD 


LOS ANGELES. California 
automobile dealers plan to take 
their fight in the caravaning of 
new automobiles to the United 
States Supreme Court. 
aged by the ruling of this high 


tribunal in upholding and declar- | 


ing constitutional the New Mexi- 
co caravan law, Los Angeles mo- 
tor car dealers will carry to the 
highest court the California anti- 
caravan law, which three federal 
judges termed unconstitutional. 


Local dealers seem to be dis- 
satisfied over the handling of this 
case by United States Attorney 
Webb in Les Angeles, who has 
supported this caravan law three 
times and each time was defeated. 


It is the opinion of the dealers that 


Encour- | 


AUTOMOTIVE DAILY NEWS, SATURDAY, JUNE 6, 1936 


if this case was handled is a simi- | 
|lar manner as that in New Mexico 
the Supreme Court will render a 
similar decision and caravaning | 
will be stopped in California. 
Los Angeles motor car dealers 
| won victory in their handling of 
|'the Willard Convoy Co.’s_ peti- 
|tion to the Interstate Commerce 
| Commission for a permit to cara- 
van cars throughout United States 
|and Canada. At the hearing held 
| in Pontiac, Mich., to discuss pe- 
| tition known as application No. 
|5001 on June 1 the Interstate 
| Commerce Commission at the re- 
| quest of the Los Angeles Motor 





| Car Dealers transferred the hear- 





ing to Los Angeles at an unspeci- 
fied date. 

Local dealers were prepared to 
fight this petition to the end. In 
a surprise move General Motors 


| cancelled their contract with Wil- 


lard Convoy Co., and it withdrew 


| its request for a permit, accord- 


ing to information received here. 


Chicago to Open 


Ist Safety Lanes) 


| compulsory 


CHICAGO. Addressing a 
meeting of judges, police chiefs, 
traffic experts, automobile associ- 
ation and club officials, Edward 
Gorman, assistant city vehicle li- 
cense commissioner, announced 
this week at the Hotel Sherman 
that the first of Chicago’s 18 





safety lanes will start operation 
on July 1 in Burnham Park. 

The meeting was presided over 
by George W. Fleming, secretary 
of the Keep Chicago Safe commit- 
tee. Gorman 


of 400 cars a day and that the 
entire set-up will accommodate 
720,000 a year. Lights, rear-view 
mirrors, steering apparatus, wheel 
alignment and brakes will be the 
items inspected. 


Gorman referred to Chicago as 
the first large city to institute 
inspection of motor 
vehicles. Twelve of the lanes will 
be for passenger cars exclusively, 
he said, and the other six for both 
passenger and commercial 
vehicles. The speaker declared the 
experience of other cities shows 
60 per cent of vehicles to be de- 
fective mechanically to greater or 
less degree. 


and Pontiac cars 
make a matchless 


combination” 


estimated that each | 
| safety lane will have a capacity 


**I have personally known your dealer for several 
years. Now that I also know what a great car 
Pontiac is, I should say the combination will 
prove a good one for both of you.” 


H.J.C., San Jose, Calif.* 


“TI feel you are fortunate in having such a good 
dealer. A fine concern with which to deal! As 
you might expect, they have a remarkable 
sales record for a city of this size.” 


E.J.G., Marysville, Ohio* 


“Regarding your dealer—in the Sales depart- 
ment courtesy and willingness to please are 
found in the nth degree. In the Service depart- 
ment are found the most efficient mechanics I 
have ever had the pleasure to deal with.” 


S.S.P., Morris Plains, N.J.* 


“Your dealer is a very satisfactory person to 
deal with. He has a very pleasing personality, 
is considerate and courteous and sincere in his 
efforts to please.” 


M.C.L., Providence, R.I.* 


“Every member of your dealer’s organization 
with whom I have had dealings, whether in the 
executive, sales, or mechanical department, has 
extended every possible help and courtesy.” 


W.R.M., Dallas, Texas* 


“Your dealer deserves to be complimented for 
courteous dealings with customers. Service is 
perfectly satisfactory in every respect.” 


C.R., University, N.C.* 


“You are very fortunate in your dealer. — Every- 
body likes him, he is so accommodating and 
reliable. He is O.K. and so is the Pontiac.” 


A.H.L., Preston, Minn.* 


“Your dealer has given me exceptionally fine 
service. And from all reports, everybody else 
has the same experience.” 


A.L., Pawnee, III.* 


*Excerpt from a letter on file at the Pontiac 
Motor Company. 
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non Caravan Bill 


Florida’s Road 
Department Buys 
65 Chev. Trucks 


DETROIT. Delivery of 65 
Chevrolet 1%-ton trucks to the 
| State road department of Florida 
has beén completed by Chevrolet 
Motor Co. The trucks were turned 
over to the department’s equip- 
ment division at Gainesville, and 
will be put into service immedi- 
ately on construction and main- 
tenance work of the Florida roads. 

The trucks are being equipped 
with special dump bodies. All the 
trucks carry dual rear wheels 
with heavy-duty pneumatic tires. 

The purchase of the large new 
fleet of Chevrolets was made 
through J. J. Thigpen, the Chev- 
rolet dealer at Gainesville, and 
delivery was made to T. S. Beard, 
superintendent of equipment for 
the road department. 

The trucks were shipped to 
Gainesville from the Chevrolet 
plant at Atlanta, Ga., where they 
were assembled. 


C. H. McCormick 
Dies in Chicago 


CHICAGO.—Cyrus Hall Mce- 
Cormick, 77 years old, former 
chairman of the board of the 
International Harvester Co., died 
Tuesday after a short illness. 


Mr. McCormick was stricken 
with a heart attack Saturday 
and he failed to rally, although 
emergency efforts, including an 
oxygen tank, had been under 
way since then. 

He was the son of the inventor 
of the reaper, Cyrus H. Mc- 
Cormick. He retired as chairman 
of the board of International 
Harvester in 1935. His_ son, 
Harold F., succeeded him as 
president in 1918 and as chair- 
man in 1935. 

He became president to the 
McCormick Harvester Machine 
Co., predecessor to IHC, on his 
father’s death in 1884, and was 
elected president when the new 
company was formed in 1902. 


C.E. Drum Resigns 
From MurrayCorp. 








DETROIT. —C. E. Drum has 
retired from active service as 
supervisor of production costs 
for the Murray Corp. of America. 


Drum, who has been in the 
manufacturing business 44 years, 
plans to move permanently to his 
farm in northern Ohio. He was 
guest of honor at a banquet held 
in the Murray plant dining room 
which was attended by 80 fac- 
tory divisional heads, foremen 
and factory executives. 

Beginning his career in 1892 in 
the bicycle business, Drum en- 
tered the automotive industry in 
1900. He was with the Willys 
organization 20 years, coming to 
Detroit in 1910 to make motors, 
axles and transmissions for 
Chalmers. He was engaged in 
body building with several con- 
cerns before coming to Murray 
in 1928. 


Chain Store Tax Bill 


Is Opposed in Penn. 


HARRISBURG, Pa. (UTPS). - 
Representatives of 10 chain or- 
ganizations on June 2, opposed a 
proposed chain store tax bill as 
being unconstitutional at a hear- 
ing of the Senate Finance com- 
mittee. The bill would also effect 
chain operated gasoline filling 
stations. 

The proposed bill, intended to 
raise $3,000,000 for unemployment 
relief in the state, was attacked 
as a “sales tax,” “a tax on effici- 
ency,” “a tax on economy,” and 
“a tax on the public.” 
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U.S. Excise Tax Collection 13% Ahead of Last Year 


April Fourth M Month to Show 


Marked Gain in Revenue 


1936, ‘col- motive excise taxes in April came 
lections of federal excise taxes| to $22,164,035 compared to $19,- 
affecting motorists ran 13.3 per 
cent ahead of receipts for the 


same month last year, according | Y&4?- 
to the American Petroleum Indus-| amount (55.8 per cent) was ac- 
tries committee. This was the | counted for by the duplicating 
fourth consecutive month in| federal levy on gasoline. This tax 
which increases over last year also contributed 73.2 per cent of 
were noted. Total gain for the | th amine tx tebe ipt 
Gest four months amounted to| “** @cresse 3 xe eS 
| Detailed statistics for the vari- 


14.1 per cent. 
Total receipts of federal auto-| ous types of taxes follow: 


Per Cent 

April, 1935 Change 
490,385.97 - 18 
3,052,098.66 --14.3 
353,304.63 -+-62.6 
1,305,889.97 -+-40.2 
336,166.41 -+-14.8 
2,749,287.96 —21.7 
10,438,843.09 -+-18.3 
677,014.82 -+-22.1 
152,996.86 —53.8 


NEW YORK. April, 


52, 


More than half of 


April, 1936 
481,778.49 
3,490,271.65 
574,728.26 
1,830,937.82 
385,995.10 
2,153,170.49 
12,349,446.62 
826,939.36 
70,767.73 


Kind of Tax 
Automobile trucks 
Automobiles and motorcycles .... 
Parts and accessories 


$ 


Inner tubes 

Lubricating oils 

Gasoline 

Transportation of oil by pipe line 
Crude petroleum processed, etc. . 


$19,555,988.37 
$63,108,255.00 


+13.3 
+-14.3 


$22,164,035.52 
$72,117,581.00 





$94,281,616.52 $82,664,243.37 +14.1 





THERMOSTATS 


Manufactured in modern plants, and 
constantly held to a high standard of 
quality, Harrison Thermostats provide 
a uniform dependability of performance 
in many different types of installation 


and under varying operating conditions. 


555,988.37 for the same month last | 
this | 








Veli Group Plans 
Transportation Study 


WASHINGTON. — Business or- | 


ganizations of 32 countries are 
co-operating in a comprehensive 


tional Chamber of Commerce of 
ways and means for improving 


highway and motor transporta- | 


tion conditions throughout 
by Alfred H. Swayne, vice-presi- 
dent, General Motors Corp., who 
has accepted chairmanship of the 
International Chamber’s commit- 
tee on highway transport. 

Questions to be dealt with in- 
clude methods of financing road 
construction and maintenance; 
influence of motor transport de- 
velopment on operating conditions 
and costs in industry and trade; 
removal of legal and physical bar- 
riers to international movement 
of commercial motor transport, 
and other problems pertaining to 
motor traffic. 


Gas Tax Collection 


COLUMBIA, S. C.—Chairman 
Walter G. Query of the state tax 
commission reports that gasoline tax 
collections during May totaled $776,- 
736.77, as compared with $731,195.08 
in May, 1935. Collections for the 
first 11 months of the current fiscal 
year totaled $8,156,826.79. 


HARRISON RADIATOR CORPORATION 


LOCKPORT, NEW YORK 


the | 
| world. The move will be headed 


| study to be made by the Interna- 








CHASSIS DYNAMOMETER by Bendix-Feragen, newly announced, 
which enables service stations to have “proving ‘ground” facilities in 


their own establishments. 


Bendix-F eragen Announces 
New Chassis Dynamometer 


©o—— 


CHICAGO. — A new chassis 
dynamometer, which enables serv- 
ice stations to offer “proving 
ground” tune-ups at low prices, is 
announced by the Bendix Prod- 
ucts Corp. The device bears the 
Bendix-Feragen name and was 
developed under the direction of 
A. E, Feragen. 

The dynamometer is designed in 
four sizes. They are designated 
one from the other by the weights 
of rear axles they are capable of 
supporting. The heavy duty 
model, which is the largest unit. 
is constructed only in the pit type. 


and has a rear axle capacity of | 


30,000 pounds. 

The universal model, which 
built in both floor mount and pit 
types, has a rear axle capacity of 
10,000 pounds and a horsepower 
resistance of 250. This type of 
machine is said to handle the av- 
erage five-ton truck as well as 
the lightest automobile. 


The standard model has a rear 
axle capacity of 3,700 pounds, a 
resistance of 150 horsepower, and 
a top speed of 80 miles per hor 
Built-in pit and floor mounts are 
available. 

The junior model, which is the 
smallest built, has a rear axle ca- 
pacity of 2,000 pounds, a horse- 
power resistance of approximately 
100 h.p., and a top speed of 60 
miles per hour. Pit and floor 
mounts are available. 


Instrument panels are furnished 
with all of these various models, 
in several designs, but do not in- 
clude any electrical units. 


Group iat Atatilnn 


Tax Diversion 


ATLANTA, Ga.—Charging that 
automobile owners in Georgia paid 
out $17,317.888.70 in taxes and re- 
ceived only $5,603,870.09 worth of 
roads during 1935, the Georgia 
Petroleum Industries Committee 
is asking for a reduction of the 
present six-cent tax on gasoline. 

“The State Highway Devyart- 
ment,” say a circular recently dis- 
tributed by the committee, “be- 
gan the year with a balance of 
$4,754,561.73 available for roads. 
Then the taxpayers paid $15,771,- 
722.52 in gasoline taxes plus an- 
other $1,546,166.18 in registration 
fees, mileage taxes and other spe- 
cial additional motor levies, mak- 
ing $17,317,888.70 in all, or 60 per 
cent of all the tax revenues col- 
lected by. the state. 

“But what happened? Of the 
$4,754,561.73 left over from 1934, 
the legislature ‘diverted’ $2,000,- 
000 for the equalization fund. 
Then the governor ‘diverted’ an 
additional $963,348.71. The high- 


is | 











way department finally got busy 
and spent $5,603,870.09 for roads, 
and $5,814,484.55 was kept unex- 
pended in the treasury.” 


The Georgia Petroleum Indus- 
tries Committee contends that a 
two-cent state tax on gasoline 
would have brought in all of the 
money expended for roads last 
year and a million dollars 
over. 


Ala. Dealer Assn. 
Beats Governor 


To Tax Punch 


BIRMINGHAM, Ala. (UTPS).— 
Meeting here almost simultane- 
ously with newspaper reports that 
Gov. Bibb Graves is about ready 
to call another special session of 
the Legislature, the Alabama Au- 
tomobile Dealers Assn. went on 
record as opposed to any new 
taxes. The association also called 
for repeal of the federal gasoline 
tax and special levies on the au- 
tomobile industry. 

Members had as their guests a 
group of members of the Legis- 
lature who have become known 
as the “economy bloc.” Indica- 
tions at the meeting were that 
dealers were preparing to fight 
any additional taxes tooth and 
nail. 

Members of the “economy bloc” 
discussed repeal of the state’s 
bone-dry law as a means of rais- 
ing additional revenue instead of 
adding additional taxes on auto- 
mobiles and other lines of com- 
merce. 

Don Drennen, of the Drennen 
Motor Car Co., Birmingham, was 
elected president, succeeding J. F. 
Oates, of Birmingham. C. E. An- 
derson was renamed secretary. 
H. O. Davis, of Montgomery; H. 
L. Peterson, of Decatur and H. 
J. Kittrell, of Mobile, were elected 
vice-presidents. 

The board of directors for the 
coming year will consist of: J. 
F. Oates; W. O. Perritt, Florence; 
Hugh Adams, Montgomery; S. A. 
Stewart, Jacksonville; Sam Pol- 
lock, Gadsden; S. B. Quigley, Mo- 
bile; William Barclay, Huntsville, 
and J. F. King, of Anniston, di- 
rectors. 


Mt u ll ReE al 


MEMPHIS, Tenn. — H. H. Hull, 
Hull-Dobbs Co., was re-elected pres- 
ident of the Memphis Auto Dealers 
Assn. at the annual meeting held at 
Hotel Peabody. 

Other officers elected are: Roy 
Hartwell, vice-president and W. H. 
Claypool, secretary-treasurer. Direc- 
tors, in addition to the officers are: 
W. D. Mathis and A. F. Ware. 














the 


Vacations and Matches 


Summer touring, vacationing 
and similar themes will mark the 
bulk of Buick’s June newspaper 
and magazine advertising. This 
month’s advertising plans, re- 
ceived too late for inclusion in 
last week’s 4th Dimension projec- 
tion of June campaigns, includes 
the use of some 1,700 newspapers 
in 1,500 cities, along with 30 mag- 
azines and trade publications. 


Highlight of the month’s ad- 
vertising activities will, of course, 
be the Schmeling-Louis fight, June 
18, the broadcast of which is to 
be sent out by Buick over the 
complete Red and Blue networks 
of the National Broadcasting Co. 
Edwin C. Hill is to supply the be- 
tween-rounds color and Clem Mc- 
Carthy the running account. Both 
described the previous Baer-Louis 
Buick broadcast. 


Listening posts for the fight are 
to be established at showrooms 
and promotional matter will call 
attention to the broadcast. Last 
year Buick’s invitation to the 
Baer-Louis scrap was a replica of 
a reserved seat ticket. This year, 
to plug the “Biggest Match Yet,” 
the company is distributing over- 
size match folders. 


Att.: Cartoonists 


Standard Oil Co. of Indiana, 
now in the throes of its “world’s 
greatest safety test” advertising 
campaign, side tracks this spec- 
tacular feature long enough to 
point with pride to another: 
namely, the impressing into serv- 
ice of cartoonists, professional 
and amateur, to illustrate the 
company's advertising. 

A press release encloses a car- 
toon ad by George Lichty and an- 
nounces the starting of a free- 
for-all, with $10 awarded to those 
who submit an original letter or 
drawing acceptable for use in ad- 
vertising. The theme is to be 
impressions of “Standard service.” 
Blanks for distribution have been 
supplied to filling stations dis- 
pensing Standard products. 


Henry J. Koch 


Henry J. Koch, vice-president of 
the United States Advertising Co., 
in charge of the Detroit office, 
died Monday following a heart at- 
tack Sunday. Mr. Koch started 
his career on the Huntington, Ind., 
Morning Press. Later he joined 
the Indianapolis Star and was 
city editor of the Detroit News 
morning edition before the War. 
Later he was with the advertising 
department of Dodge Bros., under 
George Harrison Phelps. When 


Phelps organized his own agency, | 


Koch became vice-president and 
continued in that position when 
the firm merged with Maxon. 
More than a year ago he became 
associated with U. S. 


Kudner Named 


Collins & Aikman Corp., New 
York, manufacturer of mohair 
velvets and other types of auto- 
mobile and furniture upholstery, 
has appointed Arthur Kudner, 
Inc., New York, as advertising 
agent and counsellor. Frank 
Chance is account executive. 





Frank W. Farnsworth 


Frank W. Farnsworth, associ- 
ated with advertising since early 
in the century, died Wednesday 
at his home in Mt. Vernon, N. Y. 
He served as president of the Ad- 
craft Club of Detroit in 1910 and 
1911. 

He was connected with the 
O. J. Mulford Co., and later was 
Detroit manager for the J. Wal- 
ter Thompson Co. 

In 1918 he went to New York 
as a partner in an agency. Lately 
he had been with the Campbell- 
Ewald Co. in New York. For 
the last six years he worked 
under the handicap of partial 
paralysis. 

He was credited with an un- 


ch Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


official record of having success- 
fully served as advertising client 
longer than anyone else in the 
business. This was the Daisy Air 
Rifle Co., at Plymouth, Mich., for 
which he handied advertising for 
more than three decades. 


Notes 


The St. Louis Globe-Democrat 
and the Greater St. Louis Auto- 
motive Assn. are teaming up for 
Safety Week, June 7 to 13. In- 
spections of all safety equipment 
will be offered the public. 5, i 
The Goodyear blimp Resolute is 
on a five-week tour in the north- 
east on behalf of Socony Vacuum 
(J. Stirling Getchell), supple- 
menting a heavy campaign her- 
alding the change in name from 
Sccony gasoline to Mobilgas. 
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SAID THE GOVERNOR OF MICHIGAN. . . .Whatever he said 
when the three executives met in the world’s automotive capital, it 
had to do with production, sales and employment, which have under- 
gone interesting changes during past months. The gentleman in the 
center is Michigan’s Governor, Frank D. Fitzgerald; at the left is 
A. vanDerZee, head of Dodge sales, and at the right is the noted 





economist and magazine publisher, B. C. Forbes. 












Seattle Testing 
Station is Near 


SEATTLE. Plans continue to 
put Seattle’s new periodic inspec- 
tion ordinance into operation Aug. 
1. A six-lane inspection system 
will be installed in the city’s own 
station; four for passenger cars; 
one for heavy trucks and one for 
light trucks. 

Supervision is to be by the de- 
partment of public works, but an 
amendment to the ordinance has 
made it mandatory upon that 
board to place actual operation in 
charge of the city traffic depart- 
ment. J. W. A. Bolling, city traf- 
fic engineer, will be in direct 
charge. 

Contracts for about $15,000 
worth of testing equipment to be 
installed in the station, will be 
awarded early this month, it is 
expected. 





THE FACT REMAINS— 
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probably never will. 
But the FACT remains— 
Hundreds of thousands of experienced owners of automobiles, 


Hydraulic Brakes, they’re interested. 


HYDRAULIC BRAKE COMPANY 


DETROIT, MICHIGAN 


a 


Braking 


elps sell cars—trucks—buses! 


S long as motor vehicles have to be stopped as well as started, 
there will be arguments over the best way to stop them. All 


automotive engineers do not see eye to eye on the subject... 


motor trucks and buses insist upon Hydraulic Brakes because they 
like Hydraulic Brakes. One of the first things they look for, when 
buying, is Hydraulic Brakes. Once they’ve made sure the car has 


For more than a dozen years, Hydraulic Braking has been proving 
its value here in America and all over the world. Year after year 
its roster of adherents increases. Look at the list for 1936. 





LOCKHEED HYDRAU 


Four BRAKES Wheel 


OFFICIALLY SERVICED THROUGHOUT THE NATION BY WAGNER ELECTRIC CORPORATION 
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Records Show Profits in Modernized Lubrication 


o 





Georgia Dealer’s Books 
Present Graphic Evidence 


By E. M. LUBECK 


ATLANTA, Ga. A record of 
two years and four months opera- 
tions of a lubricating department 
show nearly 100 per cent increase 
in business through moderniza- 


Record of Lubrication Sales 
1934 Lubrication Motor Oil Total 
Jan. .. $211.00 $ 80.00 $ 391.00 
oe 255.00 532.16 
Mar. 284.00 616.57 
Apr. 245.00 598.00 
May 265.00 600.00 
June 488.00 
July 206,29 
Aug. 145.06 
Sept. 3 180.42 
Oct. 700.5 3 78 
ae 
Dec. 


195.00 


Jan. 
ae 
Mar. 
Apr 
May 
June 
July . 
Aug. . 
Sept. 
Oct, on 
3 
Dec. ‘ 
1936 
Jan. ee 
Feb. ...... 603.3 
BEM scccce S38 
BR. wecese 992.10 
*During September, 


998.29 

1,043.52 

1,328.83 

1,592.47 

the company moved 

into a new building. The service business was 
at a practical standstill for one week 


1935, 


oe nisin aa 
tion, according to the books of the 
Anthony-Buick Co., here, convinc- 


ing proof that the lubrication end 
of the car dealers business is an 
important business producing de- 
partment. 

As seen in the chart shown here- 
with, lubrication sales through 
part of 1934 were carried on in a 
matter of fact way. In September 
of that year the management rea- 
lized that street-corner competi- 
tion was not only making serious 
inroads into the service end, but 
the owner contacts were affecting 
car sales as well as discouraging 
new and used car salesmen. 


Business Jumped 


A shift to specialized lubrication 
immediately jumped _ business 
from a low of around $400 per 
month to $1,033.36, an increase of 
over 200 per cent in one month. 
The chart shows that during 1935 
business kept at a fairly high 
level with top sales reaching 
$1,156.01 in May, after which busi- 
ness began dropping off. In 
August, lubrication dropped to 
$838.73. At this point practically 
all service and lubrication work 
was shut down for a week while 
moving into a new building. Dur- 
ing the move, the lubrication de- 
partment was rebuilt with every 
modern equipment device procur- 
able. Business increased steadily, 
reaching its high point of $1,592.47 





on this page. 


in April, 1936. Incomplete reports 
for May indicate that the upward 
| swing in volume and net profits 
in the lubrication department is 
continuing steadily. 
Monthly Average Up 

The exact volume of business 
done for two years is shown in 
|the accompanying table taken 
|from the books of the company. 
A comparison of the first four 
| months of cars serviced and sales 











Winners Use Bear Service at Indianapolis 


Amazing new records of speed, economy of gas and no fatalities now stand to em- 
blazon fame of winners at 1936 Indianapolis race. 


Before the race all entrants’ cars had been checked and adjusted for alignment and 
wheel balance on Bear Alignment Equipment. 


Drivers in this record-breaking race were enthusiastic in their praise of Bear Safety 
Service as indicated by Lou Meyer’s telegram above. 


Give your customers the same alignment safety service that race drivers use and en- 


dorse—Bear Service. 


Write for details on Bear Safety Maintenance Equipment. 
Mfg. Co., Rock Island, Il. 


Bear 


LUBRICATION 


RECORD ANTHONY- BUICK COMPANY 


ALL DRESSED UP. A clean lubrication department with modern and attractive equipment brought 
a spectacular rise in sales for the Anthony-Buick Co., Atlanta, Ga. Read the story of the firm’s profits 


ATLANTA GA. 























-—1936-— 


GRAPHIC PROOF of the increased business that came to the 
Anthony-Buick Co., Atlanta, Ga., is shown in this chart. The sudden 
rise in lubrication is directly attributable to the modernization. 


per car shows that in 1936 the 
number of cars per month aver- 
ages 384 as compared with 340 
in 1935. The average sale per car 
in 1936 is $2.92 while in 1935 the 
average was $2.79. Exact figures 
for the first quarter follow: 
Sales 
per car 
$2.75 
2.86 
2.74 
2.81 


1935 


January 
February 
March 
April 
1936 


January 
February 
March 
April 3.07 

To obtain this increase, the 
company uses every means of fol- 
low-up and advertising to get the 
business after which it was up to 
the organization to hold the busi- 
ness. It will be noted in the table 
that month by month sales of 
motor oil have increased steadily, 
reaching a top figure in April. R. 
H. Wellington, in charge of the 
department, operates on a 10 per 
cent commission on oil sales and 
30 per cent on lubrications. In 
April, on this basis, he drew 
$357.63 out of which he paid two 
helpers $100, leaving him net 
around $250. While running this 
department he also co-operates 
closely with the general service 
manager and the rest of the serv- 
ice organization for repair and 
adjustment work which, since the 
change was put in effect last fall, 
has increased better than 65 per 
cent in volume and profits. 


Equipment Complete 
The modernized lubrication de- 


partment is complete, using Ale- 
mite decorative pressure tanks 


2.77 
2.78 
3.07 





and equipment and Walker elec- 
tric hoists, The department is ad- 
jacent to the motor tuning and 
minor service section, so _ that 
work sold while the car is on the 
hoist can be quickly transferred 
to the other section. 


The number of cars handled in 
April ranged from a low of 11 in 
one day to 35 on Monday, Apr. 
13. The average for the month 
was 17, or a total of 518 for the 
month. Total receipts for Apr. 13 
from the department were $117.06, 
The total for the month was 
$1,592.47, $263.64 over March and 
an average of $50.31 per day. 


Proposed Chain Store 
Tax Hits Gas Stations 


HARRISBURG, Pa. (UTPS).— 
Gasoline filling stations, operated 
by chains, will be faced with an 
additional tax if a proposed chain 
store tax bill is passed. The Sen- 
ate Finance Committee will hold 
a hearing on the bill, which meas- 
ure was proposed by the Governor 
George H. Earle administration to 
raise $3,000,000 for unemployment 
relief in Pennsylvania. 

The bill imposes a graduated 
tax of from $1 for the first filling 
station to $500 for each additional 
station in excess of 500. A filling 
station organization operating 201 
stations would pay an annual tax 
of $90,000. 


Gas Tax Collections 


RALEIGH, N. C. — Gasoline tax 
collections in May aggregated $1,643,- 
546.42, compared with $1,554,171.35 
in May, 1935, according to announce- 
ment by the state department of 
revenue. 





FTC Probes into Tire Retailin 


o— 


AUTOMOTIVE DAILY NEWS, SATURDAY, JUNE 6, 1936 


Report Alleged Abuses 
Submit Fair Trade Code 


(Continued from 


oly. Defamation of competitors 
and false representations concern- 
ing them and their products 
also came under fire, as were such 
practices as untrue service claims 
for tires and tubes; claiming to 
be an authorized dealer or repre- 
senting that all standard makes 
are handled when such is not the 
case; offering used tires for sale 
as new, and making out invoices 
or sales tickets that state the 
transaction inaccurately. 

Burger declared that the pro- 
gram submitted was intended to 
protect legitimate dealers from 
unfair competition by monopoly 
on the one hand and unscrupulous 
merchandisers on the other. 

Chairman Freer pointed out 
that “the principle upon which 
the Federal Trade Commission 





South Bend Will Begin 


Compulsory Inspection 

SOUTH BEND, Ind.—Compul- 
sory inspection of automobiles, 
under direction of Indiana state 
police, will start Thursday in 
South Bend, according to local 
police officials. At the same time 
the Chicago Motor Club is con- 
ducting a free drivers’ aptitude 
test. Club officials time speed of 
reaction of drivers by means of 
apparatus that calculates time to 
apply brakes to the fraction of a 
second. 

The state, with the aid of WPA 
and city police, is to test brakes, 
lights, and inspect windshield 
wipers and rearview mirrors. 


Coming Events 


JUNE 


6-Nov. 29—Dallas, Texas Centennial Exposi 
tion. 

19-21—Mackinac Island. 
tive Engineers, 
cruise 

27-Oct. 4—Cleveland. 

29-July 3—Atlantic City. 
Testing Materials, 


Chalfonte-Haddon Hall 
AUGUST 
3-9—Great Falls, Font. 
State fair. 
15—Goshen, N. Y. Automobile Show. 
22—Springfield, 111. Automobile race. 
fair. 


of Automo 
annua) 


Society 
Detroit section, 


Great Lakes Exposition 
American Society for 
annual meeting 


Automobile Show. 


State 


SEPTEMBER 


7-12—Pittsburgh. American 
ciety, semi-annual meeting 

21-22—Reading, Pa. Pennsylvania Automotive 
Assn. Sixteenth annual convention. 
Abraham Lincoln Hotel. 


OCTOBER 


i-t1—Paris. Automobile salon 
12—Mineola, L. 1. Automobile race 

velt Field, Mineola, L. I. 

15-24—London. Thirtieth Internationa] 
mobile Exposition. Olympia. 

19-2i—Chicago. American Trucking Assn. an- 
nual convention. Stevens Hotel 

19-22—St. Louis. National Assn. of Inde- 
pendent Tire Dealers, Inc. Annual 
convention. Statler Hotel. 

19-23—Cleveland. American Society for Metals. 
18th national Metal Congress and Ex 
position. Exposition Hall. 


NOVEMBER 


3-7—Newark, N. J. National Motor Truck 
Show. 
9-12—Chicago. American Petroleum Institute, 
17th annual meeting. 
11-18—New York. Automobile 
Central Palace. 
14-20—Columbus. Automobile Show. 
14-2i—Chicago. Automobile Show. 
14-21—Detroit, Automobile Show. 
14-21—Boston. Automobile Show. 
14-21—San Francisco. Automobile Show. 
14-2i—Washington. Automobile Show. 
14-22—Los Angeles. Automobile Show. 
15-22—St. Louis. Automobile Show. 
15-2!—Cincinnati, Automobile Show. 
*16-21—Denver. Automobile Show. 
19-20—New York. National Industrial Traffic 
League. Annual Meeting. 
19-25—Asbury Park, N. J. Automobile Show 
*20-26—Lansing, Mich. Automobile Show. 
21-28—Baltimore. Automobile Show. 
21-28—Cleveland. Automobile Show. 
*21-28—Brooklyn. Automobile Show. 
*21-28—Buffalo. Automobile Show. 
21-28—Newark, N. J. Automobile Show. 
*21-28—Pittsburgh. Automobile Show. 
*21-29—Kansas City. Automobile Show. 
22-29——-Milwaukee. Automobile Show. 
23-30—Meriden, Conn, Automobile Show. 
*30-Dec. 5—Peoria. Automobile Show. 
*30-Dec. 5—Philadelphia. Automobile Show. 
30-Dec. 5—New York National Exposition of 
Power and Mechanical Engineering. 
Biennial meeting. 


DECEMBER 
ASI Show. 


Chemical So 


Roose- 


Auto- 


Show. Grand 


9-13—Chicago, 
*Tentative, 


Navy Pier. 





Page 1) 

act is based is that honest com- 
petitors always should be free to 
conduct their business in a fair 
and honorable way and that the 
general public should be _ per- 
mitted to enjoy all the benefits 
flowing from free and fair com- 
petition.” 

He added that “there has been 
recently a substantial increase in 
the number of industries seeking 
sponsorship by the commission for 
such conferences. This I regard 
as a most healthful sign. It is 
evidence that American business 
men are uniting in lawful co- 
operative efforts to raise their 
standards.” 





Widrig Motors to Handle 


De Soto - Plymouth Lines 


MILWAUKEE. — The De Soto 
division of the Chrysler Corp. has 
appointed Widrig Motors, Inc., of 
this city as au- 
thorized dealers 
for De Soto and 
Plymouth cars. 

Prominent in 
the automobile 
merchandising 
field in Wiscon- 
sin for 15 years, 
Read E. Wid- 
rig said that 
the announce- Sp 
ment of his com- ew 
pany’s appoint- R. E. Widrig 
ment as dealers for the two 
Chrysler Corp. lines climaxes a 
personal study of motor car val- 
ues. 

Widrig is the director from Wis- 
consin of the National Automobile 





19 


g at Chicago Meet 





Dealers Assn. and is a director 
and past-president of the Milwau- 
kee Automotive Trades. He has 
been active in wholesaling and re- 
tailing of automobiles in Wiscon- 


| Sin for 15 years, and spent several 
| 


years in engineering capacities for 
automobile factories before enter- 
ing the merchandising field. 


(Continued from Page 6) 


for a lost title duplicate. The mat- 
ter of making loans would then 
simply be to hold the man’s gov- 
ernment title to the automobile. 
He would not be able to sell or 
dispose of this automobile without 
it and the thief would have a very 
hard time disposing of the prop- 





erty. Forging of government in- 
struments is not so good. 

There would only be one op- 
position to this plan, as I can see 
it, and this would come from the 
various states that are getting 
title fees. This income could be 
made up very easily with a regis- 
tration fee which, with the gov- 
ernment title fee, could be easily 
borne by the owner and more 
than paid for by the reduced in- 
surance rate. This would give us 
the facilities to some extent of 
the Department of Justice in the 
recovery of cars. Details of this 
could be worked out very simply. 

I will greatly appreciate your 
comments on the above as, no 
doubt, this matter has been of 
great annoyance to many dealers 
and finance companies through- 
out the United States.—C. M. 
Woodard, secretary -treasurer K. 
C. Motor Car Dealers’ Assn., Kan- 


ALAS 


‘ A i 


Lou Meyer, winner of 1936 Indianapolis speed classic, had Ethyl in 


his tank. In fact, every winner at Indianapolis for the last 13 years has 


used Ethyl. Recommend it to your customers for best performance. 
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7 Announces New Line of 3-5 and 4-6 Ton Trucks 


Base Chassis Prices Range 


From $1,745 up, $2,775 up 


LANSING. A complete new 
line of three to five and four to 
six-ton heavy duty trucks is an- 
nounced by the Reo Motor Car 
Co. Base chassis prices range 
from $1,745 and up for the three 
to five-ton models and $2,775 up 
for the four to six-ton units. 

A new chromium-plated radia- 
tor grille; modern hood louvres; 
wide fenders, and heavy chrom- 
ium bumpers feature the new 
models. 

The de luxe cabs are 56 inches 
wide. Both sections of the V- 
windshield can be opened wide for 
ventilation. Side cowl ventilators 
and larger door windows add to 
driver comfort in hot weather. 
Grouped airplane type instru- 
ments are flanked by two lockers. 
The cab is trimmed throughout 
and sealed against drafts and 
leakage, Adjustable seat cushions, 
dome light, door locks and acces- 
sible controls are other features. 
Safety glass is standard through- 
out. 

A 30-gallon gas tank mounted 
on the side of the frame. 

Six models are offered in the 
three to five-ton class. These have 
a wheel base ranging from 153 





to 185 inches. Gross capacity rat- 
ings range from 18,000 pounds to 
20,000 pounds and from 30,000 to 
35,000 in tractor-trailer operation 
or with semi-trailer or full trailer. 


Vacuum Brakes Available 

Brakes are four-wheel internal 
hydraulic type with vacuum 
booster operation. Effective area 
is 399 square inches and linings 
are one-half inch thick. The hand 
brake is of the 14-inch ventilated 
disc type and operates on the 
propeller shaft. B. K. vacuum 
control for semi-trailer brakes is 
available at slight extra cost. 

Power is supplied by a six-cyl- 
inder Gold Crown engine. The 
cylinder block is of chrome nickel 
alloy iron and has a 3%-inch bore 
and 5-inch stroke. Piston displace- 
ment is 309 cubic inches. Taxable 
horsepower is 31.5 and maximum 
horsepower is 85 at 2,800 r.p.m 
There are seven main bearings 
with a 25-inch diameter, while 
the total bearing area is 88.12 
square inches, 

Gear ratios are 5.37, 6.14 or 7.17 
to 1 and are optional on any 
model. Three models, known as 
the “R” series, are available with 
a double reduction axle unit and 
a gear ratio of 8.5 to 1, with five 





ONE OF THE NEW REO models announced this week. New 
streamlining and basic improvements mark the new 38 to 5 and 4 to 


6-ton models added to the Speed Wagon line. 


speed overdrive type transmis- 
sions. 
Offer Three Models 

Three models are offered in the 
four to six-ton class. These have 
wheelbases ranging from 156 to 
190 inches and gross capacity rat- 
ings ranging from 22,000 pounds 
to 40,000 pounds. 

The power plant is of the heavy 
duty type, 428 cubic inch, six- 
cylinder, seven-bearing type. 
Maximum torque is 284 foot 
pounds at 800 to 1,000 r.p.m. The 
cylinder block is chrome nickel 
alloy iron with a 4%-inch bore, 
4%-inch stroke and 428 cubic 
inches piston displacement. Maxi- 
mum brake horsepower is 104 at 
2,600 r.p.m. 


Moke 
BENDIX DRIVE 
FOR EVERY STARTING JOB! 


THER the cranking job be a mammoth 

Diesel or a small one-cylinder marine engine, 

you can confidently entrust it to the time-proved 
Bendix Starter Drive. Any size, any kind, of internal 
combustion engine responds to the Bendix Drive. 


Bendix Drive is built in many sizes, many types. 
Two are shown here “‘life size’’—the smallest and 
the largest versions of ‘‘The Mechanical Hand that 


Cranks Your Engine.” 


Each of its few simple, 


sturdy parts is designed, dimensioned, engineered 
to its particular function, with the experience of 
millions in use, as a guide. 


When you have occasion to replace an old 
Bendix Drive for any make of car, replace it with a 
factory-new Bendix Drive under our liberal Ex- 
change Plan; when you renew a Bendix Drive part, 


use a genuine Bendix part. 


In that way—and no 


other—can you be assured of a continuance of the 
reliable starting service built into the car. 


ECLIPSE MACHINE COMPANY 


Elmira, New York (Subsidiary of Bendix Aviation Corp.) 





Klingler Tells 
Adcraft Club 
About Safety 


DETROIT. — Harry J. Klingler, 
president of Pontiac Motor Co., 
didn’t talk advertising to the Ad- 
craft Club at 
the Statler Ho- 
tel Friday. He 
talked about the 
automobile in- 
dustry and 
safety. 

Dismissing the 
subject of ad- 
vertising with 
the comment 
that “only ex- 
perts should 
H. J. Klingler talk to experts,” 
the Pontiac chief’s sole reference 
to the business of the club mem- 
bers was that “advertising is as 
vital and essential a part of the 
automobile industry as the steel 
which goes into the manufacture 
of the car. 

“Many people think of the au- 
tomobile industry as a cluster of 
smoke-belching factories in a 
corner of the State of Michigan,” 
he said. “Not many realize how 
intimately the industry is inter- 
woven into the whole pattern of 
our national economic life. 

“There is much more to the 
automotive picture than the mere 
building of cars. 

“When it is considered that 
4,150,000 cars and trucks were 
built in the United States and 
Canada last year, the magnitude 
of the employment can be appre- 
ciated,” he pointed out. 

Getting into the subject 
safety, Klingler asserted that: 

“What we need today is less ex- 
penditure for more roads, but 
greater expenditure for better 
roads,” said the Pontiac president. 

“Cars have developed all out of 
proportion to the capacity of high- 
ways to accommodate them. Au- 
tomotive engineering has greatly 
outstripped road engineering. 

“Most of our roads are horse 
and buggy trails re-surfaced, but 
not adequately straightened, 
banked, marked and widened. Al- 
though there are 3,000,000 miles 
of highway in the United States, 
comparatively little of it has been 
built for the motor car. 

“Education and regulation only 
will bring about a more safe con- 
dition on the highways. The first 
is a state function; the second a 
problem for the police. 

“Today’s cars are safe cars if 
handled safely. 

“Unsafe cars should be taken off 
the highways. I am in favor of 
periodic inspection of all cars. We 
inspect food, buildings, bridges, 
elevators and boats, so why not 
automobiles? 

“General Motors is spending 
$4,000,000 a year to enable its 
dealers to junk old and unsafe 
cars and prevent them from get- 
ting back on the highways.” 


of 


GM Concession 


WARSAW, Poland. — General Mo- 
tors will be granted the concession 
to build automobiles in Poland, ac- 
cording to authoritative reports here. 

GM will co-operate with Polish 
concerns to put out cars at lower 
prices, it is understood. 


féo Lifts Tria 
Output Capacity 
By Consolidation 


LANSING. Increased produc- 
tion capacity on Reo Speed 
Wagons and trucks, as well as 
substantial economies, will result 
from a consolidation of manufac- 
turing departments, according to 
R. A. DeVlieg, vice-president in 
charge of manufacturing. 


“Within the past year,” states 
DeVlieg, “all major departments 
in the main factory, including en- 
gine, transmission, and axle de- 
partments and passenger car 
assembly lines, have been rear- 
ranged for more efficient and 
economical production. New and 
up-to-date machinery and equip- 
ment have been installed and the 
whole plant completely modern- 
ized.” 

Moving operations are already 
under way and will be completed 
within 90 days without interrupt- 
ing production. The former truck 
plant will be used for storage 
purposes and to house a number 
of the non-productive de- 
saphena 


Ross Gew & Tool 
Developes Unit 


LAFAYETTE, Ind.—A new twin 
lever type cam and lever steering 
gear, which is said to provide 
exceptional stability at high 
speeds, has just been announced 
by the Ross Gear & Tool Co. 


The variable ratio of the gear, 
the makers declare, produces 


greater ease in parking and gives 
better control of the car at high 
speeds. Angular arm travel has 
been increased with the result 
that maneuverability is better 
due to shorter turning radius. 
The unit is subjected to lighter 
loading through its shorter steer- 
ing arm, it is said, and the con- 
tact area of cam and lever are 
increased 100 per cent. This in- 
creases its mechanical efficiency. 
Controllability at high speeds, it 
is said, depends on “road sense,” 
which enables the driver to utilize 
the sense of touch for correcting 
for side winds, centrifugal action 
on curves and body movements 
due to irregularities of the road. 


GM Plans Addition to 
Saginaw Iron Foundry 

SAGINAW, Mich.—Two addi- 
tions to the General Motors mal- 
leable iron plant here are un- 
announced by D. O. Thomas, gen- 
eral manager. Work on the first 
unit, designed to increase the di- 
vision’s production 15 to 20 per 
cent, is scheduled to start Sept. 1. 
The second unit will be a con- 
tinuation of the present annealing 
room. The kiln is to be fabri- 
cated in Toledo and assembled 
here. 

The announcement of the ex- 
pansion was made at a dinner 
honoring 14 business men who 
donated the site for the present 
plant. 
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per cent with 1,210, 
with 544. bd * . 

FROM ALL THIS the columnar 
speedometer shows you how fast 
Studebaker is going right now. 


Keller tells me the plants are run- | 
ning just about at capacity and | 
he shudders to think of the jam | 
he would be in if Ralph Vail and | 


Bert Fowler hadn’t been given 
the job of expanding the body 
plant so now it turns out 380 
units, working eight hours. With 
two shifts this could be shoved 
up to 1,000 daily. This 
thought is proving its value, to 
Keller’s way of thinking. 
ok * * 

RIGHT NOW Studebaker has 
150 more retail outlets than it 
had the first of the year. Since 
Jan. 1, 398 new dealers have been 
signed up, which means, of 
course, some replacements, but in 
each instance Keller feels his 
sales organization has been 
strengthened. A _ study of the 
sales charts shows that in prac- 
tically every important point 
there have been increased sales 
running from 100 to as high as 
565 per cent in the first five 
months of the year. 

The high of 565 per cent comes 
from Philadelphia, where Keller 
pulled his biggest rabbit out of 
the hat through the introduction 
of a plan which I believe is new 
in the industry. Studebaker has 
no distributor in Philadelphia but 
it has opened up in the Terminal 
Commerce building, 401 North 
Broad, what might be called a 
community display room, run by 
the factory. It houses 20 cars and 
there is no service in connection 
with the display. In connection 
with this there is warehoused in 
the building a stock of from 150 
to 200 cars. 


a * % 


EACH OF THE nine dealers in | 


Philadelphia proper 
prospects to _ this 
center and show them the com- 
plete Studebaker line. There are 
four salesmen on duty, each 
dealer being given the privilege 
of having a man on the floor at 
certain times during the day, 


can bring 


each sale being credited to the} 


dealer whose representative made 
the sale. In this way a dealer 


does not have to carry a big floor | 


stock in his own establishment— 
he brings the prospect to the big 
show case in the Terminal Com- 
merce building. Does the scheme 
work? Well, Keller advises that 
in the first five months of this 
year Philadelphia sales jumped 


from 117 to 778 units, more than | 
all last year in the Quaker City. | 


* * * 


SO PRESIDENT Paul 
man should look like the cat that 
swallowed the canary. His plants 
are running at top speed, his sales 
department is headed for a new 
high since '29, and on top of that 
his financial statement for the 
first quarter shows a net profit, 


which should be greatly exceeded | 


in the second quarter. 
a a * 

WHILE HIGHWAY safety was 
the keynote of the annual con- 
vention of Bendix distributors at 
South Bend last week, attended, 
of course, by yours truly, Still 
Frank Willis, vice-president in 
charge of sales of Bendix Prod- 
ucts, made hay while the sun 
shone. He had rounded up 350 


of his distributors, a remarkable | 


attendance, and for three days he 
had them listening to the factory 
sales department on just how 
good Bendix products are and the 
proper methods of merchandising 
them. And, believe it or not, the 
out-of-towners sat through all 
the sessions and absorbed the 
feed-box information. I’d_ say 
there wasn’t any absentees at any 


of these meetings. 
* 


* * 


meeting that Willis pulled a coup. 
He had a lot of stuff he wanted 
to get off his chest about what he 
has to sell and he figured that if 
he got up and did all the talking 
it would make his audience rest- 


compared | 


fore- | 


community | 


Hoff- | 








less listening to one man for sev- 
eral hours. So he had Morrow 
Krum, who wields a wicked pen, 
write the scenario of a playlet, 
“Conference,” for the convention. 
As the name indicates, “Confer- 
ence” really was a conference of 
the Bendix high command in the 
sales department, each conferee 
a specialist on his subject, giving 
a sales talk, ostensibly for the big 
boss, but in reality intended for 
the distributors. Thus the latter 
really attended a school, which 
was sugar-coated by being a 
playlet. To this commentator, who 
sat through it all, it seemed a 
most effective way of getting a 
sales message across in a most 
modern manner. 
* * * 


SO COMPLETING the first leg 
of my mid-week tour-—Detroit, 
South Bend, Indianapolis and back 
to the motor capital—a Stude- 
baker President carried me to the 
Hoosier metropolis for the dinner 
given the newspaper men and 
race drivers Thursday night at 
the Indianapolis Athletic Club by 
the Borg-Warner Corp., donor of 
the new trophy bearing its name 
for the winner of the 500-mile 
speedway classic. 

If this first Borg-Warner pre- 
race dinner is a sample of what’s 
to follow in succeeding years, I’m 
going to be a repeater each year 
until I hear Gabriel tooting for 
me. President C. S. Davis of the 
corporation hanging up the tro- 
phy, was the host and his Fred 
Lockwood set the stage for the 
party. Three generations of race 
drivers were represented and I 
rubbed elbows with the real old 
guard—Louis Chevrolet, Ralph De 
Palma, Ray Harroun and Eddie 
Rickenbacker, the class of 1910- 
1915. And in the second genera- 
tion, Harry Hartz. Of course, the 
present-day stars were out in full 
force. But for me it was a trip 
down Memory Lane and I lived 
over again the racing thrills of 
“yesterday.” 


* 


* * 


HOW TO GET home in time to |} 


help put ADN to bed on Friday 
was my problem, following the 
Borg-Warner party, solved for me 
by Jesse Vincent, Packard’s vice- 
president in charge of engineer- 
ing. 


“T’ll fly you back Friday morn- | 


ing,” he said. “I have an impor- 
tant appointment at the factory, 
following which I am coming back 
to Indianapolis for the race.” 

So this commentator, veteran 
of an air trip to the Pacific Coast 
and back, got his first experience 


in a privately owned plane. | 


Tommy Milton drove us to the 
airport, we climbed aboard Vin- 
cent’s Waco four-seater equipped 
with a 300-horsepower Wright 
supercharged engine, and in one 
hour and 50 minutes, and fighting | 
a head wind for the 250 miles, this 
magic carpet wafted us to Detroit. 
* * * 


NOW I HAVE an insight into 
the possibilities of a _ privately 
owned plane and the opportuni- 
ties it offers the business man 
able to fly his own ship, as ex- 
emplified by the Packard en-| 
gineer. Vincent is his own pilot | 
and he averages about 200 hours | 
a year in the air. The plane is 
ready for him at any and all 
hours. On this particular trip, 
when we landed at Detroit’s 
Municipal Airport, Vincent taxied 


the ship to his hangar, hopped | 
out and there was his Packard | 
waiting for him. He'd left it) 


there when he started for Indian- | 
apolis. Before we started for the 
Packard factory the colonel told 
the attendant to refuel the ship | 
as he intended to be back at 3:00 | 
o’clock to return to Indianapolis. | 
And he did just that. He was in| 


| the Hoosier metropolis in time for | 
| the cocktail 
IT WAS AT the Wednesday | 


hour, having made | 


the round trip, including putting | 
in several hours at the factory, in | 
less than eight hours. 

This supercargo unanimously | 
agrees with himself that Col. Jesse 
Vincent, as a pilot, is a damned 
good aviator. | 
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Greenfield Tap & Die 
Acquires Carpenter Co. 
DETROIT.—The Greenfield Tap 

& Die Corp. of Greenfield, Mass., 

announces the acquisition of the 

J. M. Carpenter Tap & Die Co., 

Detroit. This plant will be oper- 

ated as a branch of the Green- 

field concern. 

The new plant will be under 
the management of Alfred La- 
Pierre who, for a number of 
years, has been superintendent of 
the gauge department at the 


HERE’S a sure-fire, common-sense 
way to make good prospects out 
of men you've never seen. 


It works like this: 


You’ve sold a man a car. It’s 
pleased him from the first flip of 
the switch. It’s been running like a 
Swiss watch since the first time the 
starter buzzed. He’s happy as a 
meadow full of larks with it. 

You know what happens then! He 
bubbles over to everyone he knows 
—boosting his car. Shunting half- 
sold prospects thatyou never heard 
of right into your hands. 


To turn every new owner into an 





GULF PETROLEUM 
PRODUCTS 





main plant. He will be assisted 
by the following: Versil Annis, 
office and merchandise manager; 
Glenn Stimson, in charge of en- 
gineering, and Roy Peterson, 
metallurgist. Al Kiehne, recently 
with the Carpenter organization, 
will continue as chief inspector. 


John Penny, who has been in 
charge of Greenfield sales in the 
Detroit area, will be district sales 
manager. The present Detroit 
sales force, which consists of 
three men, will be augmented by 
the two former Carpenter sales- 
men. 





enthusiastic salesman for you, take 
extra pains to see that his new car 
gets off on the right foot. To many 
dealers, that means taking these two 
steps: 

First: fill the crankcase with Gulf- 
pride—beyond a shadow of a doubt 
the finest motor oil the world has 
ever known! It’s 100% Pure Penn- 
sylvania. It’s stripped bare as a flag- 
pole of gum and sludge-forming 
compounds. Gulfpride has run auto- 
mobile engines 80,000 miles with- 
out a trace of carbon—and it will 
do more to keep a motor mechanic- 
ally perfect than any other oil made! 


FIND OUT WHY GULF 
THE GULF SIGN 
IS THE 


DOLLAR SIGN 


Name 


Street 


City 








TALKING THINGS OVER at Studebaker are, left to right: J. P. Roche, president of Roche, Wil- 
liams & Cunnyngham, Chicago, Studebaker advertising agency; ADN’s editor Chris Sinsabaugh, and 
George Keller, Studebaker vice-president in charge of sales, 


Connecticut Speed Limit 
Raised to 50 Mi. An Hour 


HARTFORD, Conn. — The 
speed limit on Connecticut trunk 
highways, set by the state traffic 
commission at 45 miles an hour 
several months ago, was increased 
to 50 miles June 1. The announce- 
ment followed discussion of speed 
limits at the recent conference of 
eastern motor vehicle adminis- 
trators at Philadelphia, when Mi- 
chael A. Connor, Connecticut com- 
missioner, proposed a uniform rate 
for the entire eastern seaboard. 





HOW TO SELL CARS 
to men you’ve never seen! 





Second: put Gulf No-Nox Ethyl, 
Aviation Grade Gasoline in the 
tank. Get your new owner off to a 
flying start with a gas that helps a 
car to surge up hills—to slam a 
driver back against the cushions 
when he “steps on it.”” A gas that 
makes him know he’s got a two- 
fisted brute of a power plant under 
that hood! 

Fill out the coupon below and get 
the complete Gulf story. Send for a 
FREE copy of a brand new book, 
“You Can’t Call It Luck!” It tells 
why doing business with Gulf is 
most profitable to you. Mail the 
coupon today! 


ADN-616 


3800 Gulf Building, Pittsburgh, Pa. 


Please send me a FREE copy of your new 
book for dealers, “You Can’t Call It Luck!” 














Economy 
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Speedway Tests New Methods for Parts Makers 


is Paramount 


Under Fuel Limitation 


(Continued from Page 


the race; O. C. Rhode and Earl 
Twining, engineers of the Cham- 
pion Spark Plug Co.; William 
Johnson of the Packard Cable 
Co.; Louis Vollmar, an engineer 
from United American Bosch, en- 
gineers from Perfect Circle Ring 
Co., the Burd Piston Ring Co., 
and representatives of the Bowes 
Seal-Fast Co., who had _ spark 
plugs on eight of the cars en- 
tered, none of which finished, un- 
fortunately, The Gilmore Oil Co., 
Ethel Gas Corp., and the Shell 
Oil Co., all had staff fuel engi- | 
neers available at every moment 
to work out the problems of the | 
individual race cars. The Thomp- | 
son Products Co. was not only in- | 
terested in valves, but also in the 
new nitrided steel cylinder sleeves 
found on four of the racing en- 
gines entered in the contest. Jad- | 
son from the Pacific Coast also 
was represented by engineers | 
from its valve engineering staff. 
Engineers from Bendix, Strom- | 
berg, Winfield and Zenith com- 
panies worked in co-operation 
with the drivers to assure the best 
possible performance on the lim- 
ited amount of gasoline available 
this year. 


Public Benefits 


Needless to say, these engineers 
profit by the lessons which they 
learn at Indianapolis. As a usual! | 
thing within a year or two you 
will find the results of this listen- | 
ing and learning applied to pro- | 
duction cars for the benefit of the 
car users. 





Among many amazing records 
established at the race, one un- 
precedented record stands forth 
above all; no deaths or serious ac- 
cidents marred this year’s event, 
this was largely due to safety | 
maintenance service rendered to | 
all entrants. Particular attention | 
was given to steering and whee! | 
alignment this year. All cars were 
checked on Bear equipment dur- 
ing trials and before the race. 

The average man _ invariably 
asks of what benefit is the race 
to the car user. Perhaps a few 
short examples of what has been 
accomplished at Indianapolis may 
be indicative of the possibilities 


| tire. 


4) 

in the future for faster, safer, and 
more economical cars. Tires, I 
think, are one of the things that 
have paid termendous dividends 
to the car user. Three years ago 
racing cars had a great deal of 
difficulty, due to the heat and 
high speed, in keeping the treads 


| on their tires. Today, at a much 


higher speed, the drivers expect 
a set of tires to go through the 
500 miles without causing any 


| delay or trouble. You frequently 


hear that these are special tires. 
They really are not. The carcass 
of the tire is made from the same 
material that is used in standard 
production tires. The only differ- 
ence lies in the care with which 
the various plies and tread are 
put together and inspected in the 
process of assembly. The tread 
pattern must be designed for the 
particular type of race course on 
which it is used. On a _ board 
speedway, a very thin smooth 
tread is used. On the Indianapolis 
Motor Speedway, a triple grooved 
tread is used. On dirt tracks, a 
diamond shaped tread is most 
satisfactory, and on the small 
kilometer speedways in Califor- 
nia, which are oiled, it is neces- 
sary to build an entirely different 


| type of unsymetrical tread, that 
is impractical on a track like In- | 


dianapolis. 
The treads also, are much thin- 
ner for the Indianapolis Motor 


Speedway than would be consid- | 
a commercial | 


ered desirable on 
This thin tread is necessary 
because of the high speed 
fact that 


tire, and immediately cause tire 


| trouble. 


No Side Walls 
The rubber on the side walls 


of the racing tire is eliminated as | 


they do not have to be protected 
from curb scuffing. This reduces 


tire weight, too. It is necessary to | 


reduce the weight of the tire to 


the very minimum for high-speed | 


work. I am told that Sir Malcolm 
Campbell's tires on the world rec- 
ord speed car had only 1 /32-inch 
of rubber on the tread. The rea- 


son for this is that heavier treads | 





at | 
which the tires are run, and the | 
a heavy tread would | 
tend to leave the carcass of the 


| Meyer, 


| shafts, 





WHEN THE FIRST Pontiac to be built in the new General Motors assembly plant in Los Angeles 
rolled off the line this week, a group of Pontiac dealers were on hand with plant officials to inspect 


the car. In the foreground to the right are: 


W. S. Roberts, general manager of the southern California 


division of General Motors; C. G. Riley, Pontiac zone manager, and I. J. Wilkins, assistant plant manager. 





would not have held on the car- 
cass of the tire at high speed. 

Aside from these comparatively 
minor differences, the material 
and methods of fabrication are 
exactly the same in these racing 
tires as in the regular tires. 

Next to tires, the question of 
fuel and engine design is the out- 
standing one. The compression 
ratio on these racing cars is al- 
most double the highest commer 


cial compression ratio now obtain- | 


able even with special heads. In 
fact, one engineer put it very 
bluntly, “They are running ser- 
diesel engines, not gasoline en- 
gines.” 


|a Studebaker 8, driven by Zeke 
and took ninth position. | 


There were five eight cylinder and 
30 four cylinder starters. That 
three out of the first 11 places 


were won by eight cylinder cars | 
is a credit to the eight cylinder | 
| group, particularly as one of them 





Only one “ell’-head type | 
| engine finished in the race. It was 





was an ell-head type engine, All | 
others had double over-head cam | 


and 


four-cylinder cars, had 


in the case of the |]! 
four | 


valves per cylinder instead of two. | 
The winning car had 255 cubic 


Results of Indianapolis 500-Mile Race 


Car 

Name 
Ring Free Sp. 
Hartz Sp. 
Gilmore Speedway Sp. 
F. W. D. Sp. 
Boyle Valve Sp. 
Fink Auto Sp. 
Gilmore Sp. 
Shafer Sp. 
Boyle Prod. Sp. 
Marks Miller Sp. 
Midwest Red Lion Sp. 


Position 


Time 
4-35-03.39 
4- = 20. 54 


Name 
Louis Meyer 
Ted Horn 
Doc McKenzie 
Mauri Rose 
Chet. Miller 
Ray Pixley 
Wilbur Shaw 
Geo. Barringer 
Zeke Meyer 
Geo. Conners 
Fred Winnai 


o 57 

-03- 14.49 

F lagged at 
199 laps 


Average 
Miles 
Per Gallon 
14.455 
14.03 
13.51 
13.65 
13.33 
13.89 
14.94 
14.55 
14.08 
13.46 
13.94 


Gallons 
Fuel 
Used 
34.59 
35.63 
37. 
36.63 
37.5 
36. 
33.47 
34.375 
35.5 
37.16 
35.87 


Speed 
109.069 
108.170 
107.460 
107.272 
106.919 
105.253 
104.233 
102.630 
101.331 

98.931 
98. 
estimated 


inches piston displacement, the 
car finishing in second place was 
an eight with 181 cubic inch dis- 
placement and front wheel drive. 
Louie Meyers Ring Free Special 
had a rear drive. The first six 
cars were powered by Miller mo- 
tors; two of which were of the 
eight cylinder type; the one 
fifth place having only 151 cubic 


inch displacement. The one four | 
| cylinder 


in sixth place had only 


in | 


meet the particular characteris- 
tics of each car on which they 
were used. The formula sheets 
for any car looked like foot-ball 
signals., i.e.. 60-20-15. Fuel, of 
course, was influenced by valve 
timing, compression ratio, type of 
combustion chamber, type of ig- 
nition system, type of carburetor, 
and the particular gear ratio car- 
ried by each car. The car weights 
ran very close to 2,000 pounds 


New Machine Tests Racing Cars 


INDIANAPOLIS.—Testing steering 


knuckles and wheel 


spindles has been a practice of the technical committee at 
the Indianapolis race for years. Every known method has 
been tried and until this year none of the many ways used 


has been satisfactory 
drivers. 
been difficult. 


either to the committee 
X-rays have been used, but their interpretation has 
Other testing methods have been equally un- 


or to the 


satisfactory as they did not indicate incipient breakage, or 
destroyed the part to be tested. 

This year a new method was introduced, using an electro- 
magnetic method of detecting surface cracks in the parts. 
A machine called the Magnafilux magnetizes the part to be 


tested. 


divided iron filings are suspended, 
in the surface of the magnetized piece there is, in effect, a 
magnets. 


series of minute horseshoe 


Then it is immersed in an oil bath in which finely 


Where there is a crack 


At these points the 


iron filings gather in sharp black lines on the surface of the 


piece being tested. 


203 cubic inch displacement. The | 
|largest displacement of any car 
| finishing the 
| cubie inch, 
| ner, 
| eighth, ninth, 10th and 11th places. 
| Second and fifth place were taken 
| by front wheel drive cars, 


500 miles was 255 
the same as the win- 
and those in fourth, seventh, 


and 


| fourth place by a four-wheel drive. 


All other finishers had rear wheel 
drives. 
Special Fuels Needed 
With compression ratios run- 
ning from 10 to 14 to one, special 
fuels were necessary for every 
car, and had to be designed to 


Quality Throughout 


BORG & BECK 
CLUTCHES 


DIVISION OF BORG- WARNER CORPORATION 


| to prevent detonation or 





empty. The cars were quite 
equally matched for weight. The 
F.W.D. was one of the heaviest 
in the winning group or about 300 
pounds heavier than the average 
competitor. The fuel formulae 
varied widely, One driver told me 
he “thought” that he was getting 
about 60 per cent of his fuel from 
a base that was practically kero- 
sene 38-40 gravity. To this was 
added _ sufficient light volatile 


| gasoline to make easier starting, 


then about 20 or 30 per cent Ben- 
zol and perhaps 20 cubic centi- 
meters of Ethyl fluid also put in 
“ping.” 
It is such mixtures as this that 


| made the phenomenal mileage at 
the terrifically high speeds pos- 
| sible. 


Another development was found 


| in the new copper electrode spark 


plugs, which Champion brought 
out this year to take care of these 
phenomenally high compressions 
and resulting temperatures. This 
new spark plug carries a very 
heavy copper electro at the center 
of the plug. It carries the heat of 
combustion rapidly away from 
the exposed tip. The copper elec- 
tro is similar to those used by the 
Mallory Co. in making welding 
electrodes for electric welding 
machines so familiar in the in- 
dustry. These electrodes are ce- 
mented into the shell with a spec- 
ial silimanite cement that not 
only has a high di-electric value, 


(Continued on Page 25, Col. 1) 
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Trouble Shooting Becoming Matter of Science 


Modern Cars Too Complex 


For Mechanics Unaided 


DETROIT. — “The day is not 
far off when automobile ‘trouble | 
shooting’ will become a matter of | 
pure science,” F. A, Oberheu, gen- | 
eral manager of United Motors} 
Service, told a gathering of au- 
thorized United Motors distribu- 
tors and service station owners 


F. A. Oberheu W.H. Eichelberger | 
at a meeting held at the Book- | 


Cadillac Hotel here June 2. This 
is one of a. series of meetings 
which Oberheu is conducting in 
21 principal cities on the 20th 


anniversary of the organization. | 


with| Which he has known and the 


“Present-day motor cars, 
high -compression engines, 
tained high speeds, 
chokes, current and voltage regu- 
lators, and other controls, cannot 
be properly tested and serviced | 
with obsolete or inadequate) 
equipment,” he stated. “The mo-| 


sus- 


automatic | 





tor car is too complex to take the 
diagnosis or guess of a mechanic, | 
no matter how good he may be. 

“Mechanics need modern, scien- | 
tific instruments to make ac- 
curate tests in order to know 
exactly what they should do to 
insure satisfaction to car owners. 
Then mechanics should have the 
right kind of tools and machin- 
ery to service the job properly. 
Equipment is manufactured to- 
day for testing every part of the 
ear, and likewise equipment for 
servicing every part of the car in 
the most economical manner. The 
ultimate result of the use of such 
equipment will be more economi- 
cal motor car service and greater 
confidence on the part of the 
public.” 

Oberheu urged 
behind the safety 


dealers to get 
movement in 


their communities and to make| 
information | 


greater use of the 
about parts and service methods. 


W. H. Eichelberger, general sales | 


manager, is assisting Oberheu in 
the meetings in the various cities. 


The meeting was presided over | 


by L. L. Lally of United Motors 


Service. 


Piitsler fs reates 


To Show Color Combinations 


| to the 


DETROIT.—Two types of model 


ears displaying the newest color | 


designs are now being furnished 


to clients of the Ditzler Color Co., | 


according to Capt. H. Ledyard 
Towle, director of the Studio of 


Creative Design of the Ditzler | 
Color division of Pittsburgh Plate | 
| says Capt. Towle, 
|car, a sedan model of the four- 


Glass Co. 
These miniatures, on 
most of the experimental 


which 
work | 


was done by Carl Spencer of the | 


Studio of Creative Design, are up 





CONVENIENT TO 
AUTOMOBILE ROW 


That's why so many 
automotive executives 
make the Lenox their 
headquarters when in 
Buffalo. 


RATES 
Single $1.50 to $3.00 
Double $2.50 to $5.00 
Family Suites $5.00 up 
Write for free A.A.A. road map; also 
our folder with map of downtown 
Buffalo. 


Hotel LENOX 


140 North Street, near Delaware 


BUFFALO 





CLARENCE A. MINER, President 


‘SAE Men Answer 


Critics of Cars 


At White Sulphur 


(Continued from Page 12) 


the measurements of worn cylin- 


| ders.” 


“What is it that the average 


| person means when he calls a car 


noisy?” 


Cars Will Never Be Quiet 

John S. Parkinson of the Johns- 
Manville Research Laboratories, 
answered this question thus: “All 
cars make some noise; in fact the 
average person is surrounded by 
noises, large and small, 
times and he becomes somewhat 
accustomed to them. Evidently 


| this car makes more noise than 
| our 


customers expected. He 
basing his comparison on cars 


noise they have made. 


“Automobiles will never 


The industry will 


success in terms of past successes 
and demand new progress.” 
George T. Hook, engineering 
writer for a trade publication, 
talked about truck design as state 
regulation had affected it. In this 
connection he pointed out that 
there is a popular fallacy that 
one can pull more than one can 
carry and that trailer manufac- 
turers have done a good job of 
getting public acceptance of it be- 
cause legislative action plowed 
the ground to receive the seed. 
“As a result, the six-wheel truck 
unit has suffered,” Hook asserted. 
“On the other hand, the manu- 
facturers of attachment axles 
have been guilty of endowing a 


light truck with the abilities of a| 
aiming thereby to dis- | 


large one, 
credit the four-wheel truck. 

“A fact well known to engineers 
will bear repeating. In 


hicle weight are the vital factors. 


| Efficiency enters in but a small | 
assuming equal design and | 
different 


way, 
workmanship in the 
types of construction.” 


Model Cars 


minute in their lines and 
combine the best features of the 
most accepted types of stream- 
lining. 


declares, the 


“The models are of two types,” 


door variety and the other a 
‘commercial sedan’ light panel de- 
livery type. They are scaled to 
1/10 actual size on 
wheelbase and measure 25 inches 
in length and eight inches in 
height. 

“These color models,” Towle 
continued, “because of their third 
dimensional quality, are proving 
invaluable to color engineers as 
a check to their ideas and bid 
fair to show the way to a new 
era in color service. 

“The attempt to show execu- 
tives and other interested persons 
just how colors would look on a 
car had its inception back in 
1925. At that time I designed the 
now universally used metal panel, 
three by six inches, with a hole in 
one end and with a cloth back on 
which the name and color, its 


at all| 


is | 





be | 


quiet, but must always be quieter. | number 


always have | 
this problem before them because | 
the public will measure present | 


| tional 


| ture 


| look like. 


any ve-| 
hicle, engine output and gross ve- | 


They show, Capt. Towle | 
various highlights, 
reflections and refractions pecu- | 
liar to the automobile of today. | 


“one passenger | 


a 148-inch | 





PASSENGER SEDAN | 


THESE MODELS WHICH are used to display color designs by the Ditzler Color division of 
Pittsburgh Plate Glass Co., give a realistic picture of just how certain combinations of color will look 
on bodies of different design treatment. The models include both passenger car and truck bodies and 
are scaled to 1 /10th the actual size of a 148- -inch | w heelbase car. 


GM Diesel-Builders Plan 
Large Plant Expansion 

CHICAGO.—Electro - Motive 
Corp., manufacturers of diesel- 
electric locomotives and _ subsidi- 
ary of General Motors, has just 
awarded to the Austin Co. the 
contract for constructing an addi- 
tion to its large plant at La 
Grange, a suburb of Chicago. The 
extension, it is announced, has 
been found necessary because of 
demand for the Electro-Motive 
products. Present facilities are 
inadequate. 

The new building, measuring 
44x240 feet, will adjoin the main 
assembly room at the north end 
of the plant and is to be used. 
for storing steel required for loco- 
motive construction. 


sive and were used only for a 
short time. However, they had 
the true contours of a finished 
car, and wheel colors and other 
color accents would be carefully 
| placed and checked upon them. 


and the name of the 
manufacturer were printed. 

“Some time later, I believe 
about in 1927, Ditzler first brought 
out miniature doors and_  sec- 
panels varying from a 
quarter to half actual size, and 
then authentic moulding treat- 
ment. This method gave a better 
indication of how a color com- 
bination would really look on a 
car and also showed striping, 
which at that time was consid- 
ered vitally important. 

“Still later, as manufacturers 
felt the need of art and color sec- 
tions, it was often the custom for 
these sections to create a minia- 
scale model and color it so 
as to show in a small way, what 
the proposed completed job would 


“In other words, next to paint- 
| ing a full-sized car, the car model 
|has proved the most valuable 
means of creating and proving 
|color combinations yet devised 
|for the automotive industry. The 
Ditzler Color Co. has always fur- 
nished, as part of its color serv- 
ice, any or all of the various 
types of panels in vogue. And 
now it is able to supply them 
with the best means of displaying 
the newest and most sought after 
combinations.” 





“Such models were very expen- 


4 CYLINDERS AGAIN 


THE INDIANAPOLIS CLAS 


Racing Cars Powered by 4 Cylinders 
Have Won All the 1934-1935-1936 Events 


$1 C 


e Willys 4 2 Engine Obtains 


up to 35 miles per gallon 


WILLYS 


THE ECONOMY CAR 


$395 aad Up 


at Factory 
BUY SMART TO SELL 


For Franchise 
Telegraph or Write 
WILLYS-OVERLAND 
Toledo, Ohio 


The Willys Line Pays 
for Itself--Ask for 
Proof 


SMART TO 





PRIOR TO MAKING A CHANGE in the parts department, the Brown Chevrolet Co., 
Rochester, N. Y., hid its profits making parts and accessories in a hole in the wall. 
cept for a show case in which some articles were displayed, the public had no chance 
to see what it might want to buy. Three weeks after the Brown organization adopted 
the new department store plan of showing parts, sales jumped several hundred per cent. 


Tires which had seldom been displayed are now out in the open together with all the 
Business on these items has in- 


other tire items such as patches, 
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cement and tubes. 


Ex- 





Free Tourist Camp Boosts 
Repair, Service Business 


CAMBRIDGE, Wis. — Simonsen 
Bros., Co., Inc., automobile dealers 
here, finds it pays to maintain a 
free tourist camp each year. 

The firm has a large 20-acre | 
tract adjoining its property which 
contains a fine river and beauti- 
ful trees. Tourists like to camp 
on the banks of the river on hot | 
days, or sit under the trees to | 
enjoy their lunches. Naturally, | 
many of the tourists who stop| 
take their cars to the Simonsen | 
garage for repairs or for grease | 
jobs while they are camping. 
There are many cases where the 
firm sells tires, batteries, fan belts, 
and the like to tourists who stop 
over night. 

This city boasts only 527 people, | 
but the tourist camp often plays 
host to more people than that in 
a single month. 

Located at the entrance to Wis- 
consin’s famous resort region, 
this automobile firm is in an ex- 
cellent position to get a lot of 
tourist trade. J. E. Simonsen, 
president of the firm, believes that 
practically every garage owner 


Used Car Stock 
Proves Problem 
In England, Too 


WASHINGTON. The 


stock of used cars available in 


| viewed 


can do something distinctive to 
render service to tourists and thus 
secure more business. 

This tourist camp is free to all, 
and water is available at the gar- 
age and station but a short dis- 
tance away. Firewood is also 
available for cooking purposes. 
Benches line the banks of the 
river. The tables and benches 
are painted white every year. 

The camp is advertised on bill- 


boards located many miles from 
|H. Bichholz, 
Motor & Equipment Manufactur- | 


Cambridge, so that the average 
tourist begins to look for it when 
he approaches Cambridge. 


Cineinnati Planning 


CINCINNATI. 


council, which would make it com- 
pulsory that automobiles be 
spected for brakes, tires, lights, 
etc., to promote safety. 


automobile inspection during 
April and May, all but 57 reported 


to announcement 





Figures supplied by R. L 


large | 


Great Britain has become a prob- | 


lem of considerable importance 


to the British automobile trade, | 


STATES 


according to a report to the U. S. | 


Commerce Department 


from | 


Trade Commissioner E. B. Law- | 


son, London. 


A used car show was recently | 


held in the Royal Agricultural 
Hall, London, where a wide range 


of used cars were exhibited. The | 


show was a success from the 


standpoint of attendance 


and a/| 


Total, 47 States 
for April 
Tennessee 


Total, 48 States 
for April 


fair volume of business was trans- | 


acted, the report states. 


The show was featured by ef- | 
forts made to assure the potential | 


buyer of a used car of the exact 
condition of each vehicle exhib- 
ited, according to the report. Vis- 
ual evidence of tests, examina- 
tions, and full records of 
condition of cars were empha- 
sized, and the policy of convinc- 


ing the public that the cars on| 


sale were in good condition was 
adopted on all sides. 
In general, the cars displayed 


were of the types most in demand | 

the report | 
regarded as| 
slightly higher than those quoted | 


in the new models, 
states. Prices were 


in many dealers’ showrooms, but 
the cars offered were, on the 
whole, in good condition. 


MONTHS 


the | 


36 
85 
"36 
35 
"36 
35 
36 | 
35 | 


January 


| February 


Total, 48 States 
for March 
Total, 48 States 
for April 

Total to Date 








in- | 


It was | 
stated that of 3,678 persons inter- | 
at the Union Terminal | 


Arthur J. Carroll, superintendent 
of the traffic lane. 

The council is also considering 
eight safety measures, one of 
which would place shields behind 
all traffic lights to keep them 
from being confused with electric 
commercial signs. Green crosses 
would be supplied all physicians 
to be displayed on their cars. Op- 
position was also shown to bank- 
ing high speed highways, in that 
it merely leads to higher speeds. 


‘MEMA Credit Add 


‘Nine New 


NEW YORK.—According to A. 
general manager, 


ers Assn., nine more manufac- 
turers of automotive products 
have become affiliated either as 


New Safety Mea ure |} members and/or subscribers for 
é , as s 
An ordinance | 
has been introduced and referred | 
to the law committee of the city | 


the MEMA credit service. 
Following are the new com- 

panies not previously announced: 

Halstead Products Co., 


ney, Calif.; 


Co., North Wales, Pa.; Pioneer 
Brake Lining Co., Hartford, 
Conn.; Joseph Pollak Corp., Bos- 
ton; Prest-O-Lite Battery Co., 


| Inec., Indianapolis; J. W. Mortell 
they favored inspection of cars, | Co., 


| according 


Chicago; and Commercial] 


by | Solvents Corp., New York. 


be found on top of the display cases. 


Firms | 





| changed radically. 
Far-sighted, James E. Sperry, | 


| row” 
that in order to keep ahead of | 
the times he would have to make | 
| in a strictly scientific fashion and 
| the Chek-Chart is used to insure 


Oakland, | 
Calif.; Emsco Asbestos Co., Dow- | 
Johns-Manville Sales | 
Corp., New York; Atlas Asbestos | 


creased better than 80 per cent. Engine and other repair parts are’ now easily found 
in their proper locations and accessories such as radios, horns, headlight parts are to 
By moving the department into a better location 
and adopting the decoration program of the Chevrolet parts department, Brown Chev- 
rolet Co. has put itself on record as one of the leaders in parts sales in the Buffalo 
zone with a record in profits. Over-the-counter sales on past model accessories as 
well as parts for older model cars has cleaned out all the old stock at a profit. 


Springfield, O., Ford Dealer 
Opens Model Service Plant 


SPRINGFIELD, O.—The recent 
opening here of a modern new 
sales service station by the W. A. 
Kelley Motors, Inc., Ford dealer, 
was signalized by the publication 
of a six page “W. A. Kelley Sec- 
tion” by the Springfield Daily 
News. 

One of the oldest automobile 
dealerships in this city, the W. A. 
Kelley organization started in 
1911. The original building was 


erected in the days of the Ford | 


Model T. It served its purpose for 
many years until the scheme 
of automobile merchandising 





general manager of W. A. Kelley, 
saw that the old fashioned “auto 
was on the way out and 


a move. 

His move was to secure control 
of a piece of land immediately 
north of his original property and, | 
through the co-operation of the| 
Pure Oil Co., built one of the} 
finest super service stations in| 
this part of the state. 

The station which was erected | 


and equipped at a cost of ap- 
proximately $17,000 is equipped 
completely to perform’ every 
known type of service for auto- 
mobiles, trucks and motor-cycles 
of every make. It was built by the 
Pure Oil Co, and will be operated 
under a long lease by the W. A. 
Kelley Motors, Inc. 

Outstanding in its architectural 
design, the new station is of the 
old English cottage type of archi- 
tecture which has been standard- 
ized by the Pure Oil Co. in its 
station operations in 32 states. 

In order to render bumper-to- 
bumper service to local motorists, 
the new station is equipped with 


|a completely modern three car 


lubritorium in which the newest 
type pressure guns are to be 
found. Lubrication is carried out 


the proper type of grease or oil 
reaching every fitting on all types 
and models of cars. 

A complete battery service is 
also maintained while Ford parts 
and accessories are handled in a 
special department. 


NEW PASSENGER CAR REGISTRATIONS 


Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., 


CHRYSLER GROUP 


54079 
£1339 
518 
537) 
54597 
11876 


27636 

19708 
257| 
205 


27893 
19913] 


4168 
2995 
25 


27 


4193 


3022 


6496 
5080 
61) 
18 


6557 
5128 


92379| 84239 
69122 | 102677) 
861] 
817] 
93240| 85085 
69939 | 103903 


and Metropolitan New York area 


FORD GROUP 


Cadillac 


1365 65604] 18384) 
182/102859 | 6696 
846 12 858 130 

1226 3| 1229 62 

1377| 86462] 18514 
185'104088] 6758 


aN 


526 


1271 110481) 


which are compiled by Sherlock & Arnold 


GENERAL MOTORS GROUP 


Chevrolet 


1397 24127 
1334) 17200) 
17 140 
10 145 
1414, 24267 
1344) 17345 


19536| 173923 
15588/114187 
1707 
1518 


147 
132) 
19683/175630 


74012 15720/115705 


NEW PASSENGER CAR REGISTRA 


CHRYSLER GROUP 


29922] 51153 
8978] 24873] 37036 
11105) 23577, 39230 
11352| 26886| 42342 
20853, 40494) 69495 
17246] 34162| 58163 


3666 15240 
1924 
2785 
2646| 
4946 
4224 
6557 
5128 


2325 
1261 
1763 
1458 
— 


2531) 


3022 


’°36 | 17954) 11483) 75091/148590|253118 


35] 13922) 8272 


57489|127797|/207480 


309030} 


FORD GROUP 


856 
297 
637 
316 
985) 
42 1| 


9169 
4240 
6651 
8651) 
12814 
5266 


50744| 
46306 
43724 
64957 
68428 
93864 


801| 51545 
115| 46421 
699| 44423 
113] 65070 
1010| 69438 
135| 93999 


4193| 27893) 54597| 93240] 85085| 1377| 86462] 18514, 1271110481 
19913] 41876) 69939] 103903 5 

247981| 3887\251868] 47148) 3749|/313311| 3709! 62510) 51143/481570 
19915) 1560|185164 


185104088] 6758; 526| 


548|309578 


GENERAL MOTORS GROUP 


11552 
4453 
9363} 


9220] 


9377| 94667 
5864| 41772 
7848| 78394 
8737| 51864 
1013) 17328| 14235|132879 
492| 14535] 13231] 89012 
1414| 24267, 19683/175630 
1344| 173845) 15720)115705 


714 
869 
568) 
404 


62999 
26549 


53327 
29536] 
86504 
55067 


74012| 


2609) 45553| 43552/298353 








Innovations Feature Race; 
Economy is Paramount 


(Continued from Page 


but also will quickly conduct the 
heat away from that electrode 
into the shell of the spark plug 


and into the water jacket of the | 


engine. The temperatures often 
get so high on racing plugs that 
they char the wire insulation, un- 
less special provisions are made 


as Champion does, to prevent this | 
heat being transmitted up the| 


spark plug central electros to the 
wire terminal. 


which these race drivers have to 
meet. 
Design New Rings 


Piston ring, piston and valve 
engineers have their troubles, too. 


Co. brought out a new type of 
piston ring especially for these 
racing engines, which may be 
used in diesel practice shortly. 
They call the ring a “Wafer” 
ring. It is the top ring on the 
piston and very wide radially, and 
very thin vertically. The pressure 
of the explosion upon the upper 
surface of the ring is thus in- 
creased. Because of its greater 
area in contact with the piston, 
under this higher pressure, it 
will not slip out sideways so 
easily, The thinners of the ring 
reduces the tendency to expand 
under explosion pressure. The re- 
sult is less friction and more 
power. They also use a different 
type of packing ring below the 
top ring. This is supported with 
backing springs from the inside. 
Since friction between the pistons, 
rings and the cylinders is also a 
matter of vital concern in high 
speed racing engines where 
economy is paramount the 
Thompson Products Co. has been 
working with nitride steel sleeves 
inserted in the cylinder blocks. 
These sleeves are so hard they 
cannot be finished after they have 


Such are the les- | 
sons being learned by the engi- | 
neers who go to Indianapolis and | 
study first hand the problems | 


The Perfect Circle Piston Ring | ®t the Indianapolis race. 





been heat-treated. Their hardness | 
allows the rings and pistons to | 
slide readily over their surface. | 


Aluminum pistons are used uni- 
versally in these racing cars and 


have very heavy heads to con- | 
duct the heat away from the head 


rapidly. 
The thin fuel 
the racing cars were using this 


mixtures which | 


year have been conducive to tre- | 


mendously high internal heat in 
the engines. The heat was so 
great that the winner, Louie 
Meyer, cracked three 


blocks prior to the race, while 


cylinder | 


22) 


only by the use of Air-express was 
he able to get a cylinder block 
to Indianapolis in time for the 
last day’s time trials. He qualified 
with it, and won. His engine how- 
ever, was not the only one that 
cracked cylinder blocks, and had 
valve trouble due to these tre- 
mendously high internal temper- 
atures. 
Special Magneto 

A new type of magneto was im- 
ported from Germany by the 
United American Bosch Co. This 
magneto is an 8-cylinder type 
that had been developed espec- 
ially for Auto-Union race cars 
in Germany. It is made for 8- 
cylinders engines, which, of 
course, introduced a problem here 
It is 
interesting to know that at first 
they tried to use only four leads 
from this magneto, and the vibra- 
tion caused by the unused sparks 
on the alternate cylinders was so 
great that at 5,000 or more revs. 
at which these engines ran, they 
could not be held in place. By 
the simple expedient of having 
the sparks jump to the ground 
through a special spark arrestor 
to which the four unused wires 
were attached, this difficulty was 
eliminated. They were not only 
lighter in weight than the pre- 
viously used magnetos, but gave 
as high as a sixteenth millimeter 
spark at 4,000 revs. 


The most remarkable thing in 
connection with the race was the 
lack of engine bearing trouble, a 
failure which has, in the past, 
eliminated many cars. The fact 
that only six gallons of oil al- 
lowed a racing car has concen- 
trated so much attention on care- 
ful lubrication and conservation | 
of oil, that today none of the 
drivers seem concerned about the 
amount of oil that they are going | 
to use. Oil cooling systems are | 
provided on practically every en- 
gine. The crank cases are usually 
run dry as in aviation practice, 
the oil being carried in a separate | 
container where it can be care- 
fully cooled and_ recirculated 
through the engine bearings. 

Weakest Spot 

The most pronounced difficulty 
this year of a mechanical nature 
seemed to be crankshaft break- 
age. For the first time in many 
years, four crankshafts’ were | 
broken during the race. A broken 
crankshaft was _ responsible for | 
the Al Miller wreck in which the | 


|crankshaft broke just as he was | 


trying for his qualifications, and | 


at his top speed of around 125 
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PRESSED STEEL trailer designed by Peninsular Metal Products 


Corp. for quantity production. 


It has an interior capacity of 61 cubic 


feet. Equipped with a canvas extension, it will sleep two persons. 


Tralette Introduced by | 
Peninsular Metal Products 


DETROIT. — A new type of 
trailer, streamlined, of pressed 
steel, designed for quantity pro- 
duction, has just been announced 
by the Peninsular Metal Products 
Corp. Tralette division, under the 
trade name Tralette. 


Running on a single ball-bear- 
ing wheel held in a fixed position, 
this new engineering design pre- 
sents advantages for which much 
is claimed by the manufacturers. 
A sturdy mechanism in the at- 
tachment to the rear bumper of 


a car inclines the trailer in the | 
direction the car takes in making | 


a turn and thus it is said, elimi- 
nates skidding, rocking and chat- 
tering. 


The Tralette follows a car at | 


high or low speed with a smooth 
gliding motion, without sidesway 
or switching and with greatly re- 
duced shock from rough spots in 
the road, it is claimed. The tilt- 
ing of the Tralette maintains the 
center of gravity and road shock 
directly vertical to the wheel at 
all times, its makers say. The 
spring suspension and wheel as- 


| sembly are unique. 


In body contour, the Tralette 


miles per hour on the straight- 
away. It locked his rear wheels, 
and threw the car into a spin. He 
brought up against the guard rail 
taking out about 30 feet of it 
and unfortunately 


breaking his! with the Litz 


is distinctive. Its lines harmonize 
with the finest cars. Three colors, 
black, blue and gun metal, are 
offered. 


In use, the Tralette is said to 
offer several unique advantages. 
Its interior capacity totals 61 
cubic feet. It will hold a large 
amount of baggage, duffle, camp- 
ing equipment or merchandise. 
It is water and dustproof. Rides 
low enough not to obstruct rear 


vision. Equipped with dome light 
inside. With a special canvas ex- 
tension, including zipper doors 


and screens, it will sleep two per- 
sons comfortably. 





When not in use the trailer can 
be quickly and easily detached, 
leaving no equipment on the rear 
bumper of a car. It drops on two 
front legs equipped with caster 
| rollers and may be easily moved 
about, It weighs, empty, 


| 750 pounds. 


The Tralette will retail for $165 
and will be handled by automo- 
bile dealers, principally. 


leg. This was the only serious ac- 
cident during the race. 
|}crankshafts also eliminated the 
Abels Auto Ford’s Special, driven 


| by Frank McGuirk, Deacon Litz | 


Special and the 
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Harry Miller special driven by 
Billy Winn. Here again the test- 
ing ground of the Speedway has 
brought out the limitations of 
semi-diesels using regular gaso- 
line engine crankshafts. These 
shafts were originally designed to 
be used with the regular gasoline 
engine compression, and not with 
the 10 and 14 to 1 compressions 
that are being used today. 
Wind Pressure Problem 
Shaw, with his newly designed 
body, ran into interesting prob- 
lems of wind pressure and suc- 
tion. The metal of his hood was 
not sufficiently rigid to stand both 
| the vibration and the pressure 
| upon it, and as a result he had 
|to spend many valuable minutes 
reinforcing the hood before he 
| could go on in the race. Otherwise 
he would have had an ideal car 
in every mechanical detail. There 
were several mechanical features 
about his car of interest, I think, 
to every engineer and motorist. 
The frame side-rails were re- 
versed having the opening of the 
channel outward. This cleaned up 
the entire inside of the car, and 
on the outside made an ideal 
conduit in which to lay all of the 
tubing for brakes, wires, and fuel 
lines. The under pan came up 
around the channel, and enclosed 
all these lines where they could 
not be injured, but where they 
could be inspected or put on with- 
out difficulty. He also had a 
safety hydraulic brake equip- 
ment on his car, which was quite 
unique, The rear brakes were 
operated by one master hydraulic 
cylinder and the front brakes by 
another hydraulic master cylin- 
der. The rear cylinder was at- 
tached directly to the hand brake 
lever and the front cylinder di- 
rectly to the foot brake pedal. 
The hand brake and foot brake 
units were inter-connected mech- 
anically. In other words, Shaw 
could use either the hand brake 
or the foot brake to operate all 
| four brakes. Of course the hand 
| brake lever moved with the foot 
pedal whenever it was used. 


It was interesting to note that 
many of the cars had transverse 
rear springs, in order to better 
| streamline their bodies and have 
no projection spring parts which 
had to be especially streamlined. 
| “Cotton” Henning, the mechanical 
genius in charge of the Boyle 
cars, told me that many seconds 
a lap were saved by streamlining 
the front end of their cars, where 
they had had exposed springs. 
This also meant gallons of gaso- 
line in reserve at the finish of the 
race, and that, rather than the 
| speed, was what they were striv- 
ing for. 





Winslow B. Felix Killed 


As Polo Ponies Collide 


LOS ANGELES. Winslow B. 
Felix, one of the most prominent 
Chevrolet dealers on the Pacific 
coast and a 
vice-president of 
the Los Angeles 
Motor Car Deal- 
ers Assn., died 
here this week 
of injuries sus- 
tained in a polo 
game. 

During a tense 
moment ina 
match being y 
played at the 
Riviera Country W. B. Felix 
Club, Felix’s pony collided with 
that of “Snowy” Baker, Austral- 
ian sportsman captaining the op- 
posing team. Both went down. 

Felix’s skull was fractured and 
a brain hemorrhage began, doc- 
tors reported at the Santa Monica 
hospital to which the injured 
dealer was rushed. An emergency 
operation was performed in an ef- 
fort to save his life, but was un- 
availing. 

Felix had been active in polo 
for several years. He was a leader 
among the dealers of Los Angeles 
and a week before his death had 
been chosen to present a testi- 
monial scroll on behalf of the 
local Chevrolet dealers, to Alfred 
P. Sloan jr., president of General 








Motors. 
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Investment Trusts Attracted to Auto Shares 


Averages Show 


Slight Decline 
For Past Week 


By C. J. ALEXANDER 


NEW YORK.—Attention of in- 
vestors is being attracted to the 
big 1936 dividend harvest in store 
for stockholders 
in the automo- 
tive industry. It 
is not  surpris- 
ing that two of 
the three most 
favored stocks 
in the portfol- 
ios of the na- 
tion’s invest- 
ment trusts are 
motors. As late 
as 1932 only one 
automobile stock 
was found 
among the 15 most popular hold- 
ings of the trusts. 


A little figuring discloses that 
automotive stockholders this year 
will reap more than $225,000,000 in 
cash dividends and perhaps as 
much as_ $250,000,000. This will 
make it the best year in this res- 
pect since 1930. 


GM and Chrysler Lead 

These figures do not include the 
tire manufacturers. Also are 
omitted the not inconsiderable 
payments of closely held com- 
panies, including Ford, for which 
data is not available. The increase 
in cash distributions this year 
over last, when the total was 
$162,000,000, will be somewhere 
between $65,000,000 and $85,000,000. 


General Motors and Chrysler 
are among the automotive com- 
panies paying substantially more 
this year than last and several 
others, including Packard, have 
resumed payments after lapses of 
several years, It is not difficult to 
understand why General Motors 
is the most widely held common 
stock among investment trusts 
and why Chrysler has moved up 
from nowhere as far as the trusts 
are concerned to third place. 


The chief significance lies in 
the fact that conservative in- 
vestors both at home and abroad 
have accepted the automobile in- 
dustry as a field of investment for 
income. More portfolios include 
General Motors and Chrysler than 
include either the Pennsylvania 
Railroad, Standard Oil of New 
Jersey or General Electric. 


Other automotive common 
stocks popular with investment 
trusts include Bendix, Bohn 
Aluminum, Borg-Warner, Briggs, 
Electric Auto-Lite, Ford of Can- 
ada, Libbey-Owens-Ford, Mack 
Trucks, Nash and Timken Roller 
Bearing. 

List Is Growing 


A partial list of automotive 
companies in addition to General 
Motors and Chrysler that are pay- 
ing out more in dividends this 
year than last include Bendix, 
Bohn Aluminum, Borg-Warner, 
Eaton, Electric Auto-Lite, Fed- 
eral Motor and Midland Steel 
Products. 

A reminder of the days when 
stock dividends were the order of 
the day was found in the declara- 
tion this week by Reynolds 
Spring of a 100 per cent stock dis- 
tribution, to be paid on June 29 
along with the regular quarterly 
of 25 cents. 

May was a record month for 
dividend declarations in the auto- 
motive industry since prior to the 
depression. Stockholders will re- 
ceive checks for $64,350,000 as a 
result of declarations last month, 
as against $20,230,000 in May, 
1935. The 75-cent extra of Gen- 
eral Motors, along with the regu- 
lar of 50 cents, was an important 
factor in the big May total. 

Car and truck companies de- 
clared $59,000,000 in dividends in 
May, as against $15,900,000 a year 
ago and parts and accessory com- 
panies, $5,350,000, comparing with 
$4,330,000. 

In the first five months, car and 


Cc. J. Alexander 


truck companies declared divi- 
dends calling for the payment of 
$97,055,000, as against $32,662,000 
in the like 1935 period, while parts 
and accessory concerns voted $18,- 
415,000, comparing with $13,730,- 
000. The industry’s aggregate for 
the five months was $115,470,000, 
as against $46,392,000. 


Declarations Listed 


This week’s declarations include 
the following: 

Mack Trucks, 25 cents quarterly, 
payable June 30 to stockholders 
of record June 15; Electric Auto- 
Lite, 30 cents on common and 
$1.75 on preferred, both payable 
July 1 to record June 15; Amer- 
ican Chain, $3.25 on account of 
arrears on preferred, payable July 
1, record June 19; Budd Wheel, 
$1.75 regular, plus 25 cents par- 
ticipating, on preferred, June 30 
and June 16; Bower Roller Bear- 
ing, 25 cents, July 25, July 1; City 
Auto Stamping, 15 cents, July 1, 
June 15. Waukesha Motors, 15 
cents, July 1, June 15. The Amer- 
ican Chain payment will reduce 
arrears on its preferred to $21.25. 
Fisk Rubber directors did not take 
action on the preferred dividend 
due at their recent meeting. 

Motor stocks hardly moved out 
of their tracks in the week cov- 
ered by the Automotive Daily 
News averages, through Wednes- 
day. Plus and minus signs mark- 
ing changes from the week before 
were mixed but the net result 
was a fractional decline. Trading 
in Wall Street continued slow, 
with professional traders appar- 
ently the dominant factor. 

The ADN averages compared as 
follows with a week ago and a 
year ago: 

Year 
Ago 
21.85 
10 parts-accessories 21 98 
4 tire-rubbers ...... 13.24 

Borg-Warner and Motor Prod- 
ucts were among the stocks finish- 
ing the week with gains. Fire- 
stone registered a small advance 
but this did not prevent the tire 
group from dropping more than a 
point in the average. The talk is 
that Firestone will show good 
earnings for the first half of its 
fiscal year. 


Iast This 

Week Week Change 
. 44.48 43.60 0.88 
15.66 45.80 0.86 
39.05 38.35 0.70 
27.04 25.76 1.28 


24 motors 
19 car-truck co's 











from the previous day were 
were 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, June 5, 3:00 P.M.—In a generally quiet market 
motor shares moved within a narrow range with both 
plus and minus signs showing up at the close. 


no points of outstanding 
Buying appeared at times to be better than the selling. 


Changes 
limited to fractions and there 
strength or weakness. 








Automobile Makers Headed 


For Best Quarter Since ’29 


DETROIT. — Leading automo- 
bile manufacturers are headed for 
the largest aggregate profits this 
quarter since the June quarter of 
1929, according to N. S. Keith, 
writing in the Wall Street Journal. 


The present outlook indicates 
the profits of the six largest pro- 
ducers, exclusive of Ford, will 
exceed $90,000,000 in the second 
quarter. This would represent a 
gain of about 50 per cent over 
the comparable combined figures 
of $62,865,000 on the second quar- 
ter of 1935 and around 40 per 
cent over the combined profits of 
$65,933,000 reported by these com- 
panies for the first quarter of 
1936, the Wall Street Journal says. 
The six included in the analysis 
are General Motors, Chrysler, 
Hudson, Nash, Packard and 
Studebaker. Such a_ showing 
would be around 75 per cent of 
the peak 1929 second quarter 
level of $124,800,000 and larger 
than any intervening quarter. 


General Motors and Chrysler 
will be primarily responsible for 
the showing, but earnings of the 
four independent companies will 
show substantial improvement 
over last year, and, on a com- 
bined basis, probably be the 
largest for any second quarter 





since 1930. The outlook for the 
second quarter indicates the com- 
bined profits of the six for the 
first half of the year will be about 
$160,000,000, a gain of about 50 
per cent over the first half of 
1935. This would be about 78 
per cent of the full year’s earn- 
ings of these companies in 1935, 
amounting to $203,515,000 and 
would be 77 per cent larger than 
the combined earnings of $90,- 
688,000 for the six companies in 
1934, 

Unless an important change for 
the worse develops in general 
business conditions, a substantial 
expansion in earnings for the full 
year is indicated in comparison 
with 1935, the Journal says, Dur- 
ing the third quarter a seasonal 
drop in profits is in prospect in 
line with the curtailment of pro- 
duction preparatory to the show 
in November. 

A revival of profits in the final 
quarter of the year will develop, 
the Journal points out, from the 
shipments of 1937 models. to 
dealer and initiate sales to con- 
sumer in the fall. In the last 
quarter of 1935, the combined 
profits of the six companies 
amounted to $67,638,000. 


Independent manufacturers this 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS FRIDAY, JUNE 5, 1936 
(Furnished by Wm. C. Roney Company, Union Guardian Bldg., Detroit) 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F. ..... 
American Chain 


Bate ARGO cccccd sesceccass 


Bendix Aviation 
Bethlehem Steel 

Bohn A. & B. 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., E. 
Budd Wheel Co. 
Chrysler 

Clark Equipment 
Cleveland Gr. Br. 
Collins & Aikman 
Commercial Credit 
Commercial Inv. T (2) 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Firestone T. & R. 
General Electric (80c) 
General Motors 
Glidden 

Goodrich, B. F. 
Goodyear T. & R. 
Graham-Paige 


Hayes Body Corp. ........ 


Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 

Hupp Motor 
International Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B. 


1936 
High Low 


Last Sale 
June5 May 28 


47%, 
22% 
27% 
21% 
28%, 
154 
43 
16% 
144, 
67% 
287s 
4% 
16% 
12! 
5%, 
13% 
161, 
9l4 


63's 
35 
37 
47, 
377% 
22’ 
51! 4 
21% 
19 
13 
38, 
Bl, 
2674 
17 
93/4 
24, 
242 
14% 
12% 8, 
321, 24% 
17% 124, 
75\. 56 
59 363% 
35 16% 
122% 94, 
28, 185g 
83/4 
448 


44 
343 4 
49 
27 
27 
501, 
48 
74, 


454 
35 
51 
30 
28 
531, 
485/4 
7535/4 
47 
145% 
11% 
95/4 
35)/, 
38// 
44%, 
63% 
821, 
2, 
61 
16 


Ludlum 


Motor 


Murray 
Nash 
Pacific 
Packard 


Socony 


Studeba 
Thermo 


Timken 
33 Timken 
44/5 
31 


VU. S. 


Yellow 
Young 


3% 
Bendix 
64 


Libbey-Owens-Ford Glass 


Mack Trucks (1) 
Midland Steel 


Motor Wheel 





Last Sale 
NEW YORK June5 May 28 
53 
25% 
304 
393/, 
32Y% 
191; 
15¥% 
16% 
15% 


Steel 


Products 
Corp. 


Mills 


Raybestos Manhattan 
Reo Motor 
Republic Steel Corp. 


Vacuum 


Sparks- Withington 
Pe i ch sacasensasanene be 
Stewart-Warner 


ker 


id Co. 


Thompson Products 
-Detroit Axle 


Roller Bearing 


U. S. Industrial Alcohol 


Rubber 


Westinghouse E. & M. ........ 
White Motors 


Truck 
Spring & Wire 


CHICAGO 


Asbestos Mfg. 


Aviation 


Borg-Warner 
Houdaille-Hershey B 


EN ETT ETRE CET OCT 


Perfect 


Circle 


Pines Winterfront 


Federal 


DETROIT 
Mogul 


Hoover Steel Ball 
Timken-Detroit 


year are enjoying a larger share 
of the available market for cars 
than in 1935. This trend, to- 
gether with a general pick-up, the 
Journal continues, is being re- 
flected in larger earnings for 
these companies. As a _ group, 
seven of the more important in- 
dependents are now taking about 
8 per cent of the total passenger 
car sales, compared with only 6.33 
per cent in the corresponding pe- 
riod last year. Packard accounted 
for a substantial part of this gain, 
taking 1.48 per cent against 0.4 
per cent in 1935. 


FTC Will Hear 
Advt. Complaint 


WASHINGTON. — Use by 
Cushing Refining & Gasoline Co., 
Cushing, Okla., of false and mis- 
leading advertising to prejudice 
the public against “Ethyl” gaso- 
line and to build up a preference 
for its own competitive product, 
is alleged in a complaint issue 
this week by the Federal Trade 
Commission against that com- 
pany, answerable until July 30. 


“Ethyl” gasoline, produced by ad- 
ding the chemical known as tetra- 
ethyl lead, or “Ethyl,” to gasoline 
made by the distillation or “crack- 
ing” processes, has never been 
manufactured or sold by the 
Cushing company, the complaint 
charges. Tetraethyl is said to be 
the only chemical used commer- 
cially for mixture with gasoline 
for the purpose of eliminating 
the “knocking” encountered in 
high compression motors when 
fueled with the usual straight run 
gasoline. 

Advertising in newspapers and 
other publications, and in radio 
broadcasts, the respondent cor- 
poration is alleged to unfairly dis- 
parage and to discourage the use 
of “Ethyl” gasoline by making 
representations which cause pur- 
chasers to believe that gasoline 
treated with tetraethyl lead is 
dangerous, poisonous, injurious to 
the life or health of users, and 
that the respondent’s product is 
safe and superior to gasoline 
chemically treated. 


Smith Earnings Up 


MILWAUKEE. — An increasing 
profit trend was shown by the A. O. 
Smith Corp. in an earnings report 
for the year ended Apr. 30. For 
this period the concern had a net 
income, after preferred dividends of 
$11,416, of $820,331, which was equal 
to about $1.64 a share on the com- 
mon stock. No comparable report 
for the like period 12 months earlier 
is available, but for the year ended 
Jan. 31, 1936, the company’s net was 
only $436,402, or 87 cents a share 
after preferred dividend require- 
ments. 


Declare Extras 


MUSKEGON, Mich.—The Mus- 
kegon Piston Ring Co. has declared 
an extra dividend of 25 cents a 
share in addition to the regular 
quarterly dividend of the same 
amount, both payable June 30 to 
stockholders of record May 29. This 
dividend is payable to holders of the 
certificates bearing the name of the 
Sparta Foundry Co. 

The Campbell, Wyant & Cannon 
Foundry Co. also declared an extra 
dividend of 25 cents a share, payable 
June 26 to stockholders of record 
June 6. 


Imports Limited 


TORONTO, Ont. (UTPS).— Word 
is received here from Australia that 
under that country’s new tariff reg- 
ulations, imports of motor car chas- 
sis from Canada will be restricted to 
23,000 annually. This is a clause in 
Australia’s new plans, now being 
drawn up, for the purpose of even- 
ing up her trade with the United 
States and Japan, and at the same 
time, foster her automobile industry 
at home. Under the plan, importa- 
tions by Australia from the United 
States will be limited to 25,000 motor 
car chassis a year. 





SPRINGFIELD, Mass.—Activity | 
in southern New England indus- 
trial plants catering to the auto- 
motive industry continues strong 
in spite of the approach of warm 
weather. Indications thus far 
point to a maintenance of pro- 
duction schedules well into the 
summer, with heavy orders on 
hand from both domestic and for- 
eign manufacturers of automo- 
biles and trucks. 

Manufacturers in this area ex- | 
pect to reap benefits from the 
Franco-American reciprocity 
trade agreement, which increases | 
French import quotas on Amer- 
ican automobiles and parts and 
cuts the tariff on chassis imports 
by 5 per cent. Increased sales of 
American tractors in France are 
also expected. 


Work Overtime 


United American Bosch Corp., 
this city, has been working over- 
time to catch up with orders and 
make up time lost due to the 
Connecticut River flood in March, 
which caused heavy damage at 
the plant. The company is produc- 
ing ignition sets, automobile ra- 
dios and diesel engine equipment, 
among other items. 

Bausch Machine Tool Co., 
Springfield, has been busy. this | 
spring with orders for multiple 
drills and fittings, chiefly for au- 
tomobile manufacturers, and the} 
Van Norman Machine Tool Co. 
has also maintained active pro- | 
duction on various items of plant 
equipment. Indian Motorcycle Co. | 
has good orders on hand from all | 
parts of the country and has been | 


operating full time with 400 em- | 





ployes. Gilbert & Barker Mfg. Co. | 
is hitting its stride again after a | 
period of more or less inactivity | 
due to heavy flood losses. Wico 
Electric Co. and Perkins Machine 
& Gear Co. are reported as hold- 
ing steady. 

Plans for modernization and re- | 
habilitation of the Russell Mfg. 
Co. plant in Middletown were ap- | 
proved by the directors at a re- 
cent meeting, according to Presi- | 
dent G. M. Williams. The program 
was actually started in April} 
when a new water conditioning 
plant was installed. New equip- 
ment has been added to the grind- 
ing room of the automobile de- | 
partment and many other im-| 
provements will be made this 
summer. 


Expand Aircraft Plant 


United Aircraft Mfg. Corp. has 
let contracts for erection of a 
$250,000 factory building adjoin- 
ing the present plant of the Pratt | 
Whitney Aircraft Co. in East 
Hartford, Conn., to be used by the 
Hamilton Standard propeller di- | 
vision. The new unit will be ready 
for occupancy in September. 
Working floor space more than 
100,000 square feet will be pro- 
vided. 

Bridgeport, Conn., plants are 
making steady progress, and the 
city’s industrial payroll as a whole 
has reached a point higher than 
the 1929 peak. The Bullard Co., 
machine tool builder, recently an- 
nounced its first dividend pay- 
ment in six years, to be 25 cents 
per share payable June 30 tu 
stockholders of record June 15. 
The last dividend was 40 cents 
paid June 30, 1930. The company’s 
business has improved steadily | 
during the past two years, afte. 
the depression low. 

Raybestos - Manhattan, Inc., 
Bridgeport, earned net income of 
$365,720.78 during the quarter 
ended Mar. 31, equivalent to 57 
cents a share, comparing with 
net income of $310,633.27, or 48 | 
cents, during the same period last 
year. The directors voted a quar- 
terly dividend of 37% cents a 
share, payable June 15, to stock 
of record May 29. 

American Chain Co., Bridge- 
port, showed a 40 per cent gain in 
the first quarter, compared with 





the same period last year, and 
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New England Industrial Plants Continue Strong 


Production to be Kept Up 
Well Into Summer Months 


on June 23 its stockholders will 


consider a plan for retirement of | 


the outstanding preferred stock. 


Through the Amtorg Trading Co., | 


American Chain recently received 


a $100,000 order for dies, jigs and 
fixtures to be used in the manu- 
facture of automobile brakes 
the Soviet Union. At the recent 
annual meeting, President Walter 


B. Lashar was named chairman, | 
and vice- | 


a newly-created post, 


in | 





president W. T. Morris was pro- | 
moted to the presidency. Stanley | 


Mann, comptroller, was elected a 
director to succeed J. A, Rowe, 


Casco Products Corp., Bridge- 
port, now operating at a peak of 
nearly 1,000 employes, has com- 





pleted installation of much new 
manufacturing equipment. Appli- 
cation has been made to the SEC 
for permission to issue 155,000 
shares of no par value stock. As | 
of Feb. 29, 1936, the corporation | 
had a surplus of $499,863. 

Kane Products, Inc., newly- 
formed Connecticut corporation 
which is now manufacturing au- 
tomobile equipment at a plant in 
Shelton, to which the business | 
was moved from Long Island, N. 
Y., is getting under way rapidly. | 


Allis-Chalmers Expands 
WEST ALLIS, Wis. — The Allis- 
Chalmers Mfg. Co. will embark on 
a $1,000,000 building program at its 
Springfield, Ill. plant about Aug. 1. 


| The Springfield production of indus- 


trial tractors will be largely in- 
creased when expansion is completed. 
The company is turning out about | 
80 tractors daily at its plant in West 
Allis. 


@ Most motor car manufacturers made it easy 


for you to give your family greater protection, 


when you bought your car, by providing Safety 


Plate Glass All-Around either as standard equip- 


ment or on a very low priced option. 


If this glass should crack or break, it is just as 
easy to show the same consideration for your 


family all over again. Aud it is your responsi- 


bility to do so. DON'T LET THEM DOWN. 


Go immediately to an authorized L-O-F auto 
glass replacement dealer and have him replace 
the eracked or broken light with L-O-F Safety 


Plate Glass. 


There is no satisfactory substitute for Safety 


with eteat +ivion 


leading automobile mavulecturers 
+ phanderd equipment 
owueRne TO wUy IT” 


Plate Glass. No other glass compares with the 


clarity of Polished Plate. No other glass gives 
you the same freedom from distorted vision, 


the same relief from eyestrain. Laminated by 
S ne ee 
ee” a clin” PLATE 

c 


/ 


v/ 


Not a Speaker 


| stage 


| LISBEY-OWEMS-FORD SAFETY GLASS — 


A product offering 
protection. lis edges ore 
sealed to inure long bike 


REPLACE WITH 


Will Be Heard 
At CATA Dinner 


A dinner with 
acts supplanting. orators, 
followed by presentation of the 
yearly report and the election of 
five directors will comprise the 
program of the 31st annual elec- 
tion meeting of the Chicago Au- 


CHICAGO. 


| tomobile Trade Assn. at the Lake | 


Shore Athletic 
evening, June 8. 

In addition to presiding over 
the meeting, K. K. Kenderdine, 
president, will deliver the report 


Club Monday 


of the association’s activities dur- | 


ing the past 12 months. The enter- 
tainment phase of the gathering 


| is in charge of A. C. Faeh, general 


manager. 
More than 500 members, others 


the L-O- F process, L- 
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| in their organizations and non- 
| dealer guests, are expected to at- 
| tend the function. Chosen by the 
nominating committee and up for 
election as directors will be Frank- 
lin M. Miller, Buick dealer, and 
L. S. Snow, Ford dealer, present 
| incumbents; L. J. Brady, De Soto- 
Plymouth dealer; V. C. P. Dreiske, 
Cadillac branch manager, and F. 
H. Yarnall, Ford dealer. 


Holds Formal Opening 


LITTLE ROCK, Ark. — The for- 
mal opening of Community Motors, 
Inc., new Oldsmobile dealer, was 
held June 2. A complete line of sixes 
and eights was on display. Fred S. 
Balch, president and general man- 
ager, has been with General Motors 
10 years and moved here from Mem- 
phis. Geo. M. Rozzell is sales man- 
ager; W. B. Craig, service manager; 
A. B. Jones, secretary-treasurer, and 
R. B. Alexander, assistant service 
manager. 


O-F Polished Plate Glass 


forms a Safety Plate Glass of truly exceptional 


quality and clearness. 


the best evidence « 


of recognized superiority 


lies in the fact that the majority of motor car 


manufacturers use L 


original equipment. 


‘OF Safety Plate Glass as 


Surely, the product that 


satisfies the rigid requirements of America’s 


foremost automotive 
that will give you the 


greater 


Therefore, to make 


M4 


Laed by 


broken, flying glass, 


buy a 


Libbey OwensFord ¢ 


- Owens -)Forpb 
is 


engineers is the product 


» most satisfactory service, 


» sure that your family 


enjoys greater protection against cuts from 


as well as clearer vision, 


insist on L-O-F Safety Plate Class when you 
new car and demand it when you replace 


a window, wing or windshield. 


lass Company, t oledo, O. 


appearing consistently in the Saturday Evening Post and 
Collier’s, advise your customers against unwise substitutions when mak- 
ing glass replacements. Emphasizing the added advantage of Safety 
PLATE Glass, they make it easy for you to sell this superior, more satis- 
factory product that gives you a greater profit. When you need Safety 
Glass for immediate replacement, call an authorized L-O-F glass re- 
placement dealer and make sure that L-O-F Safety PLATE Glass is used. 
LIBBEY - OWENS FORD GLASS COMPANY .. . TOLEDO, OHIO. 










GIN SALES | 
IN CKEA S$. IN 20 YEARS * 





WITH 


DGE~’ PLYMOU 





Reports F. J. EDWARDS, Pres., Edwards Motor Company, Milwaukee, Wis. 


‘““My experience as a Dodge dealer dates back to 
1915,” says Mr. Edwards. “During my first year 
sales totaled $95,000.00. 


‘In 1935 our sales volume reached 


$4,000,000.00. 


‘During that twenty-year period I have watched 
dealers and factories come and go. The sound 
merchandising policies that have guided the Dodge 
factory for twenty years have built up a tremen- 
dous volume of customer good will. 


“That good will is like cash in the bank for a 
Dodge dealer, to be drawn out at will by the sale 
of Dodge and Plymouth passenger cars and Dodge 
commercial cars and trucks.”’ 


Investigate this great triple-profit dealership that 
completely meets today’s market. Write today 
—in confidence —to A. vanDerZee, General Sales 
Manager, Dodge Division of Chrysler Corporation, 
Detroit, Michigan. 


DODGE w PLYMOUTH GARS - DODGE TRUGKS - "2" 






